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rim ROC-EDGE 


POWER 
SAW 
BLADES 


TO RETAIL AT 
$]69 


8 INCH BLADE 


NORSEMAN  serau 


Ihe RE-66 Blade Merchandiser pern $24°5 
he tilting arbor sa 


Blade business with a small inventor 


Home Workshop Tools 


NORSEMAN home work | 


blade requests 
Long lasting Roc-Edge blac 
petition, and fit all makes of hand-ele soot 
14.000 Hardware Dealers are enjoying | e hee pent t 
the NORSEMAN 
Plate table, 1 


e merchandisers. Over a mi 
RR ? | dge users 
Simplihed hole structure and 


ts this compact display of black 


wossible thi OW price 


The Foremost 
Southern Distributors 
handle 
Roc-Edge Blades 
and 
Norseman Saws 


SEE YOUR FAVORITE WHOLESALE DISTRIBUTOR 
SALESMAN FOR MORE INFORMATION, OR WRITE 


ROCCO PRODUCTS, INC. 


2916 FOURTH AVE. SO MINNEAPOLIS. MINN 
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The Muskogee, Okla, plant . | 
of Corning Glass Works ; 
Top quality makes thes« 
“must” with glass experts. Full pr 
and proved popularity make them ; 
hands-down favorite with dealet 
Red Devil Glass Cutters are not 
for a full 40% discount. They 
better and made better. Each has an easy 2 
finger rest handle; long reach head; overs ' 
glass-hard bearing; and all the othe: | ' 
Red Devil quality features | 
Each is handsomely packaged for maximum 
ales impact, and promoted with hard-slugging 
national advertising to keep them right out 
in front—consistently 
No wonder Red Devil Model 024 is the 
largest selling glass cutter ever made! Make 
ure you have some in stock, today! 
] 
| 











welded and weldless chains ¢ chain assemblies ¢ chain specialties ¢ wagon and truck hardware 


ee Pe Die Die i oe ee Do Po oe oe Oe DD. 


en es —_ —_ 


NIXDORFF-KREIN MFG. co. 


916 HOWARD STREET *® ST LOUIS 6 MISSO! 


JOHN E EVERETT & 


’ CHAINS CHAINS CHAINS CHAINS CHAINS CHAIN 





YOU CAN PUT YOUR 
CONFIDENCE IN THE 


Ids 


VINYL WEATHER STRIPPING 
BRAIDED NYLON LINE 
SEINE TWINES 

SEINE CORDS 

TROT LINES 

STAGING 

VENETIAN BLIND 
SASH CORDS 

CLOTHES LINES 
MASON LINES 

FISHING LINES 

NYLON CASTING LINES 
STARTER ROPE 

JUMP ROPE 

MOP HEADS 
WRAPPING TWINES 
KITCHEN LINES 
EXPRESS TWINES 
CHALK LINES 

PARCEL POST TWINES 
POLISHED INDIA TWINES 
PLASTIC CLOTHES LINES 
JUTE TWINE 


Thisitemis RED HOT 





WEATHER 
STRIPPING 


COMPLETE 
DO IT YOURSELF KIT 


P SAVES ON savin 


ost. seals out cold. dwt. no 


dust and dralts 


) EASY FOR YOU. 


apply to we or metal can be pamt 


ed any col 


D LONG LASTING sess 


and temperature changes will not affect thi 


vinyl! weather stripping 


18 FEET 





Full directions on reverse side of label 





ORDERS OF $50.00 OR MORE, FREIGHT | 
PREPAID. Orders of less than $20.00 f.o.b. Mill, 

Lawndale, N. C., Van Nuys, Calif., Marietta, Min 
nesota, Dallas, Texas, or Waynetown, Ind. Orders 


cwt. Freight prepaid does not include extra charges 


incurred outside carrier's regular zone of delivery 


—— 


3 |=. 


ESTABLISHED (IN 











DO-IT-YOURSELF 


100% VINYL 
WEATHER STRIPPING 


KIT 


18 FEET « TACKS INCLUDED 


Hammer and scissors only tools 
needed — enough for average 


door or window 


—for All Purpose weather stripping 


for heating or air conditioning 


insulation Grey color 


Packed 12 to box 
in individual display Polyethylene bags 


Price per box $7.20 


of $20.00 to $50.00, freight allowed to $1.00 per When you display the - line os 


it Sells! 


LAWNDALE, weesy oe CAROLINA 


arietta 04 Gaston Ave 


26, Tex 
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ANNUAL SusscriPtion—$1.00 


Business Representatives 


240 Nereten Ave. D or 


+ & 
rego, Wagers. 


No other jig saw has all 
these features ... and is 
so low priced for volume sales 


MODEL 2100 


Outsell others 2 to 1 
with the sensational 


> 

all-new Shopmate Jig Saw 
Early sales tests show you can expect two to three 
times the volume with this new Shopmate quarter-horse 
husky. It cuts 2 x 4’s, makes 45° bevels on either side, cuts 
perfect circles and even makes its own starting hole 
Auxiliary handle attaches to either side for added control 

The new Shopmate cuts everything from metals to 
leathers. Comes with three special blades that give it the 
of seven other saws: rip, band, 
ind hacksaw 


combined versatility 
coping, crosscut, scroll, keyhole : 


Oo New .. See -As-You Saw © New — Eight inch Rip and 
Circle Guide 


Jig -Lite 
@ New — Left or Right 4) New — Ausilhery Guide 
Handle 


Angle Adjustment to 45 


@ ow Fors coring 


2650 Strokes per Mi 


EVEN THE RECOMMENDED PRICE LOOKS LIKE A SPECIAL! 


Because we build the entire 
aw, from die castings to 
otor, we can provide this 
fine power tool at the ex 
ing, end profitable, tow 
price of 


Odtrlisad x 
POPULAR 
MECHANICS | 


PORTABLE ELECTRIC TOOLS, INC, 


320 West 83rd Street « € hicageo 20, Iilineis 
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New Air Dome Design 





New Jet Flow Discharge 





1958 JOHNSTON MOWER LIN 


| 1958 mower buyers will want quality 
Johnston has built fine mowers for 
over 25 years. Johnston is stable financi 
ally, aware of its manufacturer obliga 
tions. Johnston mowers are soundly en 
gineered and completely field tested. 
Good reasons why Johnston is a reliable, 
quality supplier 


? 1958 mower buyers will demand con- 
venient service. Rare in the industry, 
the nationwide organization of Johnston 
Jacobsen mower service station the 
Big “J” ... assures you and your cu 

tomers efficient, trained service the coun 
try over Yes, Johnston service it 

mower 


3 1958 mower buyers will want a brand 
name mower. Johnston's strong, con 
sistent, national advertising in leading 
consumer publications makes Johnston 
a leading brand name. In addition, John 
ton’s aggressive local promotion will help 
you sell mowers in your market 


JOHNSTON LAWN MOWER CORPORATION 


Brookhaven, Mississippi 
A } } j 


wNS?, 
© 
? 1 


Exclusive Side Trim Feature 





HAS CONSUMER 


New Johnston Six Blade Reels 





>. 
al 


Easy Micrometer Adjustment 





Positive Dual Clutch Control 





a 
* af 


For more information use Handy Return Card Page 64 SOUTHERN HARDWARE for November, !|957 








Sohnsten 


1958 Rotary Power Mower Lins 
includes deluxe and standard 
mode! hand and self propelled 
units. Each mower model 

has sale features that sell 

It's a full profit line! 








vpn Power Mower moothiyv cut the 
finest lawns for year Dhere rif Johnston reel mowet 
for deluxe or budget buyer in ndar ind trimmer models 


APPEAL! = sh 


Write today for your 

7 full-color copy of 

- 
=_ List ty really aives o ‘ps exciting, new 1958 

, dem avant als ' mower sales brochure. 
a —T : 1g 

o : fine law 
—a' y y _ ¥ $ 

} as oO 


~~ 


washb 


" Just ne simple 
ow * crometer thread screw 
on each side of mow 
er easily and exactly 
adjusts bed knife + 
reel. No tricky or spe 
‘ ial lo« king devic e 
your Johnston adjust 
nent automatica 


1s 


lawr Patrol models 
Safe, easy, positive 
in action. Raise the 
handle to engage 
vict lower handle 
to reiease Cor ver 
ent finger tip handle 
ontrol for manual 
clutch operation on 


Velva Trim units 
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NOW! Piemoures 


ALL NEW! ROPE MARKED 
EVERY TEN FEET | with a distin: 


tive, Plymouth -developed 





mark that does not disfigure 
the rope. Simply dispense it 
and cut it. No yardstick, no 
measuring devices, no running 


it out on the floor 








new cartons. The last word in modern package iihaia -for callie 


selling. A Plymouth first 


| TOP OFF YOUR PROFITS 


with these proven-popular Plymouth Packages 
Display these on the top shelf of your Plymouth 


PL ¥ Celina. | Rope Department. And, see, you've got yourself 


| a complete line of fast-moving items for every 


CORDAGE COMPANY | type of customer. And behind the line — the name 


that’s known from coast to coast — Plymouth, the 
Plymouth, Massachusetts ymou 


leader in rope since 1824. Write Plymouth today! NYLON YACHT ROPE 
New Orleans, Louisiana 


For more information use Handy Return Card, Page 64 SOUTHERN HARDWARE for November, 1957 








ALL NA ROPE DEPARTMENT 


takes up less than 2 square feet of floor space 





SELLS MORE ROPE FASTER! 
BUILDS YOUR VOLUME AND PROFITS! 


with a smaller inventory investment 


=~ 
ALL NEW! 500, 1000, 1500 and 2000 FOOT LENGTHS! Ail hiavc- 


ware rope sizes now packaged in multiples of 500 feet. A Plymouth in 












ne, 


novation. 


oe yd NEW, EASY PRICING BY THE FOOT! Piymouth’s new rope packages in mul 


tiples of 500 feet simplify your buying. A great time saver for quick decimal 


ricing under our price-per-carton method 
| £ 


aa i . -_ 
ALL NEW! AND FREE! From Plymouth—the pioneer in rope merchandising. The 
Plymouth Rope Department is yours free with the purchase of 3 Plymouth 
carton package units of standard hardware sizes, from !," to °," diameter, 


and one carton of 50 or 100 foot Handypaks. ‘Takes up less than 2 square 





feet of floor space. But it does a mammoth job of selling rope—for you 


| Cie me 
~ 


eos | A 
a" me 


WATER SKI ROPE THE HANDYPAK NYLON STARTER ROPE ee THE SALESRAK WEW TILLER CABLE 
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BUSINESS TRENDS 


> Business Picture—juring the first half of 1957 wage and salary 


increased in virtually all level f trade while retail trade 4 I 
than kept | Le with +} I é ’ pel na ‘ Rut 1 the 7¢ ur’ 
final quarter opened, there i re sutious busine a tr pnere 
Tight money, lower pric« hibit nd 1iarge ento! 

e 1 lustris¢ ire LuS¢ for feelings e quartel that A 
run it irs that } f will leve ff right spot for the 
retail dealer nowev« t f Lé l empl t I 

>» Construction Hits Pealk— truct itlay t 

reached a 1li—t é pl r 3.9 l iollar } I I t 

truct n imped ercent fz ] t f 1] n dol I 
ew ! J rj tart ist were ita i! ] rate f f id t 
‘ I tihv¢ ‘ I ? ? 4 + ‘ y ; + ‘ y y + ‘ ‘ y 

° 

© Retail Sales Advance— wust, reta Ne! iolla 

i ne perce e9 ‘ er the prev ] t L1é f dur ] 
re tined at Jul evel } I lurapbis¢ S 34.6 Baal l01iar Ne! 
Ly percent rable j l i | ranged t pe! t 
inead of a year ag 

> Personal Income— During the first half of 19 wage and sala! 

I e inall industri-é except inufacturins Total cor ime! I 
luring August the last th for which figure ire available Na 44 
Dillion dollar Bok OBS n higher tna ! y and Li 
il Vecember l19o¢ 

> Farm Income— [n the first it) f ’ receipts fr far 

ted to al it 17.6 bill n dollar i percent gal! ver a ir as 
rice averaged about 3 percent ighe! but irketing Ne! , t , 

> Wholesale Sales— sa). y t ition’s wholesaler ily were 6 percent 

ibove the ire nt ld oO percent above June, IS und for t 
first seven ntl f the year were larger by 3 percent y pal 
hardware wholesalers reported an averag 1les gain of 3 percent 
ily and for the year t late were about even with a year ag le t t 
heavy rain wholesale hardware ale in the West South Central area 
were 15 percent up in June and 13 percent ahead in July. Kast } t] 
entral hardware wholesaler howed gain tf 9 percent 1! ine and 4 pe! 
cent Lm -« ily, while WnOlEe 1ler lI the ‘ tl Atlant I ei I I rt | 
an average rile gail f percent in bot! tl 


> Manufacturers’ Sales—Sales by manufacturers declined fr ebruary th 


" ‘ ; ree 2 ““ y otal, y | _y ; 

June, and increased 5 percent from June to July. Increase was due t 
2 percent rise in new orders for nondurabl« rders for durable good 
leclined one percent f1 June level 
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Deluxe and in Demand 


why you make more profit 


with KReypidagion 
CHAMPIONS 


The famous Rapidayton Champions—a complete line of deluxe 
quality jet pumps and water systems to capture the heart of the 

BIG VOLUME market. A system for every need; wells 0 to 150 ft. 

And they're “deluxe and in demand,” a combination which means 
maximum profit. You profit because Rapidayton Champions give you 
more pump to sell—more quality “sellable” features than anything in 
their class. You profit because these deluxe “worth more” systems 
are priced just above the very lowest and also carry a generous trade 
discount. You profit because the many fully packaged and convertible 
systems are easy to stock, easy to install. And you profit because . 
interchangeable parts (only a handful needed) keep inventory low Or 
and make service easy. Sell more pumps—and make more profit on f 
each unit—with Rapidayton Champions. Write for details 






























Built-in “PROFIT” features 


Heavy-duty capacitor motors « One-piece solid brass impellers and other brass- 
built parts « Galvanized ejectors, good in any water * Quad-Volute body, 

highly efficient, makes pump self priming « Pressure tanks heavy-coated hot-dip 
galvanized inside and out © Exclusive Quick-Connect flange (patent pending) on 
convertible jets, saves up to $10 in time and materials « interchangeable parts 


Packaged 
for profit 


Rapidayton Champions 
are available in many 
packaged models, as 
sembied, ready to 
install 









to deep wells without extra pump 
parts. Quick-Connect flange. Packaged 
with 4-gal. stainless steel, 13- and 
30-gal, horizontal and 42-gal. vertical 







The Tait Manufacturing Company, Dayton 1, Ohio 


a a) 
Vt hr 


ro? 7 on: 


NEW ROTICUL 
First single-purpose rotary tiller-cultivator ever 
made with REVERSE GEAR 


of surgin ower 
j 


Complete desigr 
change pius 2’, h.p Revers 


ing is controlled by a touch of the finger for 


easier close work and handling around corners 


3 NEW GARDEN TRACTORS 


Stepped-up power range from 2 . to TF h.p 


Brand-new 2', h.p. model with 2 forward speeds 


and 7 hy 


Speed Axies. 6 forwar 


ind reverse Also two new 4 hip 
f {6 WV th oO OTT atic Tw 


Speeds and 2 reverse 


neti ae 
ae 


js 
Z pra pai Make 
a, Gnd wR? Tete. 


StuwUCas 


BECAUSE SIMPLICITY ~AND ONLY S/MPLICITY—G/VES 
DEALERS A PROFIT-PLANNED PROGRAM LIKE THIS: 


PRODUCT 

Power means profit . and Simplicity gives you 
both, with a powered-up line for 1958. It’s power 
that seldom bogs down, too — for Simplicity equip- 
ment is field-tested to provide years of trouble-free 
performance with minimum service problems for 
dealers. You can stake your reputation on Simplicity. 


PROMOTION 
Simplicity’s giant factory-paid local newspaper cam- 
paign will be renewed for 58 — by dealer demand. 


Copyright 1957, Simplicity Mig. Co 


how to make 
more money on 
powered lawn 
and garden 
equipment: 


SELL 


le. 4. on. Che. move,/ 


WHY DO SIMPLICITY DEALERS CONTINUE 
TO REAP LARGER PROFITS? 


Large, hard-selling dealer listing ads in local markets 
produced hundreds of prospects last year —so we're 


repeating with another, even bigger campaign! 


PROGRESS 
For 36 years, Simplicity has 
pace for its industry. Now, its imagination, vanguard 


set an ever-quickening 


engineering, and daring bring the all-purpose, all- 
weather yard appliance of the future here, for your 
inspection, today. The exciting Wonder-Boy X-100! 
The crowd-stopper of the National Hardware Show 
and Garden Supply Show. Available on a selected 
basis to dealers for local showings, X-100 is an ex 
perimental model. But it does attest to the 
of Simplicity — ever probing into the future, 
improving. An important characteristic that means 
sales for you, and better gardening for America. 


spirit 
ever 








NEW WONDER-BOY 
Outstanding sales success aet year the 
Wonder-Boy now has more power (a 4 
h.p. engine) and 2 forward and 2 reveree 
speeds. Faster transport speed easier 
turns around hedges and bushes mowe 


lawne more quickly 





Mt 
nuit 
uP 
vill 
inet 


’ 
; 
: 


wi I 


er 
i 
. 
{ 
, 
“ 
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See the 1958 Simplicity line and the 
fablous Wonder-Boy X-100 at the PLUS 
NATIONAL GARDEN SUPPLY SHOW. @ liberal initial stock-order discounts 


Novy Pier, Chicago—November 10, 11 and 12 © Spring dating privileges 
Booth 354-363 @ generous co-op advertising and factory-paid local newspaper campaigns 


® highly competitive pricing on America's highest-quality line 
® sound engineering that minimizes service costs and problems 
® field-tested equipment put through rugged tests before you sell it. 


yf 


P « . 

4 J6m ¥ 

a i IMPORTANT! 

/ ible jualified 
> in 


America’s No. 1 Line of Lawn and 
Garden Equipment 


=== MAIL THIS COUPON FOR INFORMATION 


1957 was a great year for Simplicity de aler 
Was it a great year for 1 


SIMPLICITY MANUFACTURING COMPANY 
Port Washington 3, Wisconsin 
' 


Wonder-Boy X-100 


SIMPLICITY MANUFACTURING CO. 
Port Washington 3, Wisconsin 





INDUSTRY NEWS 


Hillerich & Bradsby Name 
Brummett Sales Rep 


CARL J. BENKERT Hillerich & ea er of the me 


Bradsb ile manager, announce of Architectural Hardw 


the appointment of John F, B an in the Societ 

mett i ale representative fe to located in ¢ 

Loui \ lle Slu re’l bat and Lou 

(grand slam volt li 
Oklahoma Al 


ppp 


+ 


Worthington Appointed 
Parker Representative 


BURGUET 
! ale Parke 
Lo Worcest« 
neces the appoints 
‘orthington Gar 
representative for tl rl Charles Redmon 
ncluding Ma 
t Virginia 
mbia 


¢ 


Stratton & Terstegge Co. 
Names City Sales Head 


J ( AR J \ I ‘ | 


John F. Brummett 


Brummet ms been with 
company for over 10° yeat 
ucceeds the late Clive B. Gilbert 
who represented the firm fo 0 
years in the same territory, up to 
the time of | death on Jul 


° 


General Sales Manager of 
Stanley Hardware Resigns 


GEORGE P. MERRILL is rest 
OS GUnSTes Sates annger SS Sree Representatives of the O. Ames Co. Tool Division met recently for a three- 
ley Hardware, effective January | day sales meeting at Parkersburg, W. Va. Saiesmen and company personnel in- 
Russell J. Willoughby, vice-pre cluded the following: front row, left to right—Jack Gill, O. B. Buskirk, J. B 
dent of The Stanley Work Williams, J. G. Campbell, J. F. Ault, President E. E. Alexander, F. B. Winn, D. E 
Martin, C. D. Memel, and Bob Nicolson; second row—F. E. Jones, Roy Vincent, 
George Koehler, Jr., George Wharton, R. C. Rogers, Dick Avery, George Barton, 
seeererearres Eugene Dubey, Howard Owen, and John Wall; third row—Fred Forbes, Jim 

At that time, Merrill will I Snyder, John Evers, and Bob Goff 


charge of the hardware divi 
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Only a real star can pass this kind of “screen” test 


> \\ and that star is USS CYCLONE 
it FIBERGLAS SCREENING! 





Fiberglas is coated 
with sinewy vinyl 
It is bonded at 
each intersection 
of the weave 


MAGNIFIED 4 times larger than actual size 


USS CYCLONE SCREENING 
* also availatle | 
Aluminum, Bronze 

and Galvanised 


omine to give you 


T These two famous names 
HE REASON WHY more and more homemakers are insisting 
upon F1BeRGLAS for their window screens and screen doors is that 


they've found a real “‘star’’ in this material. It has undergone the 


most rigorous tests that can be imposed on a product ind USS iS; 


CYCLONE FIBERGLAS SCREENING has passed them with flying 


CRine cepeie’ 


FIBERGLAS. 


colors 
What is FIBERGLAS Screening? 
coated with vinyl 


It is not a plastic. It is made 
woven ind bonded 


trand 


from pure glass fibers 


Hundreds of glass fibers are combined in each 


it is bended, or fused, at each intersection © Wt reduces glore, won't stretch or shrink, 
of the weave won't stein, never needs pointing, re 
sists seashore climates, heat, moisture 


* it has superior burst strength, as proved by 
ond industrial fumes 


fests conducted according te procedures 
outlined in Federal Specifications 1-S-137 


intage w rie otter 


For the 


SCKEENING ust 


But these are only a few of its many adv 


you exceptional opportunities for more sales and profit 


complete story on USS Cyclone FIBERGLA 


fill in and return the convenient coupon 


CYCLONE FENCE DEPARTMENT © AMERICAN STEEL & WIRE DIVISION 
UNITED STATES STEEL CORPORATION 


e 5 " f tte food © P 


USS Cyclone & 
FIBERGLAS’ Screening 


ntormation use Handy Re furn Card Page 64 


For more 
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Write for our free descriptive literature today 
Cyclone Fence 


I'le 
‘ 


Dept. 00-117, Waukegan, til 


Name 
Compony 


Address 


fee am on om aoe om om oe oe 








INDUSTRY NEWS (Continued from page 12) 


Rear view of the new warehouse shows the truck loading docks on two levels 


Allison-Erwin Co. Celebrates 
Opening of New Headquarters 


custome! came to Charlotte 


THE ALLISON-ERWIN Co., whole and 
alers with headquarters in Chal for the new home celebration 
lotte, N. C., officially observed the With Henry J. Allison, chairman 


of its new $1,250,000 of the board, and John C. Erwin 


occupancy 
. Visitor toured 


headquarters building with 
house celebrations on October 


open president, as host 
2 the building and saw first-hand 


and 4, On October 2, the company the steps the company has taken to 


and retail dealer custom provide the most efficient serv 


upplie! 
to its more than 6,000 dealer ci 


ers visited the warehouse, office 
and display rooms and inspected tome! 
the new and modern faciliti The new building is of prestre 
Other friends of the company were ed and precast concrete, partly tv 
entertained on October 4. Mem tori and partly three stori 
bers of the organization and thet high. Of the 200,000 square feet of 
inspected the plant Sep- floor space, 165,000 square feet are 
devoted to the warehouse and the 
mainder to office, displa‘ 


familie 
tember 28 
Large numbers of both suppliers 


Wo 


The warehouse also has available 
two loading levels for railway 
freight cars. Drag system, lef?, is 
part of new materials handling 
equipment installed in warehouse 


ment 


ind othe require 
The office and display 
air-conditioned, correctly 


tastefully decorated and well- 


lighted 


equipped, were planne d to prov ide 


the departments and divisions with 
everything needed for efficient 
handling of their job 

The warehouse was d¢ gned am 
‘ 


engineered to make it possible for 
na 


merchandise to be received an 
dispatched with the greatest po 
ible speed and accuracy. There 
are loading and unloading dock 
on two level for both pailway 
freight car and motor freight 
truck 
Feature of 

are a drag line I 
housing, the latest ty » < 
conveyor chutes, 


if stacking 
machinery 
massive elevator, and pneumati 
tubes for speeding order 


SOUTHERN HARDWARE for November, |957 














ANN 


the inde 
stand-out sty le = 
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the one really new look in 
Power Lawn Mowers . 
from America's finest and 
most complete line 


H 


i 
24 Mode! Aft.10 0 Mode! RR.140 18 Model JH. 2 Mede! LP. 
THE LAWRMOWGBILE THE FIREGIRO ” 

. 4* LAWN TRAVELER ’ LAWN MARK SEMAN 





‘ 


World's most complete 


self-propelled rotary 


Power Arm 
VW ee! PA.258 


22” Model RA-222 
The Thunderbird 


y For f f no 


WESTERN TOOL AND STAMPING CO. DEPT. SH-3! 
The W Largest Producer of Power Lawn Mow 


va 
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INDUSTRY NEWS (Continued from page 14) 


Holthouse and Hartup 
Names Sales Manager 


CHARLES H. PEIRSOL recently wi ecorded iid Hannor 
ppointed sale manager of oO] orted that 
nouse and Ha | ip 


! +. 
Fleischman Handle 


Way! 0TO Te ni 


seetteen aot Malle Uiitines canal Wade a areg ee 6 Ovinion savage Arms Names 
an Tool handles. Anno xhibitors favored a three- Cargill as Salesman 


Charlies H. Peirsol 


uw oto the i 
new dutit Peirsol was connected 
with Fleming & Son, of Dalla 
Texa and earhes with I 


. . al 
nflict in date 


Fron tne el 


Exhibitors Vote for here was no end « 
Annual Dallas Market sec gamengpsnibag yep 


the 
FOLLOWING a dinnet 
mentary to sales personnel pat 
pating a practicall inanimou 
ote instructed the Dalla Mat 
facture! and Wholesale 


ociation to make an annual e' nnol a ‘ ‘ | | 
the —— t Housewa juiries from manufacturers a Haw Joins Schoellkopf 
ai sos area . ee owe Sales Department 


Dalla 
m-profit 
Dalla ;' and 
Wholesale oping to break ever R. F. Rothrock Appoints 
ye egpes. aren Meee — Joyner to Sales Force 
Mark Hannor Kecuth 1 , C. JOYNEI 
and vor ral mana | 
ociatiol asked exhit 


throw bouquet but 
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Our Name 
SOUTHERN STATES IRON ROOFING COMPANY 


REVROLOS ALUMINUM 


SUPPLY COMPA 






Formerly Southern States Tron Roofing Company 


After forty-three years of serving the building materials and industrial fields under 
the name of Southern States Iron Roofing Company (SSIRCO) the name of our company 
changes to more closely identify us with our parent company, the Reynolds Metals 
Company. Originally founded as a steel roofing fabricator in Savannah, Georgia in 1914, 
the company has become the largest combined industrial metals and building materials 
distributor organization in the South. Nine warehouses now serve the major markets 
throughout the Southeast. Appropriately the name is being changed to more closely asso- 
ciate the company with its present operation. 


Reynolds Aluminum Supply Company will continue to serve Southern industry 
with quality Reynolds aluminum mill and building products, as well as building and mainte- 
nance materials manufactured by other outstanding names in the industry. For assistance 
in the selection of the finest materials for building and industrial uses, contact Reynolds 
Aluminum Supply Company — located wherever you are in the South. 





ALUMINUM ROOFING 
AND SIDING (Reynolds) 


V Crin !) Roofing IG” wide 
114” Corrugated, 26" and 51 
wile 
Corrugated, 26" and 51 
viele 
Intermediate Corrugated 
viele 
Industral Corrugated 
ind 4% vice 
Oo? 4° and ®” Ribbed 
bernibossed 
Metal Roof Fastener 
Weatherboard Siding 
Ridge Cap e Valley 
keave and Gable Finish 
Gravel Stop e Flashing 
(oping 


GALVANIZED ROOFING 


AND SIDING 
»V Crimp Roofing 
Lach light Roofing 
1!” Corrugated 
I Corrugated 
Hea Gauge Industrial 

Roofing 

Roll Roofing 
Weatherboard Siding 
Ridge Cap e Valley 
bosave md Gable I int h 
Cravel Stop e Flashing 
Seurnle Dern Roofing 
Closure Strip 


SHEET METAL 

Aluminum e ra . Copper 
Stissnile 

Galvanized Steel e Paint Grip 
Cold Rolled Steel e Hot 
Rolled Steel 
Solder e Expanded Metal 
Sheet Metal Screw 
Machine Serew 
Dermite Shield 


TRANSLUCENT GLASS FIBER 

PANELS (Corrulux) 
Corrugated e@ 5 V Style 
Window Pane e Step Lap 
Skylight Dome e Masti 
Closure Strip 


ASBESTOS PRODUCTS 
Sidin ind Roofing Shingles 
Industrial Roofing 


Vilumunum Prom 





ALUMINUM MILL PRODUCTS 

Flat Sheet 

Coil Sheet 

Architectural Extruded 
Shape 

Structurals e Tubing e Pipe 

Screw Machine Stock 

Pooling Plate 

Dread Plate e Trailer 
Flooring 

I istener 

Nu Rail Fittings 

Aluminum Mouldings and 
Phreshold Plates 

Truck and Trailer Sections 


ASPHALT PRODUCTS (Fry) 
Shingles e Roll Roofing 
Brick and Stone Siding 
Felts e Built-up Roofing 
Roof Coatings and Cements 
Mopping Asphalt 


NAILS 
(Aluminum and Steel) 
Common e Box 
Casing e Finishing 
Plasterboard 
Shingle e Roofing 
Roofing Lead Head 
Roofing w/ washers 
Asbestos Shinglk 
Cedar Shake 
Gutter Spikes 


GUTTER, DOWNPIPE 
AND ACCESSORIES 
he vnold Embossed 
Aluminum 
Galvanized Steel 
Mitre @ klbow @ Shoe 


LOUVERS AND 
VENTILATORS 
Aluminum Louvers, Station 
ar ind Adjustable 
\luminum Foundation 
Ventilator 
Rotary Ventilator 


RED CEDAR SHINGLES 
(Shakertown) 
Stained Shakes and Shingles 
Glumac Units e Perma 
Stain 


PLYWOOD 
Douglas Fir e Birch 
Lauan e Knotty Pine 
Prefinished Hardwoods 





INSULATION 
Gustin- Bacon Snap-on Pipe 
Gla Fiber Industrial 
Glass Fiber Residential 
teyvnold Reflective 
Staple Guns and Staple 
Roof Insulation 
Rock Wool e Cotton 
Mastic, Cements and Tape 
Suilding Board e Sheathing 
Plank and Tile 


HARDBOARD PRODUCTS 
(Masonite) 
Presdwood 
Tempered Presdwood 
Pempered ‘Tile 
Duolux e Tempered Duolux 
Panelwood e Siding 


PLASTIC COATED 
PANELING (Wallace) 
Parallel- Line e Tile Pattern 
Smooth Surface 
Streamline 
Metal Trims 
Presdwood Mouldings 
Adhe sive 


ALUMINUM GATES 
Industrial e Farm 
Residential 
WINDOWS-—DOOR: 
SCREENS 
Garage Doors Steel (Berr 
Screen Door Aluminum 
Residential Door Wood 
Burns Aluminum ‘Tension 
Screens 
Conwire Frame Screens 
Reynolds Aluminum 
Window Ldcouble Hung 
(‘asement e@e Awning 
Slick 
AWNING SUPPLIE' 
ALUMINUM 
Pre enameled Step Down 
Sheet Solid Ventilated 
Channel e@ basteners 
Pubing e Fringe e Tools 


STAINLESS STEEI 
Sheet e Plate @ Coil e Strip 
Pipe e Tubing e Fasteners 
sare Angles 
Fittings @ Wire 
POLYETHYLENE 
THICKNESSES WIDTHS 
OO? Upto 4 
OO4 I p to 20 
O06 I p to 20 


REYNOLDS ALUMINUM SUPPLY 





For years now, Black Diamond Mill files have meant 
sales for southern hardware and lumber dealers 
because famous Black Diamond quality guarantees 
satisfaction to users. 


Today, you have a new huge market for files among 
chain saw users. These customers are the same ones 
who have made up the Black Diamond Mill file market. 
They know what the Black Diamond trademark means 
in quality of construction, performance, uniformity and 
durability. It's the file trademark customers trust. 


The chain saw file to feature to win your share of 
sales is the Black Diamond Round Smooth Double Cut. 





it has a velvety feel—and no chatter. It cuts fast and 
restores a keen cutting edge. It comes in all popular 
diameters. Each one you sell gives you good markup. 
And the selling pace provides the kind of turnover 
you like. 

Order this new file favorite from your regular 
wholesaler—who can fill your order immediately. 


You'll find these the fastest-moving 


183 3 16” diam. 184 «1 4” diam. 
1835 7 32” diam. 185 5 16” diam. 


All in 8” lengths 


We advertise this file steadily in magazines read by your customers 


NICHOLSON FILE COMPANY, 15 ACORN ST., PROVIDENCE R. | 


anada Nechotson file Company of Conade fi Hope Ontark 


a 





SOUTHERN HARDWARE for November, |957 


For more information use Handy Return Card, Page 64 








INDUSTRY NEWS (Continued from page 16) 


Hoskin 


ration 


skin 

district al 
mond Black 
Ohio 

The S & 
ished an addit 

ynn Li 
aneously 


represent 


Shapleigh Appoints 
Merchandise Manager 


ROBERT \ WOLF! 
’ 


Buying activity was brisk at the recent Walter H. Allen Co. exhibit 


imedad meré naise 


Walter H. Allen Co. Holds ata Sadana 
Annual Merchandise Exhibit ies 


Lou Mi 


ru WALTER H ALLI 
wholesale in Dalla Texa held 
its annual merchandise how and 


tockholde meeting, Septembe 
’ — eg i san iis Hoskins Heads Southeast 
Division, S & S Sales 


throughout a five tate area we 
represented at the exhibit whicl 
featured 135 sep: 
merchandise 
Dealet 
interest In m 
Christma 
and in variou 


ourself trade 


Luncheon Meeting 


Ihe official busine ession ! president 
the tockholdet of the compan Wolff forn 


began with a luncheon mee ting o1 . erchar di the A ’ 


oO ted 
September 9. Guest peakel at thi Stores program of Hibbard aes 
meeting was John Dunlap, vice cer. Bartlett & Co. Evanston. I! 
president, First National Bank in 

Dallas. Mr, Dunlap, formerly co ; ” 

lector of Internal Revenue 


to the group about “Today Retired Russell & Erwin 

age gg Vice-President Succumbs 
Walter H, Allen, company pres! 

dent, reported that the board « Isaac BLACK. retired vice 

director had authorized the cor 
truction of an addition to the 


firm's warehouse which will cor 


dent and general manage! 
Russell & Erwin Div yn 
American Hardware Corp 


tain 38.600 quare feet of pace away at his home in Old Saybror 


When completed this will give the 
company total ware hou ( and of James H. Hoskins 


Conn., afte 


Va i9 
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LAWN-BOY line extended with 
two new 4-cycle-engine models 


For those of your customers who insist on a fo 
cycle engine on their power mower, LAW 
this year brings you two additional mod 


(18 and 21 cut), with 4-cycle Brig & Stratton 


engines Ihese new 4-cycle LAWN-BOY odel 


round out the LAWN-BOY line with 


LEADING THE PARADE. .. The fabulous LIGHTWEIGHT, MANEUVERAGLE, RUG POPULARLY-.PRICED AND SMOOTH 
self-propetied Lawn-Boy Automower 18 GED... The 1958 Lawn-Boy Deluxe 18 CUTTING The 18 Lawn-Boy Economy 
and 21° —Simpilest self propelling syste and 2 AWN BOY eryt ‘ ‘ ‘ eca ’ 
nm the tield—a torward r f the handle exciting ew ‘ 
starts the Aut ower ff, ¢ ng the ha vated ¢ ' 

lle back stor t. Foolproof direct to whee placement wt 


irive, one knob speed elector—plu a " re ver 


the leve utting features that make LAWN power LAWN Ft 


BOY America’s leading power mower spare fortt 


ALSO: The 18” LAWN-BOY Electric and four factory-pr 


leader models 


LAW 


Lamar, Missouri. Divisior 
Evinrude Outboard Motor 


Oar 
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INDUSTRY (Continued from page 20) 


- 


be 
gue?” 
ana yr ¢ 
4 if 


Roy Vincent Gene Dubey George Barton 


O. Ames Announces Three 
District Sales Appointees 


THREE DISTRICT ile ippol 
ments are announced by O, Ar 
Co rsb 

(C,eore Bat 
pointed re 
headquartet n Memphi 
Area of operation vill 
Alabama. Mi 


Oklahoma lexa 


Seuteain tein tain eenniils wa Brooks Becomes President 
hovel and tool sales since 192 of South Bend Tackle Co. 


Gerard W. Brooks 


Vincent has been namee 
South Central d — 
on Ame hov 

teel goods. Territot will 
Alabama \ issipp!, and 

iana, He will operate with B 
mingham as headquarters. Vincent 
joined the O. Ame Co. in Feb 
ary of this year 

Gene Dubey has been assi 
southwestern district sale man 
ager with headquarters in Dalla 
Area of operations in lude Okla 
homa, Texa ind Arkansa Dube 
has been associated with the hard 


ware busine during h en 


+ 


Reynolds Aluminum Supply 
Co. New Name for SSIRCO 


STOCKHOLDERS of Southern Stats 
Iron Roofing Co., a Reynolds Met 
als Co. subsidiary with headqua 
ters in Atlanta, Ga., recently voted 
to change the firm's name to Rey 


Ol Aluminun Suppl ("¢ i 
— we Shown examining the Lawndale 21" riding rotary mower are some of the top ex- 


fective November 1, 195% ecutives of the American Chain & Cable Co., Inc., on the plant grounds of its 
Paul H. Fox, president, sa ne Pennsylvania Lawn Mower Division at Exeter, Pa., during a recent sales conven- 
change was made to portri more tion. Seated on the mower is |. D. Kistler, chief engineer, who is explaining some 
of the unit's advantages to E. J. Williams, vice-president, operations, and H. 
Ervin, vice-president and director of sales, American Chain & Cable Co.; A. M. 
day operations as a di tributor « Tinker, sales manager, Pennsylvania Lawn Mower Division; and V. E. Lysaght, 
aluminum products. The ! general sales manager, American Chain & Cable Co., Inc 


accurately hi company 
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There's Still 
Time to 


Reorder 


for Chrigtmag Sales! 


CONTACT YOUR WHOLESALER WOW/ en 


Don't miss out on sales of Weller Tools because of depleted gest impact in 
Weller's nea 


stocks. Remember, the best part of the Christmas selling 

season is ahead of you, and Weller Tools in their attractive Nene! com- 
gift boxes will be the choice of thousands during the next few Pon yes 
weeks. Get your share of this business. _— 


/ WL on Nov. 23rd 


IRHA AD IN A 


on Dec. Ist 


Model 800 Mode! 700 Model 700K 
Sabre Saw Power Sander Sanding Kit 


$19.95 list $14.95 list $16.95 list 


\ 


Tele or 
of 


a |) 
‘oe ‘ 


Mode! 8100K Model 8250AK Model 8250A 
Soldering Kit Soldering Kit Soldering Gur 
$7.95 list $14.95 list $12.95 list 
FULL COLOR COVER 


Be sure you're ready to meet the demand... ADS IN 
contact your wholesaler now! : © Popular Science 
WELLER ELECTRIC CORP. fetus : eomanoue 
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INDUSTRY NEWS 


Shapleigh Hardware Makes More than 17,000 « 
New Appointments pation Rave bom 


(Continued from page 22) 


} 


Frep H. JOHNSON 


Nicholson File Chooses 
Jaques for R. I. Post 


NICHOLSON FILE Co.. Prov McCullough 


ounceda 


or the compat 
Vi ociated with 
Wells Co. and Ni 
Hardware August 


appointed buyer for } ty 


rth nana 


Ihe rie 
»>create 


and paint department hetweer 


Carlew was named ¢ 

personnel and indust 

He formerly A 

if these functions at Cen 

tral Hardware and at Ritepoint C 
n St. Lou 


Murray Ohio Moves into 
New Tennessee Offices 


THE MURRAY OHIO 


Diamond Expansion Bolt pec econ ne 
Opens Washington Branch \ 


DIAMOND Expansion Bolt Co 


. 


llding in Vasn\ 


f Garwood, N. J., announce 
of a new branch ofhee and 
ise in Washington, D. ¢ 
upervision ol br 
T. Cobb 
d at 2929 Bth $ 

ranch will ser, 

rand Ne 
the District « 


+ 


1958 Outboard Blue Book 
is Available to Dealers 


THe 1958 ninth edition of the 
Original Outboard Dealer Trade 
In Guide the outboard indust! 
blue book for determining 
motor value and identit ha 
cently been published and is now 


available to marine field tra New general office building of Murray Ohio Manufacturing Co. in Nashville 
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TIE-IN PROFIT 


with every gallon of paint 
when you carry 


DIANOL INSECTICIDE POWDER 


Increase profits 10-100% 
nd « | DIANOL P 
‘\ 


kvery paint customer a prospect 


is’ PLTANODD, « 


SEND COUPON FOR 
FULL INFORMATION 
AND NAME OF 
NEAREST 
DISTRIBUTOR! 


TESTED, PROVEN, GUARANTEED! 
Teste 


Note to distributors: & 


DIANOL Division 
Mills-Pearson Corp., 2621 24th Street, Werth 
$1. Petersburg, Fleride 


Name 

Cempony 

Address 

City ond Stote 
eeeeeeaeeeeeeeeeeeee © 


SOUTHERN HARDWARE for November 1957 For more information use Handy Return Card Page 64 





S DIXISTEE;) 


ca m / 
TY r Cd 
DOUBLE- DU Sal ATLANTIC STEEL COMPANY - ATLANTA Gy 
S SM br ’ : 


y fh 
PUT THIS §=— "a 
fh, 


TO WORK FOR YOU 


kvery roll of well-known, well-made, well-liked Dixisteet 
Fence carries this colorful metal sign a double-duty sales- 
man for you, 

{¢ your store it tells your customers you are headquarters 
for Dixnistees Fence—a name they know they can trust, 

On the farm, or other installations, the DixtsTeen signs keep 
on selling, for they are attached to go up with the fence. The 
fact that users leave the signs on is evidence that they are 
proud of the fence you sell-— Dixtsteet. 

These double-duty signe are now double-faced, so no matter 
which way users put up their fence, the DixtsTReL sign always 
faces outward —to tell everyone that here is another DIXisTeEL 
Fence installation. 


Sell the fence that sells for you DixistTee.! 


TWO HANDY COMPANIONS TO INCREASE YOUR SALES 


very time you sell fence, suggest that it 
be stapled with Dixistee. Staples, and 
that strands of Dixisteet Barbed Wire 
be used at the top and bottom for extra 


fence protection, 
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HARDWARE NOVEMBER 1957 fs 


To catch that “early shopper” 
these dealers are promoting 


Toys and Housewares 


By Richard Lane 


oe DOING the iristm: competitior 
J shopping early! aking nearby t 
orders now for toys an 10U a big shoppin 
wares gift item that might 
Many hardware stores will pro couraged many 
mote one or both thi F hardware deals 
hope for their biggest Christm: templating to; 
ales volume. If you are looking Allen credit 
for some ideas that will step up and early p! 
the tempo of “Jingle Bells” on for his fine ve 
your cash register, the experience feels lay 
of two successful Memphis, Ten are the ; 
nessee, dealers may help you hardware 
Accept the ideas with their com ume in the 
iter 


pliment and season's greetings! got 
Larry Allen, of Allen & Son hoppe! 

Hardware & Appliances will be en Y 

tering his seventh toy season. La 

year’s volume was better than he 


of trong 


expected im the face 


i ee 


Howard Morris adds eye-appeal to many quality house- 
wares items by wrapping them in cellophane and tieing 
them in bright ribbons for the holiday season. Men, 
especially, go for these in selecting Christmas gifts 


wee = 


Toys are emphasized by Alien & Son Hardware & Appili- 
ance Co. A large window sign announces the store's 
special hours. A sign over the doorway features lay- 
away, and attention-getting items fill the windows 
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recent 
then would div 


10 pe reent d 


. s 
Howard Morr! if th owal 
{ Morris Co., offers no toys Dut dox« 
a fine Christmas volume in hous« 


Morris, who handles no toys, stresses items for the home in his promotions. The “. 
and other iten ultabDle 


center counter, featuring an overhead level, is an excellent sales stimulant ware 
practical gift wr the home 
attribute it 1 i littl extra 
fort in gift wrapping and hi 

away plan 


Morri Ort 


Certainly. the hardware deale: elling guitars to his fan 
hould start displaying his toys a And with the Presley popularity 


oon as the downtown department continuing. he expects to sell many 7 , 
He be away His volume 


tore and oone! if po ibl more gulta! thi eason 
“While some stores may tuy lieves other dealers will find toy 

open late one night each week in guitar popula! Loo like the 

December, we stay open until 9:00 Davy Crockett popularity wave of ris USes a 

each night and thereby stay ahead everal seasons ago custome! 


of the department stores, You must Allen offered gutta! ranging 4 
$9.95. Hi hest they haven't t 


up to expectation 


for a good in 


many dealer 


remember that many of your cu from 79 cents to 
tomer till work six days a week eller was a $3.98 one. He sold all Instead of puttin J 
and have to shop at night Many he could find couldn't get under the counter or stashing them 
toy selections are made by parent enough to meet the demand in a storeroom to get them out of 
hopping together. Many of them Another good seller was a $6.99 the way for the month or two that 
can do thi together only at night electric football game . been they may be on hi hand Mor 
Allen strongly advi M distribu elling this game for four yea! wraps them in bright Christm 
tion of a toy catalog to get the Allen even had three calls for it paper and stacks them in the 
early customers in for layaway after Christmas. Electroni and prominent plac 
Last season he distributed 3,600 crystal radios also sold very well the counter directly bel 
uch catalog obtained throug} Allen and four or five dealer cash register. Every customer w 
his Memphis wholesale to hi friends have been talking over an enter con’ nap way 
customers and others in his neigh dea they may try this season and — he stack. Sales t 
borhood hopping area They W ‘ res . ’ eWeen . sd : _ ; —— ss 
delivered by Boy Scout He pre 
fers that method. Let him tell why 
“I like to use Boy Scout fo 
catalog distribution. I like to h ly 
them make money. I pay them by 
the hour, They are usually supe: 


ade 
‘Vy 


vised by the Scoutmaster or troop 
leader. They are eager to do it, and 
I know I am getting a good, con 
cientious delivery 

“Incidentally, I to get 
catalogs out early enough 
fall to take advantage of a gen 
eral hardware broadside which can 
be sandwiched into the catalog and 
delivered at no extra expense 

What wa Allen’ best-selling 
item last year? 

Don't laugh. He took full ad 


vantage of the Elvis Presley craze Howard Morris puts another layaway package, gift-wrapped, on his imposing 
and did a whopping busine nn stack, These are kept where they can be seen and stimulate layaway business 
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Windows ...a cheery, 
Christmasy 

invitation to | 

come inside .. | 

the key to an early, | 


successful season 


| 


Sharp Hardware Co. 
Dallas, Texas 


Heard's Hardware Co. 
Bowie, Texas 


EFFECTIVE lighting and full plate 

dows were products of a modernization pre 
gram launched by Heard’s Hardware 

sowie, Texas. The program proves particul: 
ly advantageous during the holiday ea 
when a realistic Santa stands amidst a d 
play of small appliances greeting Christ 

hoppe! Note peg board which 


throughout store to facilitate display 


SOUTHERN HARDWARE for November, 1957 








Copeland Hardware Co. 
Levelland, Texas 


Sumner-Colley Hardware 
Bowie, Texas 





A WINDOW irresistible to the port 
man featured here. Women | 
lo what to give hin find the idea 


most he Ipful and perhaps he drop au 
broad hint afte! he on windo 





hopping gor. 
“¢ Store Relies on Window 
to Pace Christmas Sales 


A TINSEL-AND-SNOW Christma 
window, filled with quality toy 
and family gifts, opens Christma 
buying early in November for Ric 
Hardware & Furniture Co., Clark 
ville, Arkansa 

Owner P. R. Rice reli upon 





his Christmas window to start pre 
eason selection of doll bicycle 
quality electrical appliancs and 
ther more costly gift Because 
value the large year-around vol 
ime he has on home improvement 
hardware items, he feels that over- 
decoration of the al floor at 
Christma le ac tr 1b ticket 
item With the glittering Christ- 
ma window to et the pace { 
C} tma I he ‘ t ! 
caut the ilé fiox 
ing i r the d 
pla 

The (*} j 
( i ad t e ext 

ia if i ice 

lea I i ( ec} 
nent 

(Charge a ( ( ] 

ill t Cl | 
ict nt ( ne ne i iV 
pla I vides ea ele I 
rr r expel ( te ind 

east al tl ite 
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A move up front in 

October is 
prompted by 
dealer's ideas 
on selling toys early— 


adult gifts later | 


Moving Toy Department Up Front meena lendgsnassr Fagen goe npr 


ton much damage to hi 


Results in Large Christmas Volume tock. He has solved this with s 


CONVERTING the front of the sto: 
into a toy department filled with 
toys results in large Christma 
volume for Bevers & Dunn, Ada, 
Oklahoma, Until October 15 each 
year, the front is similar to many 
displays of other hardware store 
After that date, the first 20 feet 
become a toy department showing 
quality toys and many small toy 
traffic builders 

Owner W. S. Bevers says that 
early toy promotion gets husband 
wife, and children into the store 
for previewing Christmas gifts for 
the entire family. The result is the 
ale of more expensive toys, elec- 
trical appliances, housewares, and 
porting goods, many of which 
go into Christmas layaway 

Jevers values layaway selling 
About two-thirds of the more ex 
pensive toys he shows go into the 
layaway department, which occu 
pies a convenient section of the 
balcony. A typical item is the hob- 
by horse, selling up to $31.95 
Every small child who likes west- 
ern shows wants one. Bevers show 
a large table of these, ranging from 
the stick horse to one the child can 
mount and rock. They sell so fast 
that when his Christmas reordering 
date comes, on November 15, he 
has to fill in his hobby horse stock 

Bevers fills his early Christma 
window with cuddle toys and doll 
And he has his own ideas about 
profitable doll selling 

“I find that children current] 
like the smaller dolls. They're get 
ting away from the huge dolls that 


table of item that children can 
play with as much as they pleas« 


were popular a few years bach These items are usually slightl 
I don’t handle the big on ans damaged or leftover toys that chil 
more. The smaller sizes, which can dren can manipulate. Cash regi 
be displayed attractively in th ters, telephones, pianos, and a fe 
boxes in which they come, sell fast mechanical toys are usually found 
and also go through the eason on this table ome of which are 
without becoming shopworn.” carried over to the next year to 
Because many children come in form the “play display 
to the store seve has found it Although the front of the stores 





W. S. Bevers arranges a display of dolls in their original boxes. He finds 
thet these sell fast, and also go through the season without becoming shopworn 
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turned into 
Bevers als 
tanding displays of gifts for adult 
Last Christn oO! mplete di 
play of electric blank resulted 
anumbe! 
would come in together to select 
toys, attention would be focused on 
the blankets, and another blanket 
would go into layaway 

Behind the floor display of 
blankets was a small electrical ap- 
pliance display that offered sift 
uggestions 


After Thanksgiving 


No Christma decoration are 
A used until after Thanksgiving. By 
this time much of the $4,000 
Christmas toy selling has been 
done. Stocks are still complete for 
late shopping, but more attention 
is now given to adult display 
Houseware move into layaway 
now rubber kitchenwares, plas- 
ticware, and kitchen chairs and 
tool porting goods, and mechan 
ics’ tool 
A gift-wrapping service i 
fered, and many of the layaway 
gifts must be wrapped. This is done 
leisurely, by two girls especially 
employed to do the Christma 
wrapping These wrappers gZ0 
through the layaway records and 
pick out the items that must be 
gift-wrapped. By the time they 
are called for, the wrapping i 
completed 


Se, 
4 o, 5 


All-Year Toy Department 
—and Special Treats Too 


ENOUGH ROOM to d 
advantage and t 
for the kids to n 
while they try out wh Y I 
and drums and to peddle away) 
few feet on tri | and sco¢ 
those were th req ement 


a. 

eo . expanding the toy departm 
— j Kib Warren. Inc., Shawnee 
ae 


noma 


“err . ‘ For thi large, private 
Owner Joe Warren picked 
basement of his remodeled hard- 


Among the toy displays is a display of electric blankets, a favorite gift item 
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Special treats and 


S romping room 
Prom make basement 


toy department a 
favorite with children— 


holidays and all year 


ware store. He filled it with toy bid for children’s a ion oun promoted by radio and newspape! 
and then planned for year-around ters are usually restk iring advertising. The department is 
volume, with fatter volume to fol- the hours preceding the eveni turned over to the children, There 
low early Christmas promotion trick-or-treat fun. Warren empha are pecials in inexpensive toy 
With Christmas buying accom- izes the holiday mood by inviting gift balloons, and additional sal 
plished in early summer, the toy them to the toy department to loo people to assist in making layaway 
department is ready for special election 
promotion by September 1. Radio Receive Gift Balloons One young salesman has charge 
spot announcement: newspape! of the department, until extra pet 
advertisements, and a toy window at toys and to receive gift bal onnel is needed during promotion 
kick off the layaway sale loon Radio spot announcement ind at Christmas. He also serve 
By the middle of October, the uggest that parents bring them on the general hardware floor, tak 
customer-trend is well established, in during the day to receive the ing his customers down to the toy 
and the store’s toy buyer knows balloons and to preview Christ basement 
what he should reorder to finish mas toys. Many respond, wearing One of the display window 
the season their Halloween costume keep ople reminded every day 
At the end of October, on Hallo- In November a children’s open ivr that this store ha 
ween day, Warren makes a special house is held in the department ol t department 


Youngster, in costume and ready for Halloween party, Wheel goods are displayed in abundance, with plenty of 
drops by at store's invitation to preview Christmas toys “tryout” room—many go into layaway early in the season 
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We did ni 
We caull } 
VOU tocK nd kept 


the eason ot going 


The exterior of Fallfax Bulliding Supply Co. prociaims that it's making a strong 

bid for the Christmas trade. One-third of store space is devoted to toys with a $10,000 sales vo 
and the overall effect on 
partmen 


than 


Holiday Atmosphere Boosts Toy Sales, 
Volume Increases Throughout Store 


A PROFITABLE item in themselve 
Loy erve as an excellent ale 
builder in all line according 
Edward A. Appleton, buyer 
Fallfax Building Supply Co 
Fall Church, Virginia where i 
ale volume of approximately 
$10,000 is obtained from toy 

With the Christma eason nat 
urally marking the height in toy 
elling. the tore use well planned 
promotion and merchandising to 
build its sales volume. A wide va 
riety of toys for children from two 
through 12, in a wide price rang 
is carried, Open display a holi 
day atmosphere with an animated 
Santa, Christma carol over a 
musi ystem, and store decora 
tions put customers in a buying 


mood 
Promotion Begins Early 


Forty feet of window space 
devoted to toy and a Santa, with 
leigh and reindeer, is placed on 
the roof of the building. A mailing 
is sent out six weeks before Christ 
mas announcing specials at attrac 
tive prices, with a second mailing 
following three weeks later 

“We turn about one-third of ou 
tore space over to toys at Christ 


mas giving it 1200 square feet 


34 SOUTHERN HARDWARE for November, 1957 











too] pu chi 
about ] ) 
volume 


and 90 


and hi 

Layaway 
percent of 
Budget accounts of 30, 60 


father! ise 
comprise 


holiday toy 


days credit are permitted on to’ 
to customers with a good credit 
rating. A 10 percent down pay 


ment is required 

During the year Fallfax Build 
ing Supply carries a $2,000 stock in 
toys, confining the top department 
to 400 feet. Ma di play 


and self-service encourage custom 


square 


ers to browse 


About five days before Christ 
mas a clearance sale is put on of 
any leftover toys at a 10 percent 


window ign al 


mark up A 


nounces thi ale 


Though a growing iburb of 
young families such as th pre 
ents a steady toy potential ve 
have to meet the challenge of the 
nearby city tore Appleton 
tated. “Our budget accounts, lay- 
away plan, convenient location 


with ample parking and a 
ortment of toy 


help us meet the chal 


pact 
wide a at compet- 
itive price: 
lenge.” 


An animated Santa is spotlighted in 
the window of Fallfax Building Supply 
Co. Carols are played over a record 
system. And more and more customers 
come inside to shop in the festive air 


Sidewalk Display Sparks 
Sales of Wheel Goods 


an 


in 


( 


‘hi 
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AN OUT 
1 othe: 
front 

ristma 


yf 


IDE 





displ 


wheel 


All-out promotion 


to put the 


_ customer in 


a holiday 
mood—and a drive to 


bring the family in 


eased number of sal 
{ to Ja H. Kelle Kin; 
tor Pike Hardware ind supp! 
( I lle I's esset 
Phi tore has a e-In parkin 
ce ni nt f it. just off the 
rhe ' t ‘ ‘ | Kir | ne 








The outside disolay of wheel toys at 
Kingston Pike Hardware and Supply at- 
tracts both motorists and pedestrians. 
J. H. Kelley comes out to chat with 
prospect who is examining tricycle 


hopping in their ca! Kelley ex 

plained If a dealer can have 
Christmas merchandise not only 

hi window but also along the 


front of the tore people in cal 
are attracted to it. They'll want t 
top, park easil and take a look 

at what he ha 
‘If they want to see the item 
displayed, they don’t even have to 
ut of their car but, 


of 
course, we want our displays to 


get o | 
draw them inside 

“We find that people who al- 
ready are thinking of buying wheel 
goods for Christmas naturally stop 
to see what we have For those 
who haven't thought of what to 
get, the di play may erve a u 





iggestion to them 


highway, on routes to Chattanooga could be put out in front for dis- “The outside display not onl 

and to Nashville. But a concrete play. The idea has been a highly help to draw people into the store 

itrip was made along the front of profitable one after they see a convenient place 
the store, a little higher than the We depend to a large extent to park, but the displays help lead 
parking level, so that merchandise these days on customers who go to additional sales.” 


eeseeeee ose eoeoeeoceeeeeeceee eee eoece@e~seseeeeeeeeee eee © 


Heard's Hardware Co. 
Bowie, Texas 


THROUGH the window, a glimpse revea 
that the entire store, including balcony, pre 


ents an appealing array of gift 





Heard's Hardware Co. 
Bowie, Texas 


DECORATIONS are kept simple, yet effec- 
tive, so as not to detract from the displays 
of housewares and small appliance 
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Sidewalk displays, 
interiors 

visible to all 

who pass—this 

brings ‘em in and leads 


to extra sales 


munity Santa Claus will be on 
hand every Friday evening, that 
there will be a party with refresh 

. . : 
ent ‘ and gifts Christm: 
Special Holiday Promotions Add to ee, CNS SO See ee 
e ' cepted. By mid-December another! 
Profitable Year- round Toy Volume 2.000 circulal go out by mail to 
credit customer! reminding them 
of the part of Santa's presence 
and also of the late hours which 


ALL-OUT PROMOTION ofa toy de- robot or navigator the children the tore observe every evening 


partment the year around and have heard or read about 
especially at Christmas is bringing In late November 2,000 circulai 
an annual toy volume of $10,000 to are sent out informing the com durin 
Gaithersburg Paint and Hardware 

Co., Gaithersburg, Maryland. At 

least 10 percent of this volume i 

gained during the holiday season 

according to James U. Spring, man 


til Christmas. Two or three adver- 
tisements appear in the newspape! 
December on toys and San 


ager 
Sidewalk displays, window di 
plays, a living Santa Claus one 


evening weekly, circula: ne 


paper ads, radio spots, toy cata- 
logs sent out by direct mail, a loud 


peaker system playing carols and 


announcing special a Christma 
party with personal handwritten 
invitation these are among the 
pecial promotions the store 

It maintains a $2,000, cost 
tock throuchout the year with a 
$4,000 toy stock, cost, at Christm: 

“Today children are old tov 
direct by catalog, television 
magazine. No longer do girl 
cept a doll selected by parent 
boys a set of train Children tell 
parents what toys they want, and 
they are usually those they have 
een in catalogs, window or on 
television,’ Spring explained 

“That i why we put out toy 
catalogs, and why we are sure to 
have on hand the to. promoted 
by magazine and TV. We place 
these toys where the children will 

Realizing that children are pre-soid on quality toys which have been advertised 


Ss *TT whe dé ] p le = ‘ : 
pot them when passin We di by television, radio, catalog, etc., James U. Spring pions his stock according- 
play and stock the mechanical ly. A father here tests a special truck which is on his son's Christmas fist 
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Youngsters urge their families to bring 
them in on Friday evenings when Santa 
Claus is on hand to chat with them 


that may have 
been bought at attractive price 


ta, stre ing pecial 
Simultaneously pot radio an 
used daily to 
pecials and Santa 


nouncements are 
highlight toy 
appearance. Santa 1 present fo! 
two or three days, usually o1 
Thursdays and Fridays, during De 
cembe! 

“The Christmas Eve party draw 
about 100-150 people who are 
erved free coffee and doughnut 
mall gifts for the children 
uch as candy and balloon and er 
oy a local hillbilly band. We also 
tated 


ritten 


recelve 


have door prize Spring 
idding that personal hand\ 
invitations are sent out o.e week 
before the party 

Gaithersburg 


vare make al 


Paint and Hard 
pecial point of pla 
ing wheel toys in it idewalk d 
play Located on a corner that 
brings a country road into the main 
highway, the store catches the cye 
of children in cars waiting to make 
the turn 

“The flashy 


they see, or the bright red tractor 


white automobil 
is the one they will insist upon 
for Christmas, They will stop by 
to try it, and that! 
will place a deposit on for layaway 


the toy pare nt 


or will purchase outright,” Sprin 
commented 

In early December the tore t 
up a loudspeaker ystem on it 


truck playing Christmas carol 
nouncing the party, the 
of Santa, and any toy special 


preser 


38 








The year-’round toy department 
occupies the entire second floor of 
the store. For the holida eason 
prominent spots are used or ne 
first floor. An elaborate train set 

placed in the store entrance on 
the first floor ome 50 feet of wall 
helves are given to wheel good 
and assorted toy are displayed 
near tools, housewar« and paint 


We want to keep toy mn the 
public eye at Christr 
them throughout the tore in Va- 
rious department We do not be 
4 


eve in concentratin 


tirely on the second floo even 


n with an animated drur 
both inside and outside the store 
If a parent drop by f a tool 
a saucepan, and his child i vith 
him, the child will be attracted | 
the toy ection located near tool 
and housewares,” Spring com 
mented, indicating les followed 

The manager pointed out that 
layaways were st ed fror ar! 
November by signs and announce 


ment Storage space on the sec- 
ond floor 


No de po it on laya Va 


provide for layaway 
required 

though a 10 

requested when 


of regular custome! 
percent depo it 
the customer is not well known 
The balance 
time basis in line with the custom 


worked out on a 


Cl need Layawa\ account IO! 
about 10 percent of Christmas to 


volume 


Careful Credit Policy 


to hold down on credit 
de ferre i 


payments over a long period, It 


We try 
on toys and discourages 
o easy for parents to o overboard 
buying Christmas toys for the chil 
dren, that we would do them a di 
ervice permitting them to arrangt 
future financing Opi 
“Some leeway is granted 
well known customers who are ex 


marked 
cellent credit risks with records of 
prompt payment 

A a basi must for any hard 


ware dealer seeking a successful 
to department, Spru recom 
mends personnel who really know 
Lo} and who can uggest to 


iitable for a child age and de- 
velopment 

We con 
that our lesmen be informed and 
able to talk toys intelligently that 
we had them take the Toy Guid- 
ance Training Course and tested 


ider it 


important 


iem at the close of the course 
We included toy demonstrations at 
ile meeting Spring added 
The second floor toy department 
was remodeled and planned fix- 
| built floor 


ture and disp 


Vy ¢ t f ea I x ea: A 
helve ind t ‘a ited in p 
and |t if ne ‘ pt oni 
inder S; e. T i 
i] noed j te + 4 

a) ina I 

The entire | 
| ry ¢ Fr ? il ' ry the 
na rie ‘ excet é t pe 

( alt ( 


SPECIALLY PURCHASED 


— — 
SG BRASSANDBLACK =f 


ath : 
> ireplace Fnsembles 
FOR CHRISTMAS f 


=—s 


/ 


ite MeL 








A Many 


Handsome Styles 


“ | These richy designed set 
Rios — 3k 

a r} - J pendable fomous moke 
") | quality — @ perfect gift 


Vert eur shew room end browse eround 


es 
i 





2916 west LANCASTESR 
Ce | 








Henderson Hardware Co. 
West Lancaster, Texas 


PARTIES in search of an ex 
lent, qualit. {ft ma ain a 
i 
gestion from th tore new spape 


ad promoting fireplace ensembl 


These fixture continue to grow 
in popularit and are a profitabk 


item the year a! 
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isherman Catches the Trade! 


A well known sportsman attracts those fishing customers 
to the hardware store where he has been salesman for 
a number of years. Here's how he is boosting sales— 


By Bob Potter 


A’ 4 1956 spring exhibition game 
in Jacksonville, Florida, Ted 
Williams was giving newsmen hi 
normal cold houlde: intil Ed 
die Davis, Gainesville Daily Sun 
photographer, yelled Hey, Ted 
when are you going fishing with 
Duke Truby”’ 
That brought the Red Sox bat- 
ting star back from the dugout, hi 
face wreathed in the warm smile 
of respect of one great fisherman 
for another! 
“Do you know Mr. Truby?” he 
asked. “I just saw Duke down at 
Sarasota and he promised to take 
me tarpon fishing on the Suwannee 
River this fall.” 
It was this sort of story that ha 
gone into the making of the Duke 
Truby legend, which in turn i 
elling sporting goods for saird pioneer 
Hardware of Gainesville, one of wannee River fe read and 
the largest and oldest hardware being one A leading 
stores in north central Florida Gainesville to own ; dd and ree { fact featul m in on 
Duke has long been recognized by For ovei 
both fishermen and hunter u a knowledges 


— ~~ 


Displays of sporting goods and accessories at Baird's are up-to-date and complete. Truby here spotlights some specials 


SOUTHERN HARDWARE for November, |957 9 








1888 Railroa 


YWINNETT CouNntTy Hardware the railroad company was planning 
¥ Co., Buford, Georgia, pays on to destroy the building, we ap 
ly $35 a month rental for one of proached them and leased it fo! 
the finest locations on Main Street warehouse space. It was directly 
It occuple the town old railroad acro the street from our old lo- 
tation, built in 1888. which wa cation and would have served ad- 
cheduled for destruction, leased mirably for this purpose, However, 
for warehouse space, then, modern- after we acquired control of the 
ized as a sparkling new hardware building and became familiar with 
outlet it tructure, we began analyzing 
The station i constructed of it for use as a new location fol! 
creosoted heart pine timbers and 
flooring a trong today as when 
it wa built. Youthful Benson 
Jones, owner of the 67-year old 
firm, capitalized on the sturdy 
trength of the building to provide 
the foundation for a new modern 
ized facility, widely discussed by 
the Buford citizenry 
Sales volume for the company 
which had occupied a corner loca 
tion acro from the station fo! 
over half a century, immediately 
howed an upturn after the open 
ing. “We had been experiencing a 
low drop in volume over the past 
couple of years,”’ Jones explained 
“Last year, we had dropped to 
$180,000 from a high record of 
$200,000 set previously. Now, our 
ales are breaking quarterly rec 
ords, and we anticipate we will 
exceed $200,000 this year by a 
comfortable margin 
“We were lucky to get a chance 


Gwinnett County Hordware Co.'s 
“new” home is an old railroad sta- 
tion, remodeled to set volume soar- 
ing past the $200,000 mark. Full use 
is made of the old loading platform 
—photo on opposite page and at left 
show how it is used now for display 
Here Owner Benson Jones, left, con- 
fers with Manager Jim McCollum 
concerning a mower display. Note 
store length windows, modorn trim 
and lighting, and long frontage 


By C. L. Lorentzson 


Station-- 


oul tore 

We called in a fixture company, 
told them what we wanted, and 
they told us what could be done 
The store is 30 x 107 feet, with 
an additional 30 x 40 foot ware- 
house space at the north end, and 
a 20 x 30 foot office at the south 
end. In the rear, a 58 foot loading 
platform stands box car high 
in the front, another loading plat 


to lease this old building,” Jone: Manager McCollum assists Mrs. Hassie Melter in straightening the stock in house- 
continued, “When we heard that woares—one of store's leading departments. Emphasis is on quick turnover items 
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1957 Hardware Store 


orm extended the el h f th lluminatior oO i t tl atte becau i o percentage 
building tion of passe! n lhis 1 any more. Every 
With $20,000, the building w To facilitate traftf flow ‘ Y n , | them. We told 
remodeled completely. To capital ranged all of « pl lor our age! M were dropping the 
ize on the long frontage on Main iisle and we \ ‘ lay fixtu f cl when we care 
Street, full length plate glass win designed to enco 
dow were installed. Maximum erve themselv« om continued 
benefit thus was secured from nat Principal emphasis is « ich a good mark-up 
ral lighting during the day, and ing good paints an I from to 40 percent on spo 
yur display and interior we! hardware, and ho Ni ’ ood irticularly in boats and 
highlighted dramaticall yy nigh is de-emphasizir ay im i atin juipment. that we stand 
by putting oul 


’ 


into these item 
$10,000 inventory 
line now ind in 
plan to double 


Spoeii 
these item 


=r" , ; | A ni 
Th : =e ’ : ; nl ven mi m Lake 
iil t ye > ’ ane " act lake and 
= a: \y ; ill openet oO boatin and 
+ = P’ -« { f | b, Of notor 
> ’ , mot pa and 
leering 
pull 
other 


empha 


average from 


recent mark-up and poy 


With a $10,000 inventory in sporting goods, store already pians to double this — 
and to increase its alloted space. Harold Hannah checks boating accessory items 0 lon page 92) 
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NOW—there’s a brighter look to 


PROOF COIL AND BBB CHAIN 


LUMINATED 


.2.and Hodell chains have it! 


Here's a brand-new merchandising feature in those old reliables: 
Proof Coil and BBB Coil chain—3%, '4, %% and *4 inch— 
made by Hodell. 

It's the lustrous LUMINATED look that gives you cleaner, 
more attractive Chain to display and sell. 

So clean, your women customers could handle this chain with- 
out smudging their white gloves ... you can handle it without 
soiling hands or clothing 

Here's why: LUMINATED finish is a clean, metallic coating 
with a soft satin sheen and a uniform depth that closes up the 
metal pores. It is durable, protective, and effectively rust-resistant 
under most average conditions. 

And LUMINATED luster has eye-appeal... gives these chains 
big decorative appeal for uses where good appearance is desir- 
able, with no need for painting. At the same time, its appearance 
isn't out of place in even the most practical applications. 

LUMINATED Proof Coil and BBB Coil chain are now avail- 
able in handy §0-foot cartons, Hodell Pailettes (75- to 250-foot 


lengths, according to chain size), or standard 600-lb. barrels. 


MORE PROFIT-SAVING FEATURES: 


@ Chain's premeasured: length marks every 10 feet save 


measuring time. 


Chain's positively identified: colored, printed plastic bands 
every 10 feet prevent stock-handling errors. 


Chain's end-tagged: color-coded tag locates end of chain 
immediately, keeps it always in sight. Handy, too, for re- 


cording chain footage withdrawn. 


Call or write your distributor 


HODELL CHAIN COMPANY 
Cleveland 3, Ohio 


Division of The National Screw & Mfg. Co. 


For more information use Handy Return Card, Page 64 SOUTHERN HARDWARE for November, |957 











Piate glass separates this unusual sidewalk from street 


Merchandising 


with a modern touch 


i, i 


McLaughlin's is located in about the center of the sixteen stores which form the 
shopping center. As the door panels slide back, the interior is in full view 
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CATALOGS & BULLETINS 


Available free to readers. Circle the numbers of 
items wanted on the return post card, page 64 


ILLIA 


Repair Handles. A chart which de Catalog #7-1657 and 
termines instantly the correct repair plex Co., Division of A race or pray ine 
id. } J ack dra-Gun 


handle for a specific tool and the tor 225 North Ave., Garwor 


fitted by a specific handle is a Circle No. B4 on coupon, pg. 64 barre 
able. It covers more than 95 percent 

of dealer's ash repair handle ré Johnston Mowers. A 1958 n el operated 
quirement for garden, lawn an brochure in full color i rotary Knap 


farm tool hovels, spades and scoop In addition to new mods ind ( and hand t 
po t hole digger and snow tool: I'he ] ! vn re ro I ervice } art l dead i 
chart lists original handle and sug ! pe of mower! re t Hudson Manufas ri Co 
Zest alternate and compris¢ both market rem nt ted it Illinois St Chicago 11, I 


True Temper and Briar Edge grad 1958. Johnston | } owe! ‘ Circle No. B93 on coupon, pg. 64 
rrue Temper Corp., 1623 Euclid Av srookhaven, Mi 
Cleveland 15, Ohio Circle No. BS on coupon, pg. 64 Garden Hose. ‘ 


Circle No. Bl on coupon, pg. 64 full informati« 
Sporting Goods. Th« 8 ek ] 8-stal 
Fishing Reels. A colorful, illustrated ring and sum! tale nt vell a 

36-page catalog containing descrip Oprinkiel 
tions of Penn 84 models of reel ind well illustrated 


each designed for a particular fish tyled line of gloves and mitt uto rite Rubber Co., In 


graphed by leading baseb I Chelsea 50, Ma 


ing need, is available to dealers up 
The Draper-Maynard Co., 4861 Spring Circle No. B10 on coupon 


on request. Catalog No. 21 includ : 
the new “Sea Hawk" No. 77 and #249 Grove Av Cincinnati 32, Onlo 

Master Mariner It is filled with Circle No. B6 on coupon, pg. 64 Nails Data. A 
article on various phases of fishing book containing 
Excello Mowers. Catalog p ‘ and pecification 


turing the 1958 Excello line of powe! na ] availa 


mowers are available The page are printed in two ct 


tips on reel care and description 
reel construction and assembl) Che 
catalog lists Penn's prize catches, and 


also includes several pages on Penn olor and contain detailed specifi tions and reference ad 


lustration Heineke & lart give pecific 
ind quantity of nail 


of roofing iding and 


reel parts and accessories. Penn Fi tions and il 
ing Reels, 3028 W. Hunting Park Ave o., Springfield, I 
Philadelphia 32, Pa Circle No. B7 on coupon, pg. 64 ous type 


is recommended by leading trad 
Hand Tools. Describ ruicke ociation Manufactured in 85 
Fishing Tackle. Advances in the 1 ready reference and sales | ser, the ferent styles and sizes, the Stor! 
» 7A i cs ‘ 
lt 10 multi guard nails are rendered rust-r« 


‘aco Catalog cont: 
tvling of the company’s complete Vaco i1lalog ey in nr Lit : 
’ olored page l 8! x 1 inches an Dy a pecial Goubie-dipping 


line of spinning type fishing tackk< Kalamazoo punched fos on rem molten zinc. W. H. Maze Co 401 
are illustrated in the 1958 catalog > h Blvd Peru. I] 


cle No. B11 on coupon, pg. 64 


Circle No. B2 on coupon, pg. 64 


binding into any holder n Chur 
now available. Color is said to be ee nilltys cee : 
’ oated st Cir 


+-colo oO wavy 
the keynote in the 1958 line, and full - . a ot me a 
descriptions of item ire included D ee were : ‘ l 
The catalog has a four le ove! trations and diagran upplement t Mowers and Tillers. 
avi iy } i 0 color co iii ‘ 


practical informati riven on ev catalog co 

irivel nut driver | 

hisels, etc. An entire 6-] 
devoted to the Va 

chandising display 

Co., 317 E. Ontario St., Chicago 1 
Circle No. B8 on coupon, pg. 64 Inforn 
Hose and Sprinklers. Colorful cat nerch 

alog sheets covering the 1958 line Sprayer and Duster Line. A Hud mailer 


of reinforced and  non-reinforced on Sprayer and Duster Catalog ‘(No hanger 


and the inside back cover is devoted 
to sak aids offered to dealer he 
Airex Corp., 411 Fourth Ave. New 
York City, N. Y 

Circle No. B3 on coupon, pg. 64 


i 
ce 


garden hose are available. The cat 0] hows and describ compl 1) mercial 
alog sheet describing the Flexible the company line of an and 

Sprinkler give a complete descri} power operated 

tion of the new reel on which the and include 

sprinkler is packed, Identificatior Sprayer lin 
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PRESTO-SET 
. GLUE 


o use. sere 


Somos imstaamt! 
ow comme! 
wireoer cast REsoacino’ 
On pResses { 
a oon convene” Als yer -a J 
oats “tS PLYWOOD ¢ 


These 4 Fast-Selling Glues Cover 95% of your Market 


Step up your turnover with the new 
Weldwood Counter Model Adhesive Center 


e cuts inventory, saves valuable shelf space 


$25.06 profit on a $39.58 investment 
(retail value—$64.94 


over 35S‘% profit every turnovel 


color-keved selector chart and 
cle arly marked pri cs he Ip 


your customers select the right glue 


backed by national advertising to 
COMSUTCTS and woodworking construction 


and hoatbuilding trades 


THIS SELF-MERCHANDISER FREE 
WITH YOUR INITIAL ORDER 


s 
Weld wo ad isin are on | 


United States Plywood Corporation 
Dept. $H 11-57, 55 West 44th St. N YY. 36,N.Y 


I 


Satiniac 
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Republic BLUE 


The plus advantages of BLUE RIDGE channel-steel roofing 
make it the Number One buy at standard prices, Sketch on 
facing page shows why. 

Made in 29, 28, 26 and 24 gages of galvanized steel, BLU! 
RIDGE is far superior to other roofing materials —and at 
lower cost. What's more, it can be applied over purlins 
spaced up to 30 inches apart. BLUE RIDGE is fireproof and 
lightning-proof when properly grounded. It is also vermin- 
and rot-proof ... makes excellent siding 

Perfected design features make Republic BLUE RIDG! 
leakproof at both side and end laps. Certified full weight 
ASTM A-361 galvanizing insures long life. 


Write for free advertising 
and merchandising kit 
that will help you sell! 


CONTACT YOUR LOCAL DISTRIBUTOR NOW! 


NOW — ALL THESE FARM 


fT 


A complete ran 


of wire nails 


Manufactireg ite Sout for 


Southern Steel Piant—Gadsden, Alabama 


For more information use Handy Return Card, Page 64 SOUTHERN HARDWARE for November. 1957 











RIDGE Steel Roofing 


The only Channel Type 
Roofing that can take 5 nails 
across for extra holding 
power in severe winds! 


5 Nails 
For Extra Holding Power! 











Channel Design y 
Stops Leakage At Non-siphoning Fits Any 
Side a Rib Stiffeners! or Or 








REPUBLIC STEEL CORPORATION 


| DEPT. C-4404A 
STH STREET « CLEVELAND 27, OHIO 


3224 EAST 4 
on F 
Pe 

‘ ‘ 


Southi/ac Fuad 


General Otfices—Cleveland, Ohio 


| 
| 
| 
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CATALOGS & BULLETINS 


Payment Plan and the 
tive advertising program 
overed comprehensively. The 


land Co., South Milwaukee, Wi 
Circle No. B12 on coupon, pg. 64 


Clubs. Nom 


full-color ci 


Bats and Golf 
quantities of a 
which describe in detail the com 
pany line of baseball oftball, and 
Little League bat are offered to 
dealer Also available is a four-page 
entire 


golf club line All wood irons, ou 


catalog showing the company 


‘ 


ters, and auxiliary club are hown 
in their actual color and are de 
cribed briefly. Hillerich & Bradsby 
Co Ine 434 Finzer St Louisville 2 
Ky 

Circle No. B13 on coupon, pg. 64 

Pliers. atalog containing infor 
mation ) F Vide assortment of 


plier lamn and miscellan 


ools | along with a price 


list. The catalog is in color and illu 
trates the different tools. Merchandi 
ing helps and suggested assortment 
are described in detail Champion 
DeArment Tool Co Meadville Pa 


Circle No, B14 on coupon, pg. 64 


Water Appliances. The 1957 line 


Rapidayton water appliance 


hown in a 40-page catalog 71 
cluded are jet reciprocatin 
ubmersible pump and wate 
tems, cellar drainer ind water soft 
eners. The catalog is 84%” x 11”, with 
a four-color cover; inside paw ire 
Rapidayton Division 
The Tait Manufacturing Co.. Daytor 
1 Ohlo 


Circle No. B15 on coupon, pg. 64 


in two color 


Fishing and Marine Accesories. 
Frabill 


fishing tackle accessoric ind marine 


The complete 1957 line of 


hown in a italog 
mace i\ lable to dealer Frat 
Manufacturing Co, 234 West Florida 
St., Milwaukee 5, Wi 

Circle No. B16 on coupon, pg. 64 


Store Displays. Each type of di 
play item from ticket holder fo con 
plete display units is fully illustrated 
and described in a catalog which con 
tains much information on disvla 
assembly and modern store engineer 
ing. Reeve Co, 9249 East Bermuds 
St., Rivera, Calif 


Circle No. B17 on coupon, pg. 64 


Gun Data. A handbook with full ir 
formation on the development of 
hotgun choke how to use Pol 
Choke picking the right gun, et 
offered without charge to deale1 
also contains price list showing 
er net price and retail price on 
types of gun repair Walco Sport 
Goods Co., P. O. Box 1818 Atlanta 
Georgia 

Circle No. B18 on coupon, pg. 64 


48 








Screwdriver Roll Kit. A catalog 


a hyite 


page is available in black and 
which describe and illustrat the 
rK-5 Hold-E-Zee Screwdriver Roll 
Kit. The RT-52 Roll Kit, a 
electronic kit, is described on the 
page also. Both kit contain five 
crewdriver Upson Bros., Inc 
Rochester 14, N. Y 
Circle No. B19 on coupon, pg. 64 


pec ial 


Pumps. Lancaster’s line of Dut 


man jet pumps and of the Lawn-Pak 
lawn sprinkling pumps : featured 


on two available catalog rhe 


} 


page are in black and whi ar 
vell illustrated, and contain complet 
pecification data. Lancaster Pum; 
and Manufacturing Co., Ine Lar 
caster, Pa 
Circle No. B20 on coupon, pg. 64 

Mowers. Catalog heet 
the entire Lazy Bo 


Lawn 
vhich picture 
iwn mower line in full color, with 
complete descriptions of best-selling 
features, are offered, They are avail 
able in 8% ll-inch size or 11 
ll-inch for wide binder aré 
printed on both sides. Lavy Boy Lawn 
Mower Co., In 301 West 73rd St 
Kansas City, Mo 

Circle No. B21 on coupon, pg. 64 


Fishing Tackle Line. A _ catalog 
presenting the ymmpans complete 
ree] line and iur and 


prepared 


line of rod 
containing iwo pecial 
ections on knot and rig ind rod 
parts is available. Information on the 
Starle Drag i given and an illu 
trated feature on Whi: rt hould 
know about Ocean City a 
luded. The Montague 
describes the various ro 
Ocean City reel ection 
pinning reels in the 300 eri 
4 Fibre Gla Tackle 
election of fishing 
a discussed in the « 
nerican Tackle and Equipment 
) ind Somerset St Philadel! 
la ¢ Pa 
Circle No. B22 on coupon, pg. 64 


Plastic Pipe. Ace Supplex flexibl 

ilyethylene plastic pipe and fitting 
described in Bulletin CE-57. Con 
of the 8-page bulletin include 
ications for Supplex pipe 
tandard pipe and fitting 

lation instruction technica 

tic ind ‘ tir it 
I in variou 

contain a chart ! 

common industrial liquid ind 

ifies which of these liquids ma: 

irried in Supplex piping. Supplex 
Division of American Hard Rub 
Co., 93 Worth St., New ‘ l 


York 13 


* ‘ 
‘ 


y 
Circle No, B23 on coupon, pg. 64 

Hardware Assortments. I!)ustrated 
featuring 


hardware 


catalog-price list circular 
the newest Select-A-Pak 


(Continued from page 44) 


eparat 
iustration 
Tree Select 
panels and 
specili 
designed to fit present « 
ture Space allowed for 
aler imprint. Circulars are 8 
inche in size and printed 
color They may ed 
‘Select-A-Pak ( l 
vhich contains open c hard 
item National Lock Co., Rockfor 
Il] 

Circle No. B24 on coupon, pg. 64 


Garden Tools. A 
catalog 1} olfered 
illustrate ind de 
pany rake he: 
pruner Henr} 

K. Porter Co., In 
Pa 
Circle No. B25 on coupon, pg. 64 


Philadel; 


Non-Mortise Hinges 
folder that descril 
one residential 
non-mortise ninge 
reasonable 
Installation Report 


iterature revit 


quantitie 


terior door hanging procedure 
practice in a t 
residential deve 
34% x 6! 
ufacturing Ce 1715 
Pittsburgh 33, Pa 
Circle No. B26 on coupon, pg. 64 


Gasoline Enaine Tools. A 
catalog describing ind ] 
the company) complet 
able gasoline engine 
able upon 

il are 1" 

generator 
et Also 
tric and pneumatik 
cluded in the catalog Number! 
Mall Tool Co., 25000 S. Western A‘ 
Park Forest, I] 


Circle No. B27 on coupon, pg. 64 


Water Systems. 
tem catalog de 


ection for 


now avi 

tory of pump 
Rive general 
paciti dept! 
typical insta 
and Specificati 
and include 
identificatior 
and complete 
ve of th 


por ket 
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now ‘GILMOURIZED’ 


with Lifetime Metallic Finish 





GILMOUR 
ie Oh) 1, 7 Na 1 


UP goes your profit . . . for the world’s largest-selling pistol grip 
hose nozzle has been ‘Gilmourized’ for added beauty and oa big 
increase in sales. 


Sparkling, jewelry-like finish protects permanently against 
stains, morring and corrosion . . . keeps Hosemaster 
shiny bright for life. See, feel and sell 
the difference. Hosemaster is still 
only $1.50 .. . and 
‘Gilmourizing’ sells it 


See Your Jobber 
on sight! 


Rann ee Dae 2 ee ee ee ee 


GILMOUR 


Manufacturing Co. @ Somerset, 
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Bele) Gr 
LEARN! 


about Qeoa's greatest 
profit builders... 


4 new choose-your-size 


‘*rack-and-roll"’ deals 


Now OPAL Insect Wire Screening 
adds new flexibility to its proved 
profit-building dispensing rack 
and screening deals. Now, you can 
select your type of rack and also 
the widths of screening most 


called for by your customers 


And look at the low, low prices! 
Better call your distributor be 
fore they go up or mail coupon 


a 


$39 95" 


Deal Ne 


$199 75 
Deal Ne 4A 


WALA 
Pree $222.75 


Deal Ne SA ) 
PAL . 


Pree $ 


Freight prepard ia ed east of ‘ 
a V7 America’s fastest-selling 
J quality screening 


Use this « oupon today! 


NAME 


Mail « oupon to 


NEW YORK WIRE CLOTH CO. 


York, Pennsylvania 


For more information use Handy Return Card, Page 64 





opnane laminat 
increase 
and protect 


e. Decatur Pump 
Circle No. B28 on coupon, pg. 64 


Fireplace Furnishings. Th: 


line of firey 


yvered in 
avallable DY the 
addition to the line 
everything from the 
the modern, are a mo 
picture frame nse 
1 combination voodhe 
et, and a black and coppe!l 
designed to blend in 
American design Pri 
vith 


can be furnished 


and wholesale price 
Special Product ( > 
renn 


Circle No. B29 on coupon, pg. 64 


Charcoal Cookers. 


hure, approximately 


ent the Cook N 
ariou unit 
trations and price 
number of action 
phasizing the o% 
ing. Full description 

n. Cook ‘N’ Tool 

t Place, Tulsa, Okla 


Circle No. B30 on coupon, pg. 64 


Water Systems and Sprinklers. A 
brochure giving é 1 
npan compl] 


a brocn 


present @etalied 
yne Home Equip 

Glasgow Ave For ’ Ind 
Circle No. B31 on coupon, pg. 64 


Rotary and Reel Mowers. 
enclosure 
inches cover 
Master rotar 
mowel! hi i 
tributor as Form P-40 
Engine Corp., 311 Marior 
Milwaukee Wi 
Circle No. B32 on coupon, pg. 64 


Garden Chemicals. “HH: to Mak« 
More Profits on Garden Chemical 
j the theme of a 16-page " 
chure. It contain 
creasing sales of 
describe ana 
portant feature 
hose prayet Ha‘ 

98 N. San Gabriel 
Call 
Circle No, B33 on coupon, pg. 64 


Fishing Tackle. lhe 
Trade Catalog Ne oO 
eason contain the 
w either fresh or 


Continued ¢ 








Suggested 
Retail 
$2.49 


=> 


INDOOR-OUTDOOR HOME BELL 


Gleaming, polished 
cluminum bell, with sotia 
block ship's wheel bracket. 


Suggested 
Retail 
$4.95 


BARBECUE BELL 


Good luck horseshoe bracket, polished 
aluminum bell with a clear, lasting tone 


Suggested 
Retail 
7.49 


PATIO-GARDEN BELL 
Beautiful, fully polished brass bell 
a big seller everywhere, anytime. 


* Complete Line 


a 
* Big Volume 


Display packaged, full price range, 
on all yeor ‘round sellers. Perfect for 
@ hundred uses at home or away 

a big gift item 


Send for the Bevin Catalog 





MFG. COMPANY 
East Hampton, Conn 
Sales Representatives 
John H. Graham & Co. Inc 
105 Duane Street, New York 8, N. Y 
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I all-m\s-1- (amigo) eal ola-1-1a lt) ele) ae 


THE BIGGEST SELLING CAMPAIGN 
IN LAWN SPRINKLER HISTORY! 


GET FULL DETAILS FROM 
YOUR WHOLESALER OR 


7 AE : ‘ = ‘ : SCOVILL SALESMAN. 


BeuerJomes 


National Advertising in-Store Aids Window & Counter Cards 


Green Spot. covns 


SOUTHERN HARDWARE for November, |957 For more information use Handy Return Card. Page 64 
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THE GREATEST RIDE SINCE PAUL REVERE’S! 


MOTO-MOWER i 
24 ROTO-RIDE 


A Sensational New 


RIDING ROTARY 


the mower your customers 
have been waiting for! 


The greatest achievement of America's 
firet power mower manufacturer. 


y 


ONLY THE ROTO-RIDE OFFERS THESE OUTSTANDING FEATURES! 


@ Roller Traction Drive—Climbs Steepest Grades @ Easy Cutting-Height Adjustment 


@ Blade Control and Lock-Out for Extra Safety @ ''Power-Flo"’ Heavy-Duty Transmission 


@ Rugged Cast Aluminum Deck; Comfort Contour Seat 


@ Foot-Controlled Clutch and Automatic Brake ¢ 
Send for details of Moto-Mower’s Profit-Packed Preferred Dealer Plan lial 








New for 1958! 
MOTO-MOWER 


ROTARIES 


with 
SENSATIONAL 
DIAL-A-M ATIC 
FEATURES 


—— ? @ Dicl-A-Matic Finger-Tip 
\* Dashboard Controls 
@ Dial-A-Matic Cutting 
Height Adjustors 
@ New Finger-Tip E-Z 
Starting 
@ Enclosed “Power-Flo 
Transmissions 
@ Famous Briggs & 
Stratton 4-Cycle 
Engines 


RIVIERA 
21” Self-Propelled Rotary, $139.95" 


FEATURE-LOADED 


MOTO-MOWER 


REEL MOWERS 


@ Finger-Tip Aircraft-Type 
Controls 

- Easy Cutting-He jhe 
Adjustment 

@ Aus-tempered, Crucible 
Steel Blades 

@ Briggs & Strattor 
4-Cycle 
Engines 


MT. VERNON 
20° Reel Mower, $129.95" 


America’s FIRST and 
FINEST Power Mowers! 


Moto-Mower Division, Detroit Harvester Co 


Richmond, Indiana 
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VA in 
drag 
rods for 
pinning, 
and fly fishing 
ine ire im 
fied arrangement 
part rhe Enterprise M 
or Akron, Ohio 
Circle No. B34 on coupon, 


Door Closers. A 
heet on the DorB 
drault aoor! 
an) juantit ] 
Hubert A. Guyer 
Dr Richardson | 
Del 


Circle No. B35 on coupon, 


Spin-Fishing. 
nual spin-fishing 
ible, feature I 
out the ver 
written and illu 
Jon Gnagy 

vel to som 
asked qu 
ing instruct 
fresh and 
illustrated « 
ing product ire 
411 Fourth Ave 
N , 


Y 
Circle No. B36 on coupon, pg 


Tractor Drawn Implements. 


log No. 856 « 


tractor dra n 
tration 


iddition 


number 

Ga 
Circle No. B37 on coupon, pg. 64 
Insecticide 


Soravers. 


furni M 


facturir ( ‘ p 


Circle No. B38 on coupon, pg. 64 


Casters. A 


Circle No. B39 on coupon, pg. 64 


Garden Hose. 


(>? 


Circle No. B40 on coupon, pg. 64 


Decorative Hardware. 


No. 214 


1957 


; ‘ 2 i 


Circle No. B4l on coupon, pg. 64 


Power Mower 
cl 


' 


the il M 
Circle No. B42 on coupon, pg. 64 


Fishing Bucktail 


cit N J 
Circle No, B43 on coupon, pg. 64 


Packaged Horseshoes. 


Circle No. B44 on coupon, pg. 64 


Foot Valves. ! 


Fort W re Ind 
Circle No. B45 on coupon, pg. 64 
Paint Sprayers 


2699 
I 
Circle No. B46 on coupon, pg. 64 


Welded Chain 


For more information use Handy Return Card Page 64 





The sinker that just slips on and HUGS THE LINE LIKE CRAZY 


RUBBERCOR SHOT 


Write for free samples and catalog information 


WATER GREMLIN COMPANY 


WHITE BEAR LAKE, MINNESOTA 





BOMMER Louver Door Hinges 


HO 1514 FOR DOORS 44"-1'5 
HO 1515 FOR DOORS |'5 


For pairs of dwarf louver doors 


Bommer features in their Louver Door 





Spring Hinges a unique, automatic 
hold-open mechanism designed for 


durability, economy and strength 


No hanging strip is required for these 
hinges that are ideal for kitchen 
dressing room, game room and other 


louvered doors 


Write for full descriptive sheet 


BOMmMMER 


SPRING HINGE co INC 


EXECUTIVE OFFICE AND PLANT. LANDRUM. 5. C 


Ww 


SALES OFFICES G WAREHOUSES 


BROOKLYN: 263 CLASSON AVE. + CHICAGO: 180 N. WACKER DRIVE 


54 





printed in two 


me hung on the 
Head Cap Si 
a four-page 

rew Reput 
East 45th St Cle 


Circle No. B47 on coupon, pg. 64 


—— + ogy 


talog 


lustrated in full « 
lithographed 
m-Bug 


De 


en oint, Wi 


Weber 


Circle No. B48 on coupon, pg. 64 


Hack Saw Blades. 


available covet 


of Hand Hach 
Saw Blades, Jig 
Scroll Saw Bla 


Franklin, N. H 


Circle No. B49 on coupon, pg. 64 


Camping Furniture. An 


fully descript 


comt 


jue 


Fort Smith, Ark 


Circle No. B50 on coupon, pg. 64 


Fishing Lures 
ion on it ime 


60 


( 


Mara 


jait Co., 840 Henrietta, Wau 


ther 


Wi 


Circle No. B51 on coupon, pg. 64 


Pump Selector 


Chart. 


For more information use Handy Return Card, Page 64 SOUTHERN HARDWARE for November, 
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handling equipment in choosing the 
right unit for the particular job a 
hand, is contained in a pump dati 
folder now available. The folder giv: 
heads, capacities, hp rating ins 
other helpful information on =; 
variety of pumps. Barns Manufa 
turing Co., Mansfield, Ohio 

Circle No. B52 on coupon, pg. 64 


Power Mower. A fold 
lustrating the compan 
line of self-propelled powe no 
Swisher Mower & Machine Co 
rensburg, Mo 

Circle No. B53 on coupon, pg. 64 


Power Pumps. The company’s lin« 
of Power Pumps is described in com 
plete detail in a catalog av ailable to 
dealer The various pump a 
as the line of pump and we 
ori are illustrated fully 
formation a to correct pump « 
ment, water requirement 
cluded Special catalog 
“Submerga” Pump CS 
Jet Pump Hand ind 
Pump and Wate! Conditioni 
Equipment may be obtained also. Re 
Jacket Manufacturing Co., 1051 
Rolff St Davenport, lowa 

Circle No. B54 on coupon, pg. 64 


. 


He’s a home owner who needs fencing and who is as 
Dealers Are Promoting interested in cost as he is in quality. He's a good bet to become 
Toys and Housewares your customer, if you stock and sell G&B Gard-N-Beauty 
Welded Fence...a quality product that COSTS ONE-THIRD 
LESS THAN OLD-STYLE FENCING! 


(Continued from page 28) 

et are on the package cleat 
evidence the Christmas boxes are There are thousands of men like this right 
the real McCoy and not dummie in your own community who need fencing 

Morris, who feature quality and the many other items you sell. Fence 
housewares items such as electri up this profitable business by handling and 
percolator toasters and waffl promoting the fencing that will attract these 
men because it offers the highest quality and 
protection at the lowest cost! 


irons for men to give their wive 
at Christma add ale appeal 
by tieing the item ip in cello ! 
phane and ribbon and displaying Simple To Put Up ¢ Hangs In Place, No Stretch- 
them on a counter near the fro ing @ Easily Fitted To Uneven Ground « Galvan- 
ized After Welding For Longer Life ¢ Smaller 
Mesh For Better Looks, Greater Protection ¢« 
COSTS 1/3 LESS 


doo! 

It takes little time to wrap such 
merchandise in cellophane and ri/ 
bon. The holiday touch invariably 


pay off in al hie | 50 and 100 Ft. Rolls «+ Mesh—2” x 2%" 
beep sng ocr meter aes Gauge — No. 16 + Widths —24, 36, 48, 60 


tomers going to buy their Christ 
and 72 inches 


mas toys and gift items from you 
or from other stores this season? 


Write for free posters and newspaper mats that will help you 

sell Welded Fence and other low-cost, profitable items in the 

complete G&B line: Flower Border (complete with 14 slip-in 
stakes); Perma-Gard; Perma-Netting; Hex 
Netting; Hardware Cloth and Wire Insect 
Screening. 


That important decision is large- 
youl 
Time’ 


A Fisherman Catches 


the Trade! GILBERT 2 BENNETT 


(Contmuse jrom page 2) GEORGETOWN 1, CONNECTICUT 
pound tarpon which didnt get BLUE ISLAND, ILLINOIS 


awa jack in 1945 Duke fame 


Va uch that the Gainesville 
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Chamber of Commerce used hi eve ] 


picture in its publicity folde 
atisfied fisherman with 
tring of ba And during World 
War II when Navy Flier Ted Wil 
lan Wa tationed at Ja 
ille and expressed a desire t 
itch a ba weighing more than 
10 pounds, he wa ent to 


if day and Frid 
and all ad lib 
ercial Duke ta 
f 


idience about fishing « 


a good 
KSOT 


Baird 
Duke Trub Inc identally, altho 
tre caught 26 ba 


on that first 
p together, it was Duke, not Ted n 
vho hooked the only ba over 10 d ou hroughout 
inds, but Ted returns eve: ea Ji picked 
» to fish with his friend Duke Sleepy Lag 
Ted's visits make new Melachrino String 
il sports pages, adding to This part 
of Duke’s reputatior h ackground 
Duke popular renown inspire i 
inother fisherman, Jimm 
vho is part-owner of radio m 
WDVH, to 15-n ' devoted t 
how called Let Go Fi ht in the variou 
vhere Duke and Jimmy tall ver the weekend. Duk 
fishing, tell a few tales as onl | a weekend on the 
fisherman can inswer questi the store 
ent in by listener ind slip in ; j at noor 
ommercial now and then for | I } report 
tem at Baird Hardware Jimi I ‘ 
ilmost as dedicated 
Duke, checks by the 
ly to become 


produce a 


a fisherman a 
tore frequent 
familiar with the 


tore and its credit policic 
ty 


and 
Tae | Their progran 





NEW | 54 impulse, Sales 
KLEENCUT 
| Jinkin Nas 


Merchandiser 


Youll sell more pinke 


than ever before if 
you display this eye-catching Klee t 
merchandiser 


nter & for pertect punting on all matersais laght te heavy 
iS specially designed with a 
stylish modern flair to attract women and K Gusranterd oy the Worlds longest Manuhacturen ot Scresers ead Sawer 
make more impulse sales 
Small: 1144" high x 10” wide and 4” deep : 7 F ws | 
Colorful: Red. white, & black on a turquoise \ we , 
background 
Practical: One piece, easy to set up. Holds 


' 
one pai of gift boxed Pinking Shears 


| 


| \ 

a AT 
Don't pass up this sure-fire money maker / hink Uy rut 
Order your Kleencut Pinking Shears and Mer 


chandiser today! Ask your jobber for | — Sy 





Merchandiser No. 7532 it's Free! 


, 
Kieencut Pinking Shears 
se «moot? ng. ¢ 
7 nt af heavy mate 
' 


i) 


eryone ar 
\ 


c 
| 
| 
| 


A ' ed f 
_. Typ” Nickel 
ed No. 180 
Hae piades with black enameled 
| Paadies 


J 
ey Aguas 4 
D 
\40% PROT THE ACME SHEAR COMPANY 


World's Largest Manufacturer of Scissors and Shears BRIDGEPORT |, CONNECTICUT 
56 For more information use Handy Return Card, Page 64 SOUTHERN HARDWARE for November, |957 








While the program is aimed pri- 
marily at fishermen, Duke and 
Jimmy find opportunities to prais« 
other types of sporting goods, and 
Duke waxes as warmly over a new 
gas-operated automatic shotgun 
as he does over a new spinning 
reel. Of course, all fishermen are 
interested in boats, outboard mo 
tors, and other accessorie and 
Baird Hardware has a complet 
line for Duke to put his recon 
mendation upon. 


Earlier Time 


The program was scheduled orig 
inally for 6:30 p.m., but since the 
WDVH franchise requires the sta 
tion to go off the air at sunset 
that time has been moved up ear! 
ier to 12:30 p.m, Even though they 
may have lost some of their male 
listeners, the program response | 
still good. Many regular listene: 
have developed, including a couple 
of no longer active fishermen of 
80 and 94 years of age. On one of 
their programs, Duke and Jimmy 
mentioned how much these old 
timers enjoyed the vicarious plea 
ure of fishing through the report 
of others. The human interest an 
gle won considerable attention and 
helped attract more listeners to the 
how 

The program is_ successfully 
stimulating the sales of sporting 
goods at Baird Hardware. Local 
fishermen, beginner as well a 
old regulars, recognize Duke Tru 
by as the authority on fishing and 
hunting, and an eve! 
percentage of them are 
ing Baird Hardware to buy from 
the man they know can and will 
tell them what to get to catcl 
those fish or shoot those bird 


increasing 


patroniz 


New Market 


In addition, the program ha 
helped tap an entirely new market 
Weekend fishermen coming to 
Gainesville from as far away a 
Jacksonville and up in Georgia 
often tune in on the program a 
they drive down on Friday, listen 
ing for the latest tips on where t 
go and what bait to use. More and 
more of them are dropping int 
Baird Hardware to get that plu; 
which Duke mentioned or to meet 
Duke Truby while they buy some 
thing which they might otherwise 
have bought elsewhere 

Duke’s fame and hi Iriendl 
tory telling technique are luring; 
customers like the right bait at 
tracts those big ba 





2 Top promotional items! 
]. Garden Hose 


TWO-PLY CONSTRUCTION 
Heavy Duty inner core 
brilliant 100% Virgin Vinyl! 
outer sheath 


5 YEAR UNCONDITIONAL 
GUARANTEE 


FULL-FLOW BRASS 
COUPLINGS 


EYE-CATCHING 
DISPLAY PACKAGE 


2. Sprinkler 


* TRIPLE TUBE— 
Always Lies Flat 


* VIRGIN VINYL 


* NICKEL-PLATED 
BRASS COUPLINGS 


* FLUSH-OUT COUPLING 
with END CAP 


* BACKDROP DISPLAY 
PACKAGE 


To Retail o 


$m° 50 Ft. 
ORDER NOW for immediate 


delivery — pay May 10 and take discounts! 


Pius anticipation discounts, if you with 


PLASTICS OF NEW JERSEY, INC 


| ©) Oo L oO R I = } > 35-37 lowa Avenue 


Paterson 3, New Jersey 
Please send me your Catalog Sheet and Price List 


Nome 


SEND FOR ii tite 
CATALOG Address 
AND 
PRICE LIST 


My Hose Wholesaler is 


tam oe wholesaler 
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NEW ARDOX SPIRAL NAILS 


are available in 5 package sizes to fit every job 


THE DISTRIBUTOR 
likes them because: 


© Big dealer demand... builds 
turnover 

© They are easily warehoused ... 
ARDOX nail cartons are 
readily stacked and shipped 


© Quick identification . . . size and 
weight information is clearly 
printed on two sides of carton 


© They reduce inventory time 


THE DEALER 
likes them because: 


© They're convenient for self- 
service operations 


© They permit attractive displays 


© Weighing and wrapping are 
eliminated 


© Packaged to meet every 
customer's needs 


© No bins or kegs required 


THE DO-IT-YOURSELFER 
AND ALL YOUR CUSTOMERS 
like them because: 


© Increased holding power— gives 
stronger, longer-lasting 
construction 


© Easier driving—up to 30% easier 
driving speeds construction 


© Less splitting —threads into wood 
with minimum fiber damage 


®@ More nails per pound — there are 
more ARDOX nails per pound 


STEEL +++ @& great name in steel 


For more information use Handy Return Card, Page 64 SOUTHERN HARDWARE for November, |957 











CONVENTION DATES 





Alabama Retail Hardware Association 
Convention nd xhibit Coli 
eum, Montgomer Fet 

Headquarter Hot 

Jefferson Davi Char 

retary, 409 N. 23rd St 


Arkansas Retail Hardware Association 
Convention and exhibit, Robinson 
Auditorium, Little Rock, Feb. 16-17, 
1958. J. Wayne Tisdale, Executi 
Secretary, 402 Rector Building, Little 


Rock SELL 


Hardware Association of the Carolinas 


Convention and exhibit, Radio Cen CROSMAN 


ter, Charlotte, N. ¢ Feb. 18-20, 1958 UNS 
Headquarter Hotel Charlotte. Mar- 

tin Kaelke, Secretary, P. O. Box 6215, PELLG 
Charlotte, N. ¢ for 


Kentucky Retail Hardware Association e 
Convention and exhibit at Brown 

Hote! Louisvill Feb 16-18 1958 

Edward H. Keiley, Secretary, 501 Re 

public Building, Louisville 2, K 

Louisiana Retail Hardware Association 
Convention and exhibit at Bell 


mont Motor Hotel, Baton Rouge, Jan ‘ 

26-27 1958. David O. Mansfield aT | 

retary, P. O. Box 1696, Jackson, M € 
= 

Mississippi Retail Hardware Association J 


Convention ind exhibit at Hei 
delburg Hots Jackson Feb. 23 
24, 1958. David O. Mansfield 
tary, P. O. Box 1696, Jackson, M 


4 


Missouri Retail Hardware Association 7 


Convention ind xhibit it (nase 


Hotel, St. Loui Jar 21-23 1958 


rise glam, Svcs sec | Every CROSMAN PELLGUN 
Teanssee Retell erdwore Anecition | WOU Sell Gets You $15 EXTRA 


Convention and ul 
Ground Coliseur ‘ ivi Veb 
23 a ‘1958 i id larters: Andre in Accessory Sales 
Secretar P. O. Box p 


renn Your profits just begin when you sell a Crosman Pellgun 


Texas Hardware & Implement Associa- Pellgun families shoot right in and around their own home 
ties —Convention and xhibit, Dalla 
Memorial Auditorium, Dalla Jan 
19-22 1958. Headquarter tatl back to you for best-selling Super Pell” ammo, Giant CO 
Hilton Hotel. Ray M soOUude!l Ex 
tive Director 1108 (sibdralital I 


Bldg., Dallas 2 get holders. What's more, they're building store traffic and 


0 they shoot more often, all year ‘round! They keep coming 


Gas Powerlet and Crosman’'s full line of targets and tar 


Tri-State Hardware & Implement As- plus sales of other merchandise for you, too 
sociction—Convention at Herring 
Hote! Amarille Texa Feb. 9-11 Ask your jobber how you can get a bigger share of sky 
1958. R. B. Allen, Secretary-Manage 
1408 4th Ave.. Canvon. Texa rocketing Crosman sales as a Crosman Select Dealer. Or 
— : eres write, wire or phone Crosman Arms Co., Inc., Fairport, N. 
Virginia Retail Hardware Association 
Convention and exhibit at Hotel 
Chamberlain, Fort Monroe, Felt 1-11 

1958. George T. Omohundro, Jr., S« 
retary, Scottsville, Va Make shooting 3 Times 
MORE PROFITABLE 


Convention and exhibit a Dani for you with 


Boone Hotel, Charleston, Fet 23-25, teat PéEl l GUNS 
1958 ( Fielding, Managing Without Powder” 


West Virginia Hardware Association 


' 
J ame 

Director, 1628 McClung St., Charl 

ton 1 





World s largest producer of pellet rifles and pistols 
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HACK SAW 
BLADES 
* 


Better to Sell because 
your customers know 
they're Better to Buy 


Now is the time to check your 
stock of quality-made Victor 
Hack Saw Blades jacked by 
consistent advertising, the full 
line offers your customers a blade 
for every metal cutting need 
Special Flexible or Flexible 
The perfect blade for the boom- 
‘ market in 
Economically 


ing do-it-yourself 


your selling area 
priced 

Moly” High Speed Steel 
A top quality blade that outlasts 
high bl ides by 
Easy to sell to those 


standard speed 
10 to 1 
customers who want a long-last 


ing blade at the right price 


4 ) 
v7 
=) oe) y 


— 

a mt 4 ) 
THREE VICTOR HACK SAW FRAMES 
item to boost 
sale. Blade 
automatic 


Here's an “extra” 
the size of 
changing is easy 
tensioning makes cutting easier 
by holding blade correctly 


“= Colorful, 


— eyecatching 
=) DISPLAY 
Zo ASSORTMENTS 


Two selling display cards offer 
a complete as- 


each 


your customers 
sortment of Victor Blades. No 
166 features 10 “Molyflex” 
blades. No. 45 offers assortment 
of 3 Special Flexible Blades 
Order them both and let them 
do your selling for you 


~ victor 


x] 
a 4 = 
a wee Z an = 


y Through Recognised Distributors 


Ask your Victor Distrib- 
wter for a supply of 
NEW Metal Cutting 


Booklets and Wall Charts 


VICTOR 


VICTOR SAW WORKS, INC. 
MIDDLETOWN, WN. Y., U.S.A 
Makers of Hand and Power Hacksaw 
Blades, Frames, and Metal and Wood 
Cutting Band Sew Blades of every type 

ond size 


For more information use Handy Return Card, Page 64 





Merchandising with 
a Modern Touch 


{ nued re ’ 


numbpe! 
Braunfel 
and 


ame iZ¢ 


bal 


ahead of thi 
other: 


we had 


either of ou! 
then that 
We didnt 
the time. But, after bel 
location for a little ove 


quite 


that 

It is made-t 
that 
itside 


di when 


will 


veather 


that lasted 

ix clock in the 
excellent busin 
community cente! 
idge shopping 
We did the be 

of the 
aun 

pent the tin 


of the 16 


ce! té¢ 
week 


peo} le 


‘ 
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pie ng in and ita the time 
The am id t ‘ inte 
vher Wwe r i ti! t tne t I tne 
eat 

The all-weather feature is an 
extra dividend An interesting 
fact about the North Town Plaza 

that it lends itself better than 
the usual communit cents lo co 
operative advertisi 


‘ 
0 


r 


} 
wl 


comfort for 


idewalk that 


Why? Because it has something 
nditioned 
a novelty 


advertise an alr- 
not only 
it that provides a lot of extra 
hoppe! Each 


COO} 


erative advertisement, and we reg 
ilarly run at least a half-page in 
the metropolitan daily pre con 
tain a large illustration of the 
idewalk McLaughlin say It 
nvites people to come ee and 
enjoy it. At the bottom of the ad 
vertisement is carried the name 
of all of the stores in the center 
This advertisu paid for on 
a pro-rated Da in accordance 
vith the front footage of the store 
ind it has t far been pretty ef 
fective in arousing the curiosity of 
people and inducing them to d! 
it and see the tore 
Incidental] the cents } 
inking pace |! eve | hundred 
‘ atat ‘ 
By taking half a page at a time 
e are able to make this advertise 
nent dominate the page on which 
it is located, and et leave pace 
Ie as much individual advertising 
as the tores may want to do 
When other centers put in air- 
conditioned sidewalk Well 
the novelty may wear off then and 
ve may have to resort to some 
other idea to get attention. But 
now, the novelty of an air-condi 


tie 
fre 


idewalk 


wide 


brings shoppers in 


and the 


med 


m far and com 


fort in which they can shop induce 
them to come back, many of them 
passing up centers that are closet 
to them in order to shop here 


‘ 


Laughin 
builder of 


Al 
pl 
na 
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oned 


What of the future of air-condi 
idewalks? 

They're here to sta Mc 

es, “Already the 
hopping cente! 
one in his plan 

tabli 


beliey 


one new 


figuring on 


id the owner of an « hed 


nter is figuring to see how he 
n put one out in front! We have 
ovided convenient locations. We 
ve made it easy for customer 


hop by laying out parking lot 


hundreds of cars. The next logi 

tey t ovide more com 

t fe custome! when the hop 

i the air-conditioned sidewalk 

I oved, beyond argume a that 
‘? y | 

rT ¢ my? | ’ | ove 
















Sell the line of 
, Kevin, | 

R-W TRACK and | ie 

HANGERS 


3 


FEATURES 


@ Bird proof @ Weather proof 

@ Self-cleaning 

@ 4-wheel, center-hung 
hanger 

@ Exposed locking nut for 
quick, eaty adjustment 


@ Rugged, heavy-duty 
construction 


@ Track and housing 
complete in one unit 


R-W 36 Track and 423 Hange shown 
above, are favored by farmers everywhere 
for installation on the d s of their Barns, 
Cribs and T Sheds. R-W offers you a con 
plete line of top-quality, time-tested tracks 
and hangers that se n reputation a line i 


mce of knowing 
sfied. R-W Track 


and Hangers will provide years of depend- 


yOu con sei with the oss 





your customer w be sat 





able, trouble-free service f your Cus 
and, 


added profits for you 


best of all, greater sales 


DDING SOCKE 








Eliminate cost of ect tudding f R.W . plete . type 
rot 4 dete rat ‘ , tudding , wore y swing d hinges, flush p 
ond corner posts t te f f datior bow handle tay rolle floor guides, bumpe 
Available 2204, 226, 228 x8 1428 size latches, hasp 4 door bolt 


From track, hengers and hard 


wore to the best line of electruc 

d00f operators you can rely on ‘he 

8-W products to provide co Ma 

plete satisfaction. Sell the RICHARDS WHCOK 

4 . POLIS OO) 6 HOE Orr rOe 

lity line... enjoy added MANUFACTURING COMPANY ne amorm aes 

quolity ny added ch 8 

profits, Write today -for your A MANGES FOR ANY DOOR THAT KLIDES Ml ads jar cack othe 

/ 


a & 


copy of Catalog A9!) LP 


336 Ww ILL. Branches in Principe 


THIRD STREET AURORA 


1957 For more information use Handy Return Card, Page 64 6! 





The latch 








that 
opens 


only for 
the right people... 


Yale's exclusive new No. 83 Springlatch with Chain Guard 
is sure to sell to families and roommates who want double-safety 
without ordinary door chain inconvenience 


The revolutionary new Yale No. 83 Springlatch with 
Chain Guard combines all the security and quality 
of an outstanding pin tumbler lock springlatch with 
the added safety of a door chain...a door chain that 
releases itself, but only for the right person with the 
right key! Show this exclusive Yale feature to people 
who want door chain safety without getting up in the 
middle of the night to let family members in. 


The Yale No. 83 Springlatch with Chain Guard can 
be masterkeyed using 1109 cylinder. Fits right or 
left hand doors opening inward. Chain can be re 
moved when desired. 


INTRODUCTORY OFFER! A free self-selling demon 
strator mount for your counter comes with your first 


order of four latches. 


The Yale & Towne Manufacturing Company, Lock & Hardware Division, White Plains, N. Y. 


For more information use Handy Return Card, Page 64 


‘YALE & TOWNE, 
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DEALER SALES AIDS 


For more information on these sales aids 


NINA 


use the free post card at bottom of page 


Nylon Rope Rack more spools of nylon rope For more 


information 
A counter display Nylon Rope Rack Circle No. Tl on coupon, pg. 64 
24 inches high and requiring less than 
one square foot of counter 01 helf Plier Assortment 
space is announced by King Cotton 
Cordage, 105 Duane St., New York To merchandise its line of plies 
8, N. Y. Fuller Tool Co, In 3522 Webster 
The rack puts the dealer in the Ave., New York 67, N. Y.. has indi 
nylon rope busine with a minimum vidually carded and pre ' 
inventory; sizes are %&", 3/16", “”", assortment, No. 198, disp! 
and 5/16” with dealer’s choice as to a free rack which can be 
size assortment. Display rack is free counter, hung on a 
with initial dealer order for four or swivelled over shelve 
The De Luxe ! 
tains 12 p 
Nose Side Cuttin 
6%", Diaga 
6”, and Line 
Plier i” an 
induction heat 
sharp hand |} 
leverage handle 
ground and | i yt 
tom. are priced at $1.19 each to the deal- 
Retail list price of the set of 12 is er which is 40% off the retail list 
$23.76. The i cost is $14.26, Catalog sheet and other details are 
giving him a full 40 mark-up plu available from the company, For 
the free rach ! e refilled more information 


for continued use. Ope tock refill Circle No, T2 on coupon, pg. 64 


Postege No Postege 
Will be Paid Stamp Necessery 
If Mailed 
by in the 
@ Request More Information on Addressee United States 


Sales Aids 
New Products 


Catalogs & Bulletins BUSINESS REPLY CARD 


FIRST CLASS PERMIT NO 682, SEC. 9 FL. BR. ATLANTA, GA 











NO POSTAGE NECESSARY 


Please be sure to fill in your Firm's SOUTHERN HARDWARE 
Name and your position on the cou- 806 Peachtree St., N. E. 


pon. This service cannot be extended 


to you unless this information is fur- 
nied, Atlanta 8, Ga. 





Hose Accessories Rack 


Melnor Industries, Inc., 300 DeWitt 
Ave., Brooklyn 36, N. Y., has pack- 
aged its garden accessory line in 
transparent, sealed display cards, and 
is offering, with a complete assort- 
ment of these accessories, a free re- 
volving display rack. 

The rack measures 28” high x 12” 
wide x 12” deep. The display cards 
are colorful and complete with selling 
message. 

The entire Melnor basic accessory 
line is included in the assortment, 


from the new faucet adapter and fil- 
ter washers, to the Aqua-Gun squeeze 
hose nozzle. The complete rack as- 
sortment, Order No. 158, gives the 
dealer a profit of $22.08. For more in- 
formation— 

Circle No. T3 on coupon, below 


Twine Merchandiser 


A self-merchandising dispenser 
package called the Twinedome is an- 


nounced by The Linen Thread Co., 
Inc., 418 Grand St., Paterson 12, N. 
J. The package is designed for throw- 
ing away after use, and consists of a 
clear plastic dome on a base of stiff 
cardboard. 

Twine in the dome can be pulled 
freely as needed through a hole in 
the top without possibility of 
tangling or knotting. Initially, five 
different types of twine covering 
most home needs are being packaged 
in the Twinedome. 

Although the Twinedome can be 
used standing, the base of the dis- 
pensing unit is punched for hanging 
in the kitchen, home work shop, ga- 
rage, by a desk or other convenient 
place. It comes packaged six to a 
compact display box. For more infor- 
mation— 

Circle No. T4 on coupon, below 


Cabinet Hardware 


A grained wood display panel fea- 
turing cabinet hardware items is in- 
troduced by Washington Steel Prod- 





Please send me these catalogs and bulletins: 


BI 
B2 
B3 
B4 
B5 


Bo Bil Bié 62! B26 B31 
87 Bi2 B17 B22 827 B32 
B8 Bi3 Bis 823 B28 B33 
89 Bi4 BIg B24 B29 B34 
BIG =: BIS B20 B25 B30 B35 


B36 
B37 
B38 
B39 
B40 


Please send me more information on these sales aids: 


ucts, Inc., Tacoma 2, Washington. 
Tabbed as the #110 Display, the 
board highlights concave and con- 
vex “Comfort Grip” pulls, Spotlite 
Knobs and back plates, and Mirro- 
pulls in the most popular finishes. 
In addition, the #110 board incor- 
porates a mode] door mounted with 


#1020 inset hinges which opens to 
reveal descriptive copy of the hard- 
ware exhibited as well as other items. 

Coupled with the recently intro- 
duced #120 Tempo display showing 
the color combinations available with 
the Tempo line, the two are designed 
to form a colorful cabinet hardware 
display for the dealer. For more in- 
formation— 

Circle No. TS on coupon, below 


Rod and Reel Displays 


American Tackle and Equipment 
Co., A and Somerset Sts., Philadelphia 
34, Pa., announces the availability of 
quality rod and reel display stands 
for fishing tackle dealers through 
their distributors. 

The all metal store display units 
may be obtained at no additional 
charge when accompanied by a $125 
order (at dealer cost) for an assort- 
ment of either rods or reels; or the 
stands may be purchased separately 
at $9.95 each. 


Ti 6 Tit The T2t 26 T3t 36 T4t 46 TSI 
T #7 #++%i2 %§h? 22 %27 +%$T32 +%+37 ($42 (47 52 
T2 «6©T8@)6T13) «6CT18)«=6T23) «C280 «C33 SOT38) = T4380 T4853 
™ 9 Ti4 TY %124 (129 434 %T39 %T44 (T4954 
T Tic TiS 120 125 130 135 40 145 TSO T55 


Please send me more information on these new products: 


616 619 620 621 622 623 624 625 626 627 628 629 630 43! 


The green and yellow metal rod 
display stand takes only 3 1/3 ft. of 
floor space, and has rubber “fingers” 
that hold up to 20 rods firmly, yet 
permit easy removal. 

The reel display stand (shown), 
finished in blue and gold, comes com- 
plete with a two-color sign. It is e- 


Send more information on advertisements (give advertiser's name): 


My Name Position 
Company Name 
Street 


City 





gn. For re f 
Circle No. T6 on coupon, pg. 64 


The Moto-Mower Co., 


Fach |} 

dee : \ 
iwn I i H Wwe 
Built the Mi B La ; 
the st ) ay 
Dea r 
$15.00 per 1,0 F as 1 Jal ' 
_ > ersallali 

Circle No. T7 on coupon, pg. 64 _> “ ‘aA 

$ 


The Acme Shear Co., 
— were oe, 


De} 100 -Hicl B ; ; 

onn., 18 olleri 

, x 
r ioca i — 


yr othe 
I Kleer = 
four page folder I gu 26 1 
~- 
nm 


ith a conver 


turn order ¢ 
est. For mors t 
Circle No. T8 on coupon, pg. 64 


4 
Style-Crafters, Inc., ( : 
i y I] *\ 


indisin I I 
Circle No. T9 on coupon, pg. 64 


Kaiser Aluminum & Chemical 
Sales, Inc. } 


(*} 


myo Picture of a man about to 
tos ) | make five dollars 


Circle No. T19 on coupon, pg. 54 


os 


: Sp 
ow 


The Weber Lifelike Fiv Co. 








For more information use Handy Return Card Page 64 


SOUTHERN HARDWARE for November. 1957 





or eyed fh Half 
units of the latter, Nos. R72 anc 

display half the quantity of ho« I tain conditior 

fli In addition, there is the é For more informatior 


h RR11 “in-between ize in Circle No. T13 on coupon, pg. 64 


NO 


tiple-tier revolving racks designed te 
hold Weber display pane! This unit Columbian Rope Co., 


consist of two individual I 
which revolve independently 

ix narrow and five 
panel A number 


boards, boxe and othe 


of 


are also available for 1957 
information 


Circle No. T11 on coupon, pg. 64 
Cleveland Mills Co., Lawndal 


( offers a printed corrugate 

display rack for merchandisin 

complete lime of Mike twine 

cordage. Approximately igh, th ; “ ep ties ies 

tand has five shelve itn ; disper pack t | } Circle No. T15 on coupon, pg. 64 
making 10 = display { 


White on the outside with bl é' ‘ -s 7" = ; 
the stand is printed in red an: ) ~ , . - pees peace 4 The Wood Shovel and Tool Co.. 
‘) ] qi | 5 ry? 


ff ; 
i 


pla Ce OF sae aches O} offer daeak 


For more information 
Circle No. T12 on coupon, pg. 64 wit pe 


individually CK ea p ire ind a proo 


arter rope jute 


Chas. O. Larson Co., P. O. Box 358 1 and Christmas t 
Sterling, [ll., manufacturers of wire nformation 
goods, wire specialties and hardwars« Circle No, T14 on coupon, pg. 64 
construction § set for the do-it-your 

elf trade, has available for dealer Foley Manufacturing Co., 3300 
envelope tulfer on Sav Horse t., N. FE Min: l , Mins 
Bracket and iriou constructio tinue t 14-« 
et which may be obtained in nm 
erate quantiti without charge upo! 

f 


request. Counter model fou ! 
tvle of Saw Horse sgracket ind or 





’ 


Circle No. T16 on coupon, pg. 64 


DEPENDABLE ... 
another way 
of saying 
Rugged Robert 


Republic Steel Corp., 


) 
»} 


( 


: customer know that 
Rugged Robert mear DEPENDA 
BILITY iperior QUALITY 


' . } f tior 


Circle No. T17 on coupon, pg. 64 


f the 


The Yale & Towne Manufacturing 
Co., St ford ! ird 


ucts include pli 
ind twisted 
qu ility ! 
2/0 and No 

pool an 
t-selling broom rake 

All Rugged Robert products are 
perfectly packaged for mmmediate 
re-shipment. Get your share of thi 
PLUS BUSINESS today! Write o 
all us for YOUR 

upply! 
ES arodieneé For we iefermiotion 
Circle No. T18 on coupon, pg. 64 





Wire Products Company 


2713 North 24th St., Birmingham, Ala. 


Member, American Herdwere Manufacturers Association : vs 


Langley Corp., 3 


i? ( i 
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They pick it yp ! 
You ring it up ! 


Columbian's new Pick-Me-Up self-service 
merchandiser gives rope sales-get-up-and-go! 


aa 
Wwava, COLUMBIAN Rope Company 


Auburn "The Cordage City,” New York 


SOUTHERN HARDWARE for November 1957 For more information use Handy Return Card Page 44 





' "theyre SUPER 
...for fast; 
leakproof 


connections!’ 


we ye 


j 





Gas Range Connectors 


The long, 10° tapered cone on Super- 
seal Connector Fittings makes posi- 
tive, leakproof connections which are 
not affected by vibration or moving the 
range in and out of position. The fit- 
tings are rugged, cadmium-plated, 
malleable iron with no sharp edges to 
shear the aluminum tubing 


And here's another thing installation 
men like. Because tubing can be easily 
bent, it is always possible to make neat, 
flush-to-the-wall installations. 


Superseal Connectors are certified by 
the American Gas Association and are 
listed by Underwriters’ Laboratories. 
They are produced in any combination 
of female elbows and male or female 
adapters; %-inch pipe thread; 12 to 
60-inch lengths. Over 400 VU. S. distrib- 
utors. Insist on Superseal 


“Every Superseal Fitting 
is a union in itself’ 


t5— '_ a Sew 
2ipereeal, 


COLUMBIA MALLEABLE 
CASTINGS CORPORATION 


COLUMBIA. PA 


For more information use Handy Return Card, Page 64 





Circle No. T19 on coupon, pg. 64 


Nixdorff-Krein Manufacturing Co., 
916 Howard St st. I 
the Mercl 


hich hold 


lain from runnir 
rhe displa ha 
xtra tock and ha 
frame with no shar} 
nore information 


Circle No, T20 on coupon, pg. 64 


Zebco Co., 
Okla 
containing 
a counte! 
treame! and 
announcing Zebco 
touch Control now availat 
els 33 and 44. For more infor! 
Circle No. T21 on coupon, pg. 64 


The Edwin H. Fitler Co., 
1 24, Pa., offer 

for deaiet u 
tler product 


ind Dispenser 


Circle No, T22 on coupon, pg. 64 


Propulsion Engine Corp., 
\ ith M 


Ma 








3 Pointers 
to Sure Profits 


More trappers prefer Victor animal 
traps than any other brand. And more 
trappers buy Victor than all other 
brands combined. Here are three rea 


sons why 


No. 1 VG Victor with delayed action guard 
is the trap selectee y thousands of 
muskrat trappers to cat ind hold their 
rats, Also ideal for trapping skunk and 
mink 


No. 2 Victor sing! 
was designe 
trapper sturd 


except nali 


4 eeeeeee 


No. 1 JG Victor Stop Lose 
can be set any { 
by professiona trapy 
its ling power to pi 
Order these and other Victor 
styles used by trappers in your 
crea from your wholesaler 


ANIMAL TRAP COMPANY OF AMERICA 


Lititz, Pa. « Pascagoula, Miss. 
Berkeley, Cal. « Niagora Falls, Canada 
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tinree 
‘ 


rmatior 


Circle No. T23 on coupon, pg. 64 


Crescent Tool Co., Ja 
y ha ivailablk lis; 
etter elling 
ine of wrench 
hacksaw tinm 
nan tool 
ill, can be mx 
two, four 
fixture are 

a Mmaii co 
for the display 
of the 


o has dis} 


pane 
at the cost 

cent a 
ble at no cost. For 
tion 


Circle No. T24 on coupon, pg. 64 


Garcia Corp., 268 
New York 10, N. Y., offer 
a consultant 
l6mm ound-color 
ervices of fishing 
ratio 


in-store demor ri 
Merchandising 


ent lecture 
clude the Mitch Cr 
t to hold Mitch 
pool of Plat the 
transparent vind 
Spin Casting 
treamer 1 ist 
fu pin casting 
Lee Streame! 
i ize ind leaturit 
e] For mors nfort 
Circle No. T25 on cou 


pon, pg. 64 


Champion 
N e, I 
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DeArment Tool Co., 


No 


markup 57% 


On this sales “catcher” 


weno" 


N 
a 


Fuller's 
Bright 
Colorful 
BONUS 
BASKET 


No. 29 


Fast 
» 

jrive s Free Neopre 
Resaleable Basket 2 @ 
{ Fuller's brightly 
Advance Brand heavy 
extra heavy duty, mech 
elec? ’ ’ 
ew ve 


‘Dealer's 
cost '13.92 


Fuller's 


cash registe 
FAVORITE : 


Y 


soft, 
TYAN tl 


—= 


! 
BUCKET OF : 
GOLD ECON \ 
MY BRAND 
SCREWDRIVERS 
No. 319 


he 


Dealer's cost 
only °9.12. 


Mr. Dealer check your 
want list then call 
your jobber Salesman 


RIGHT NOW! 





Fuller's 


Profit $8.05 
Fee" this Sales-maker 


oid 


Fovorite is NOW 
A BRAND NEW 
SELF SERVICE 
‘et SCREWDRIVER 
DEPARTMENT 


2160 SS 


Fuller's ORIGINAL 
QuICK SERVICE 
SCREWDRIVER 
DEPARTMENT 


a ee 
on this “merchandiser 


4 4 44 
"04 ! 


e088 : 
naleh® 5 


NN 


So 
HE FAM a4 


No. 100 SS 


RTMEN 


on every dealer’s 
“WANT” LIST 


SELF-SERVICE 


PROFIT-MAKERS 


Dealer's cost °14.26. 


Markup 400; 


N F Ww on this Fuller “Firsy” 
SELF SERVICE PLIER 
MERCHANDISER 


No. 198 


TOOL ¢CO., INC. 


3522 Webster Avenue, New York 67 


wo 


Oger! producers of v-Brectebie ombe 
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ndividual 
are packaged 

anda | 

nore information 
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4 N i 
dealer a 
the 

portsmen clothing 
j colorful 


iterial 


Utica-Duxbak Corp., Utic: 
i for 


© co 


ailable com 
VCOTINEA com 
sat 
j } 


Coffered corrugated 


back 


program 


displa m for window 


TV 


include 


grounds or for use on 
(other ale aid ViIndow 
‘ 


reame! counter card 


For 


ind litera 


ire for mailing more informa 


lion 
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Alan Wood Steel Co., Conshohu 
ha 


available copl 


Nail de criptive 
can 
the 


telephone 


f supplied 
vith name, 


ana 


printed dealer 


ire number 


For 


i envelope tullfer more 


formation 
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Upson Brothers, Inc., 65 Broad St 
Rochester 14, N. ¥ 


nent elf-service 


olfer i 
display of 
truction at 
the rbD-48 Hold 
tment. Thi 


perma 
all 


cost for 


pla 
tic con no 


E-Zee 


Tenite 


extra 
screwdriver! 


display hold 


17 types and 
kind Each 


marked display 


for 


ind pri Ca 
d. For 1 
Circle No. T29 on coupon, pg. 64 


replacement 


ore informatior 


O. F. Mossberg & Sons, Inc., P. ‘ 


ox 1302, Ne Haven, Conn., make 


deale! a 


colortul 


piece for counter v 
flashing the Mossbers 
tomer! % 


for enclo 


ure 
el ise a 


Mo 


adju 


6-page 
4X 
powel! 
folder 
Mossberg 
door or window; a fu 
elf Mo 
vith a 
ilable 


ore letail 


con i 


berg anda 


copt 
table cope 4 page con 


the Cove Hand 


emblem decal fo 


umer on 
rap a 
use on 
dao-it-you! 


berg Gun 


retail Val 
free oni 
Manual! 
and hi ale tall 
offer 


radio 


pattern 
cent ava 
t Sale 
dealer 

the 
y pe a vell a 
For information 

Circle No. T30 on coupon, pg. 64 


tion compan) free 


/ 


and 


ercial more 


Moore Push-Pin Co., |! 
‘ St., Philadelphia 
in attractive 
the Moore 
erve 
Moore 


revol\ 


otter 
counter di 
720B which 


yoursell vindow 


pla) tand 


hold i2Z 
packet ! 
picture hanger | 


ings displa l 





FAMOUS BRAND 


TANDROTINE 
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Supreme Products Corp., 


16 


dl play 
eatiet 


nore inforr r 


For ition 
Circle No. T32 on coupon, pg. 64 


American Tackle and Equipment 
Co., A So! t t t 


omerse ree 
Philadel phi: 


monthly ne 
Ihe 


nformation 


Circle No. T33 on coupon, pg. 64 


Atlas 
Pa 
through 


Asbestos Co., North W 
vick manufact 4 


irt 


merchandl 
Flamema 


100 


and be 
furnished 
vidual boxe 
dividual b 
iozen to i 


nformation 
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Aladdin Laboratories, 
st Minneat! 


aeaicer mer 


Inc., 62( 
Minr 


uded 1 


i Toul 


I 
r 


Circle No. T35 on coupon, pg. 64 


Camillus Cutlery Co. 


otte! ‘ { 


mines 


(ami 
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The line that measures up to every need 











s\ “ 
9 ‘ = v ~L = .\a\ tt 


HANDY® WYTEFACE pocket-size or shor eas- MIGHTY HANDY® WYTEFACE 


] 


urements. 6, 8, or 10 ft. with replaceable blade. Sliding tape ru replaceable | 


end-hook for accurate inside and outside measuremen reading. With sliding end hoob 


KE 


LST WYTEFACE t eve t’ ‘ t FAVORITE" WYTEFACE 
ape And it’s t t } leve | 
with easy-view bubble ccurate j nd 10 ft it every cl 


replaceable Wyteface® tape rule Siding end-hoob 
... sell themselves every inch of the way 


K & E WyYTEFACE is the line that creates confidence the quality that gives them extra value Display 
sells itself on sight and offers a tape for ever WYTEFACE lapes prominently and sell your share 

purpose. No wonder WYTEFACE is found in homes, 

workshops, plants, factories and on job sites every - KEUFFEL & ESSER co. 

where. Lveryone, from homeowners to produc tion, 3 eae ena — ' _ ase 


maintenance and construction men, knows it has > 


SOUTHERN HARDWARE for November, 1957 For more information use Handy Return Card, Page 64 





I 


y 


Lebanon Chemical Corp., 
I ri I De! ree 


Fi f tior 


Ss. G. 
nd, Ind nd Pi } 


RED GIANTS 


@Sivled by a leading industrial 
Milwaukee Red Giants 
are loaded with consumer appeal 
Great gilts for Dads and boys 
just starting a hobby set of tools 
Check these buy-appealing tea 


ture Accurately machined, rug 
face Gale Products, 


ak signer 


replaceable 1) 
yaw large anvil urtace pipe 
yaw 140 vivel; vivid red en 
amel finish; 2 models, No. 807 
with 4 jaws, No. 808 with 5” 


jaws Roth priced right jor vol. : : , ‘ ' 
! ‘ Oa ou Oa 


ged ime crew 


ume sales 

‘ infor 
Write about Red Giants and 6 other Circ 
vises in line 


Lamson & Sessions Co., 


( 


° No. 600 
2% inches® 


e No. 700 
3%, inches*® 
I 
@ Wo. 805 
3’ inches Power Products Corp.. 
W ipplh lealer f 
e er éngit th 
No. 806 


4 inches” » : nfos tior 


Hanson Scale Co., 


i Northbroot I 


© Wo. 822 
3% inches*® . | 
© No. 823 
4 inches® 


*jJaow width tand 


MILWAUKEE TOOL Hanson § 


ind is 18 
& EQUIPMENT CO. 
2799 %. 29th Street + Milwoukee 46, Wisconsin 
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iaylor Chain Co., Inc., 


le No. T39 on coupon, pg. 64 


ear ty 7 4 ’ " 
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The Ruberoid Co., 


y b th . y 


Circle No. T37 on coupon, pg. 64 


nf 


Circle No. T44 on coupon, pg. 64 


Carolina Washboard Co., 


( iffer : 


Circle No. T38 on coupon, pg. 64 


$16.00. F 
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Scott-Atwater Manufacturing Co., 
2901 East Her Mint 
13, Mint 


Circle No, T40 on coupon, pg. 64 


Circle No. T41 on coupon, pg. 64 


i 
For re 
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Stanley Hardware, D 
Worl (63 


Britain Con! 


Stanle 
pro 
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i a 


J&L Double-Drain 
Laundry Tubs 


Housewives appreciate exclu- 
sive features of these work 
savers. No lifting or carrying 
—they are emptied through 
drain outlets to which 30-inch 
hose sections are attached with 
hook, stopper and chain. Avail- 
able in two styles, double or 
single, they are mounted on 
sturdy stands with rollers. 


SOUTHERN HARDWARE for November 





A - 


WARE...n- new quality line 
that sells on sight! 


ell, laste longer, 


the best... 


priced 


well the 


J&L, vanized ware, is « 
right for faster turnover 
best ... the new J&L galv 
Order J&L w from 
tion or help in obtainin Jones & 


t to the Container Divi 


i great name in gal 
ind higher profit Stock 
inized ware 

your hardwa jobber For detailed informa 


Laughil 
105 Lexing 


ire today re 


in galy inized ware ling writs 


the 


direc hooti, 


Galvanized Ware Plants: Toledo, Ohio; and Atlanta, Georgia 
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in A SAFARI. 
Oeil you WAl 


Any OLD 
\| DAM Z > 


DRILL 
DISPLAY 


~ PILFER PROOF 
STIMULATES IMPULSE BUYING 
KEEPS RIGHT SIZE IN RIGHT PLACE 
MAKES INVENTORYING EASY 


CONTACT YOUR JOBBER OR — 
ee emeammmmNE 
HENRY L. HANSON COMPANY 
28 UNION ST. WORCESTER, MASS. 
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it nousenoid naraware 
packaging, layout guide 

tive display Available t 

the N2 pegboard display stand whi 
allow vertical or horizontal item ar 
rangement. Stanley products are no 
visually packed, firmly mounted on 
yellow and black space-saving card 
on the back of 


tomer information item name and 


hich carry all cu 


number uggested usage proper ap 
plication, finish, and materia] For 
more information 


Circle No. T47 on coupon, pg. 64 


Geyer Manufacturing Co., Roc 
Fall I} offer dealer a selection 
of ad mats covering the most popular 
iten in the Geyer Farm and Garden 
rool line. An illustrated brochure for 
a“ ordering is available on requ 
For more information 

Circle No. T48 on coupon, pg. 64 


Plymouth Cordage Co., P 
Ma otter dealer av 


promotional lite 


1a occupy 
Ot pace 

ng and a 
through Plymouth ! 

ore information 

Circle No. T49 on coupon, pg. 6 


ale aid 


Swisher Mower and Machine Co., 


Warrensbu! Mo 


heet 


ol ition 
Circle No. T50 on coupon, pg. 64 


Wickwire Brothers, Inc., ‘ 


ore oO ition 
Circle No. T51 on coupon, pg. 64 


Shopmaster, 


Minnearm 








. cage alt i t 


beter ~ Bed 


DISPLAY CARDS 
SELL CASTERS 


Hang them on pegboards! Pile them in 
glass bins! These new cards of popular 
inexpensive Bassick cast work hard for 
sales 

Each urd di play or et of four 
casters along witl pi j of likely appli 
cations, sales featur ind insts ions 
for installing. That way your customers 
can see and sell themselv a good way 
to pick up impulse sales, too. And, of 
course, all these newly carded casters ar 
till also available i xX pa kaging 
Check your whol THE BASSICEK 
COMPANY Bridgep rt 
Canada: Bellevill 


A. 9428S-OCE | 

caster; 2” soft rubber tre 
. 7639B-E" 

1%” stem caster 
56398B-E* 
1%” stem ca 
5629B-E° 
plate caster 

E. 7629B-E" 
plate caster 

*Atlasite” Wheel 
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FRIENDLY Like 


bGderaled Mutual 


Friendliness is sometimes lost as a Company grows large. It's some- 
times lost under the pressure of modern business. But Federated Mutual 
was “born” and “raised” in a friendly town, in Owatonna, Minnesota 
Mr. C. 1. Buxton, Federated's founder was certainly a wise and far-sighted 
businessman. But if you knew him, that isn’t what you remember about 
him. You remember that smile, that twinkle in his eye, that friendliness 
that came first with him, and has come first with his company ever since 


Thanks to both heredity and environment, you'll find wo pepeeares 
Federated Mutual a friendly company with which to do Hast wm Tet 
business. Home Office, Owatonna, Minn. s 


Insurance at a Saving for BUSINESS «+ HOME «+ CAR 


sAFET> 


fe 
= / - 
- ligid 
aa Lee > 
*) .* 
CF + 


TRADE ASSOCIATION MEMBERSHIP DOESN'T COST, IT PAYS 
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* 
THERE’S A 


FARM 
IMPLEMENT 


-.-TO MEET EVERY 
REPLACEMENT NEED 


You're ready for every request 
when you handle Clark, the com- 
plete line. Whatever the require- 
ment in replacement bolts . . . for 
use on balers, plows, cultivators, 
hammer mills or other farm imple- 
ments ... you're prepared to fill 
your customers’ needs. 

And you're sure of customer- 
satisfaction when you sell CLARK 
bolts. Made from finest materials 
to withstand heavy-duty use . 
formed to precise dimensions that 
insure proper fit . treated with 
a protective coating that imparts 
a rust and corrosion resistant fin 
ish . . . Clark bolts have proved 
themselves for over 100 years 
“finest in the field”. 


Available with cadmium plated or black finish 


CLARK Bros Bout (p 


MILLDALE, CONN 
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Henry L. Hanson Co., W 
1 


' 
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Wooster Rubber Co., Wo 
i tree dis} 
hel! ind 

cring Rubt 
vhich come 
ng aids tor dé 
product in 
banner! 
ich feature 
or the rubber 
ore intort ition 
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Molly Corp., Ki: 

illable for dealet 
#612 containi 
inchor ind 

board counter 


200 


and m 
re informatior 


Circle No. T55 on coupon, pg. 64 


Jackson Manufacturing Co., I! 
zg, Pa has ay il tI I 


i 
f 





Packed with 
Profits ... 


fo You 





COLUMBIA — 


Packaged Spring 
Weatherstripping 
by NATIONAL 


Now available in both 
Aluminum and Bronze! 





For years Columbia Spring Bronze 
has been a fast-moving item. Now 
you can also offe tomers 


this high-quality ea nstall 


weatherstripping in special alum 


r your cu 


num alloy 

Furnished prepum hed and with 
an ample supply of nails, Columbia 
Weather i ung can be 
quickly installed by 


Spring 
inyone with 
only a hammer and scissor It’ 
available in either 17’ packages or 
100° rolls, with installation instruc 
tions included. If y« 


supply you, write u 


yur jobber can't 


COMPLETE LINE OF NA. 
TIONAL AND COLUMBIA 
WEATHERSTRIPPING + 
“TRIPL-TITE’’ ALUMINUM 
SIDING * PORCELAIN 
ENAMEL BUILDING 
PANELS AND SIGNS 


Quick Sales... 
Nice Profits! 


Write or wire for details! 


NATIONAL METAL 
PRODUCTS COMPANY 


Weatherstrip Division 


é Gateway Center Pittsb rgh Po 
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of the garden equij nt line. For fixtures are d ived 1/16" h 1616". No. M-88 « 
} i " fixtu i ! tair etal wa virchandiser and 20 


ore information On thes lea 

Circle No. TS6 on coupon, pg. 64 dividual packa i and are shi t a rt nt of the Irwin Sello 

airectly to aL it ‘ istel i | i} | ‘ if I a Wood Bits foi 

Red Jacket Manufacturing Co., and equipped wit nting and ect { h of even si 
1051 S. Rolff St., Davenport, Io ing kit i omplet | nit nd one i es 4%" to I 
offers to dealer number of catal and rchar ‘ il No. 430 contalt t vall merchan 
ind disp package coverl freig prepa it Hopki é lise! iment of 30 amber 
ine of pump I iso Olle! i i i | c n ers in the 
3-color metal identificathk ign fr i I ids i \ll displays have 
with an order of three | er im} it product sl | finish and fit 
it one time Otnet il¢ hel; ival va t ( I j \ booklet on 
abl include 12 x i trademark chure envelope { fel na elect ! ea i care of bit , anda 
deca mall size decal ind m tional flyers. For re for if t f< clope stuffers are also 

its on all of the compan rod Circle No. TS9 on coupon, pg. 64 I information 

For more information Circle No. T61 on coupon, pg. 64 

Circle No. TS7 on coupon, pg. 64 American Biltrite Rubber Co., 

Rain Jet Corp. 6253 Hollywood W “en A | St., Che - a 50 ae . . ~—_ Crafters. Inc., Gr ‘ - ~ i 
Blvd., Hollywood 28, Calif., furnish pore ina = a lor Wiltrite Garden nena baci ~ a 
a wire lisplay ra k, 10 x 14”, with Hose and Sprinkl ‘ hod . , ‘ ae thease am 
in initial balanced issortment ol hopping center ft 1 at a ; ‘ nd bill tuffes 
Rain Jet Sprinkler Each sprinkle! : . : 

nominal ct \ i t I indo 
and head i packaged indi idually in neci i ae ai , tor ' 
color-coded cartons; $63.90 list price Pays all, er : , ; 
ea ec 0 ina ol i l itt ru bepil 
33'4 percent off to dealer. An initial ieee. nontion afi ee ton ome Le lest = | CG 
order include i set of price li and nied  t4 : ; , " snter di 
pt eis ation heet : upP ol ( ol i i t} hye I it fender 
oo —— a l cncgge wo Ahmar tne Fo! ore infor tion ne paper 
i 4 9 . Circle No. T60 on coupon, pg. 64 ind pact 
, ni I ition 
Circle No. T58 on coupon, pg. 64 Circle No. T62 on coupon, pg. 64 
The Irwin Auger Bit Co., W n 

Moe Light Division of Thomas - ton, Ohio, offer free ta 
dustries, Inc., Louisville, K lispla erchal th the Lazy Boy Lawn Mower Co., Inc., 
available for dealer a number ol owing ort nt N M-6271 ' W Kansas Cit Mo 
ceiling, wall and counte! rchatr tall etal handiset nd olte 1 é it charge full 
dising display deal inciuding a 13 ta I I ol t folder vith 
cessed box displa it. The lighting paked 62T Bit i 1 and which 










Model R1-218 
Custom 21 
Threewheel 


\ . 
Model R2 Meodet SP-RI-247 
Self Propelied 24 


‘ 18 & 2) 
YN Fingertip Control Recoil Starter 


Mode! D3-20 








20°" 
Model SL2A 
Model 03-18 16° & 18 
18" » 
© Priced to Zoom Your Profits @ Livers! Desier Disceust. Riding Rotary 
@ Complete, Streamlined Family — @ Griggs & Stratton, Clinton, Engines Mode! @R-248 
@ Rugged, but Smooth Handling @ Forcetul Ads Spell fast Turnever 24 


See your jobber or write us today for catalogue, prices, complete information 


SOUTHLAND MOWER COMPANY 
SELMA, ALABAMA in deities Genie enined as wakes aad 


THE GRASS 1S ALWAYS GREENER IN A DIXIE Yapn, —_ 
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to sell Luxury Sportswear 
at Popular Prices 


> 


risa vest 


#1599 HANDY ANDY 





You can't buy better 


to save your lite 


tn Sa 

Write for @ 

z 4 

free literature \“™ il 
px 


THE AMERICAN PAD & TEXTILE CO. 
SPORTSWEAR DIVISION 


GREENFIELD, OHIO 





greater 
natural 
toughness 


in 

pe 

ie 1°) {c} +>) 
HANDLES 





means greater 
handle volume for 
you... naturally. 





Volume begins with good advertis ng a satisfied customer 
s your best advertisement and Hill Hickory Forged 
handles satisfy every customer Here's why 


The greater natural toughness of Hill Hickory 
handles means (1) greater natural ability to 
spring back to original shape after sudden stress 
and (2) greater natural ability to soak up the 
shock of impact 


Add to that Holthouse & Hartup's flame forging 

process a process that lends greater strength 

ocks out moisture and harmful weather action 

adds an eye appealing finish and you've got 

the finest hickory handle money can buy a 
re bet to satisfy 


your customers this mpie st 


you sell Hill Hickory handles 
REMEMBER if its H Hickory handle it 


Write today for all the facts and the name of 
your nearest jobber 


es 


TOOL HANDLES 
HOLTHOUSE & HARTUP, INC. 


Manufactured by 
WAYNESBORO, TENNESSEE 
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Newspaper ad mate in woven | Shadow of sales to come... 


by three-inch size are p! 


each describing one of the my } 
four most popular mod ! 
information 

Circle No. T63 on coupon, pg. 64 

. 

Adjustable Clamp Co., 437 N. As! 
and Ave., Chicago 22, Ill., offers tre« 
electros and mats to interested de; 

by 


ers for its “Jorgensen” and “Pon 
clamps (“C” Clamps, Clamp Fixtur 
Bar Clamp Handscrew 


pages and stutfers for counter We Health-o-MYjeter 


tion 


Circle No. T64 on coupon, pg. 64 


Heineke & Co., Springfield of 
ler to Excello power ower dealet 
1 special demonstrator model plan for 
obtaining at great aving i Model 
178-R with every x mowel ul 
chased. Included witl 
tor, at no extra cost 
merchandising Ki 


Vindoy treame! ind 
poste! feature 

rV spot announ 
papel id) 6omat Fo 
tion 


Circle No. T65 on coupon, pg. 54 


Tennessee Coal & Iron Division, 
United State ~t | ‘ ) Fairfi 
Ala., offer . _ promotio | iten > ye! gives you 


naximum profit 


All Chrome 


Model 89 $14.95 
All gold finish 
Model 89G $18.95 


v es slightly higher 
For Weeat 


retails for only $11.95 


jel 87 gives you 
mer a strike Gg 
Streamlined 


Circle No. T66 on coupon, pg. 64 


tacked on 


Swan Rubber Co., Bu: 


Sweeping 3 f y | n nds squinting 
Brilliant enan 
Anti-skid viny 
Easy-lifting t 


k 


rf 


Circle No. T67 on coupon, pg. 64 


Peterson Mfg. Co., 


“ . * im 

’ » « 

9 . 
Guaranteed by 

\ Good Housekeeping 
@ . 


* 





ol 
Circle No. T68 on coupon, pg. 64 CONTINENTAL 
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AMES OFFERS a “PROVEN” 
PROFIT-MAKER 


[his Ames profit-maker greatly increased sales (and profit) for 
thousands and thousands of dealers last season. Unsolicited 
testimonials have poured in from dealers praising the sal 
power and utility of this self-service unit 


juires only juare feet of 


BIG ENOUGH — Customers can’t overlook this eye SMALL ENOUGH Re 


catching display of garden tools they need and should valuable display space. 


buy Plenty large enough to spare you the chore of STRONG ENOUGH Unit i trong enouch to hold 


restocking during busy store rs 
. k ¥ Fo y urs hou hive dozen tools. plus a two hundred pe ! d man, al d 


roll easily on jumbo 3” caster 


Here’s Your Profit Picture 


60 Full Size Tools—Retail Value .. . $184.32 
AMES Tool Merchandiser . . ‘ 40.00 


YOU GET... . 4224.32 


Usual Cost of Tools . . . Fe eens , $122.88 
Special Price on Merchandiser es oe 26.00 
Limited Time 10% Discount , ae 14.89 


(Catalog #AS60) YOU PAY eee 733.99 


9 Bow Rakes (A14RB) 3 Spading Forks (ATLDA) 6 Garden Hoes (AG6\%) 3 Garden Spodes (AGSD) 
3 Floral Hoes (APHS) 3 Floral Spades (APGS) 3 Floral Shovels (AFS3'4) 3 All Purpose Hoes (ASTO) 
3 Floral Spades (APGSD) 3 Dandelion Weeders (ADW) 3 Turf Edgers (AFTSHD) 3 Speedy Cultivators (A3SC) 
6 Bulb Planters (BPD) 3 Fleral Rakes (ATRB) 3 Garden Rakes (A1l4C) 3 Werren Hoes (AW7) 








BIG ENOUGH! SMALL ENOUGH! STRONG ENOUGH! 


ww 
ae 


er ’ 
Holds ample supply Occupies only 7 square feet Rugged yet rolls easily 
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SELF 
SERVICE 
PANEL 

















@ IDENTIFIES EACH TOOL 
CLEARLY 


@ SHOWS STOCK NUMBERS 





@ GENEROUS AREA FOR 
re 








0. AMES CO. GSvEEb 


Ames also manufactures the famous line of Ames Maid metal household furniture and the new line of Ames-Aire casual furniture 
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New Cradled Decorator Casseroles 
And Beverage Servers Get aa 
BIG CHRISTMAS THE NEWEST WORDS IN GLASS CUTTING 
PUSH BY PYREX “LUBRICONE IMPINGEMENT" 


Seven big-profit items featured in 
full-color ads in national magazines! SMOOTHER | \° f / CUTTING 





= the latest word in smart, glamorous new 
gifts by pYREXx — designed to get you a lot 
more business this Christmas season They are 
products your customers will be proud to give oe a a a 
ind to receive. So stock and display this new ubricous material right into the steel of the gless cutter whee 


PYREX ware prominently for more profits! lt materially increases its efficiency and lengthens its cutting 
fe 
FLETCHER glass cutter costs remain the same. so be sure + 
nclude these improved cutters wher rdering ther FLETCHER 
products 
FLETCHER putty knives, wood rapers nt drivers. vacu 
ip lifters and other miscellaneous tools eas y build up a 


stantia rder from a single source 


ee “ur nsumer ods Pog Mech . 


New PYREX Cradied D < . = 
ew radie ec- £ —— 
orator Casserole. ‘lur- “~L 


quoise with white pat- 


tern, 2!4 qts., $5.95. THE FLETCHER-TERRY COMPANY 


930 SOUTH STREET . FORESTVILLE CONN 








New PYREXK Deluxe 
Carafe with electri 





SS meat ones Holds L r ee ee oe ee oe 
cups ° ° 


| ' New PYREX Cradied 
Space-Saver Casserole. 
: Yellow with black 
pattern, 2 qts., $4.95. 

_ 


* 

PYREX Instant Coffee and eee Fa“ 

Tea Maker, with or Pa 

without warmer. Prices 

from $3.95 to $6.95. New PYREX Cradied Dec- 
orator Casserole. White 
with black pattern 
Hold l quart $3.95. 


i 
~ Ra 


New PYREX Carafe with New PYREX Cradied Cas- 
or without brass-plated serole. White. Has 
base and candle warm brass-plated cradle 
er, $2.95 to $4.95 L', qts., $2.95. 











it’s es Dealer 
ive eve ce Bu 


FE eee ee tt tt th hE Lh LL Lr | 


CORNING GLASS WORKS, CONSUMER PRODUCTS ; ' 
DIVISION, CORNING, N. Y. L. wax. Why don’t you cast 
Jeondemast tn the U. ©. of Corsing @h us le THE BUTCHER POLISH CO. MALDEN, MASS. Sa ie 





ademart oU. &. ef ( « Glass W 
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NEW PRODUCTS 


For more information on these new products 
use the return free post card on page 64 


Trimmer-Type Reel Mower 


Johnston 
Brookhaver 
for 1958 


pe 


ind 1 designed 
owing ol pecial a ve tand 


Corn ech feature 


; For ore nformat 


Circle No. 620 on coupon, pg. 64 


3-Way Hose Reel 


G fact 


ion 
Circle No. 619 on coupon, pg. 64 


Automatic Pistol 


eater « 
formation 


Circle No. 618 on coupon, pg. 64 


“Barbecue” Bell 


‘ ‘ 
ignea It 
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tional 
nting bracket 
or more information 


Circle No. 621 on coupon, pg. 64 
Gift Boxes of Tape 


‘ 
; Th 


sti) Ttle 

k in Rule ( “lizabeth 
olfering it Whit Pape pach 
colorful Christ 
holida 


ma gilt box 





winedomes 


DISPENSER-CONTAINER 


TWINE AND STRING FOR EVERY HOME 
USE...PACKAGED IN ATTRACTIVE 
THROWAWAY DISPENSERS! 











“You've Created A Permanent Best Seller... 
Everyone Will Want Twinedomes!”’ 


~ typical comment of merchandising expert in mar 


keting survey covering every distribution level 


NEW PROFITS FROM TWINE! GREATER TWINE VALUE IN 
The attractive, convenient Twine- A REVOLUTIONARY PACKAGE! 
dome is designed for placing or Five different kinds and strengths 
hanging anywhere...in kitchen, ga- of fine cotton and jute twines are 
rage, home work shop, wherever currently packaged in the clear, plas- 
twine or string is used, It gives tic Twinedome dispenser. They are 
tanglefree twine...insures greate: ill full balls of twine...much today’s 
use, more volume for you. Stock it, best values at our suggested retail 
feature it—the Twinedome will give prices of 39¢ and 4% 
you sales and extra profits you could 
never get otherwise—a sure best 
seller! 

TOP TRADE DISCOUNTS — See your jobber or call nearest 

Linen Thread Office for full information and free a ‘ 


wees 


Packaged six to a colorful, compact dis- 
play box...an effective counter and shelf 
merchandiser. 

Shipment is in cartons containing 24 packed dis 
play boxes — a gross of Twinedomes.) 


*Trademark of The Linen Thread Co, Inc 


THE LINEN THREAD €0., INC. 
Makers of Quality Twines Since 1784 
418 GRAND ST., PATERSON 12, N. J 

New York Boston Chicago Gloucester 


Baltimore San Francisco 


For more information use Handy Return Card, Page 64 





ent 


Circle No. 622 on coupon, pg. 64 


“Dial-A-Matic’’ Mowers 


Circle No. 623 on coupon, pg. 64 
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11 


TINNERS SNIPS 
ee 

¢ Drop Forged 

¢ Chrome Plated 

e Individually Boxed 

¢ Competitively Priced 


DIAMALLOY 


AVIATION SNIPS 


(Compound Action) 


> 


DAR10 Cuts Right 


aa l——— 
> 
DAL10 Cuts Left DAS10 ¢ uts 


DIAMALLOY 
METAL CUTTING SNIPS 


Straight 


STRAIGHT 
PATTERN 


087 Lena 
DS10 10" 
DS'2 12% 
CIRCULAR 
PATTERN 


DC 7 
DC10 10 
DCI2 ? 


COMBINATION 
PATTERN 


DSsci4 14 


HEAVY 
DUTY SNIPS 


DSS16 164, 


Ask your Wholesale Supplier for Diamalloy Snips made 
by the manufacturers of the Diamalloy Wrench 


UPN fel, joi o7.\ 8 4 
HOrESNOG Cir 


ihe) te), femme). ii 





DULUTH, MINN. st. 1908 


For more 
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Beat Competition with 
MO 


NEW FEATURES! 


Mow Cycle “24” (shown 
above 34 HP 4-cycle 
Clinton Engine. Variable 
Speeds, forward and re 
verse geal Speeds ) to 
6 MPH. Blade Clutch 
Full line of attachment 
List price “'24" - $234.25; 
with mowing attachment - 
$259.50. 


Mow Cycle “25”. Heavy 
Duty model. Tractor 
Type Design. 4 HP. 4 
cycle Clinton Engine 
Variable Speeds, forward 
and reverse, 0 to6 MPH 
Blade Clutch. Full line 
of attachment 


~~ 
Lv 


- . ™. 
ww 

Mow Cycle “Cadet"’ 
The economy model, for 
mowing only. 3! HV 
4-cycle Clinton Engine 
List price ‘Cadet’ - $174.25; 
with mowing attachment - 
$199.50. 


Musgrave, Inc., Dept. fF 


Please se trade i 


Cit 


‘38 


NEW STYLING! 
Mow Cycle, 


gives you a complete line, 


advanced engineering and 


design 


the original, 


ensational new 


features and low price 
everything you need to 
meet and beat any and all 
competition in riding lawn 
mowel 


Vari 
able Speeds, forward and 

Blade Clutch; 4 
tability—and many 


pac c 


Mi re hor epowe!l 


reverse, 
wheel 
etting 


other im- 


provements! 


National Advertising in 
big-name consumer publi 
cations, reinforced by local 


promotion. Low prices to 
turnover, with di 
counts to make Mow Cyck 


the Profit Line for 


Mail Coupon 
TODAY! 


Spr ngfield, Ohio 
YCLE |] 


peed 


. . 
yUU 


MOW ¢ 


Ton 


information use Handy Return Card, Page 64 





Homko Mower 


jurpose rota owel 
transmission ji ivailabl 
tern Tool & tamping Ce A lei Ich 
econd Ave De Moine 13 CCESSO For more information 
i. Known as the Homko Thunder Circle No. 624 on coupon, pg. 64 
Model RA-222, it provides higt 
ce f 


ir tor normal mowing OW geal 


Covered Tackle Box 


or! itior 


Circle No. 625 on coupon, pg. 64 


Paint Insecticide 


\ fu range 
in both high ane 
fingertip throttle co ol. The Homko than DDT 
rhunderbird is power propelled b " dult and 
1% hp, 4-cycle Brigg ind tratton 
engine with recoil starter 

Feature include a 








OH DEAR WHERE 
COULD THEY BE? 


























Ask your xz 
jobber for ae 
these i" | Z 


Bethlehem Steel NAILS AND STAPLES STEEL FENCE POSTS BARBED WIRE 


RE 
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n “ecting paint color quality or an 2.75 np Brigg & Stratton Crown uu inde! he rik ' 
n other characteristic engine, with cutting height adjustab!l he i cleane! tt 
in Literature containing testimonial to four position from 1” to 3% 
a references, and U. S. Testing Labora Color is two-tone turquoise blue 
id tory reports on Dianol's performances Other rotary models include the 21 ‘ 
i is available on request. For more in Greenbriar, the 18” Broadmoor, the . 
. formation 18” Pinehurst, and mods 707 and ' 
d Circle No. 626 on coupon, pg. 64 711 in the riding mower! \ 
n Ree ower mowe! i ‘ 
the 24 pacer 724-R, for estate ‘ ‘ \ 
Excello Mowers lswas end powered by 0 2.38 1 heh 

Heineke & Co., Springfield, II Briggs & Stratton engins and 

d 21 model 721-R and the 18” n 






introducing it 1958 line of Excell 


718-R, both of which are powered | 
a 1.75 hp Briggs and Stratton engin 


‘ 






reel and rotary power lawn mower! 





Included in the line is the Meadow 
Brook 700 hown at 
2] 


panying photo a 2 





(‘olor j two-tone turquoise i ik 
ett in accor 
Service Kit 1 included. For 





cil-prope lled 





formatior 


Circle No. 627 on coupon, pg. 64 






Restyled Deluxe Mowers 










Complete re ca in old, Dia 


} 








and creat vith a me i i te 
the 
18 


vance in eng ( oun 














mode 







lubrication ind rm once 





cutting blade 









rotary power mower, which feature pitch. The new Lawn-B« \ B } nll i 
the new Excellomatic choke and ncorporat« arte gro n el 
throttle control It powered D i aquce ipration | eat ar } 
















OUR NEW BETHLEHEM FENCE makes iT SO 
EASY TO KEEP TRACK OF THE LITTLE DARLINGS! « Cart the this, apped 


Mid nd fav }/ iper 





(OY 











Dr | 
4 


CLOTHES AUTOMATIC BOLTS j 


~~ 
? 







= 
Mm : 
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BALE TIES LINE BALING WIRE 





Me ed retai ‘ nv price 
n-Boy 21 Le 
ey ix¢ SHU US a 
it De 
Circle No. 628 on coupon, pg. 64 
‘ $4.9 5. I 
Folding Seat-Table Circle No. 629 


on coupon, pg. 64 


1958 Riding Mower 





“GR heel 
* ain) VISE-GRIP 
> Christmas age ==. 


me Jsdles | 
o GOOM! «: 


I= 








<4nass § D. 


GIFT-IDEA ADS LIKE THIS Sant ~>S 
REACHING MILLIONS \x 


* SAT. EVE. POST 


3% POPULAR MECHANICS [ (Mt) i istmos 
% POPULAR SCIENCE 


PROGRESSIVE FARMER * FARM JOURNAL 
CAPPER'S FARMER * SUCCESSFUL FARMING 


Does more jobs thon a y other tool 


ah am ASK JOBBER FOR * siren Sears: mip ree 

1? 

RiP | << BOX DISPLAY CARDS! se f vv . hs fey 
at 


LE Circle No. 630 on coupon, pg. 64 
That's not dynamite l ae ~ 


Vi t Carip with new 4 } 
ee Rel ie blo + the lid off ° . 
G oa nedprne geallome diy «Bee Exit Pulls and Trims 


sure you re ready for the — e irrelled 
action you'll get with (1) repe: 

regular Vise-Grip user ind (2) 

to craftsmen, farmer sportsmen, hobb 
ind homeowner Cret our Vise (rip 
displays up Play down those early Christ 
ma hopper 


CHECK STOCKS NOW! 


Made Only by PETERSEN MFG. CO., DeWitt, Nebr 
Dept. SH-11 
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Carolina 
HARDWARE-HOUSEWARES 
APL A 


“Where Buyers ned Suppliers 1] eel” 


FEBRUARY 18, 19, 20, 1958 


Radio Center Auditorium 
Charlotte, N. C. 


"The Market Place of the South’ 
a 


“OVER 60,000 SQUARE FEET OF EXHIBIT SPACE” 








ALL TABLES and CHAIRS 
PLUS BOOTH BACKDROPS 
OR LARGER FURNISHED FREE 


ALL SPACES 9'0” x 110” 























| 
FREE SPACE TO EXHIBITORS IN | 
CONVENTION MODEL STORE | 











— . M. F. KAELKE 
All Inquiries Relative To MANAGING DIRECTOR 


Booth Space and Dealer HARDWARE ASSOCIATION 
Reservation Should OF THE CAROLINAS 


: P.O. BOX 6215 
Be Mailed To — CHARLOTTE, N. C 








SOUTHERN HARDWARE for November, |957 For more information use Handy Return Card Page 64 








Are you making full use 


: Za of our Reader Service? 
The editorial and business staff of 
. SOUTHERN HARDWARE is eager to 


serve you. One way in which we can 
help you is to make it easy for you to 
draw upon the wealth of technical and 
promotions! materia available from 


manufacturers 


In the accompanying pages are the de 


scriptions of scores of useful catalogs 


helpful literature and sales aids 
GRIFFIN - Sone ve is we in U . Check over the st of publications and 
aqesigned thumb pi nic ] 1d nformative bulletins available. note the 


) provide uffici 
‘ — numbers of the ones you need on the 
inate the 
i { Handy Return Card coupon along with 
order to o 


. ertical mie your name, title, company, and address 
rLica pan 


terior. For mors nformatior plainly written We w te each manu 
Circle No. 631 on coupon, pg. 64 facturer to send directly to you the in 


formation you want 
Fieming Launches Plan 
for Wallrite Display 


Address your requests fo 


Reader Service 

SEEKING TO get Wallrite , 

decorated building paper ) ARE 
front where it can be Ce! } SOUTHERN HARDW 

seen « e tail outlet Fleming & Sor ] 806 Peachtree St.. N. E 

Gay Blade j 


las, Texas manufacture! yush Atlanta 8, Georgia 

your store 

: an unusual plan to ot 
and floor ad) pla 


all and winter 


maybe you don't 











know just how 





good our GRIFFIN 


Blades are. Toke o rhe plan itr ial al 
minute and look at ingement whe! 5 en } ‘ Bea i<o 


' 
what these LOW the dealet eecunrawe 


blodes have to offer ) & Wallrite window d pl ot HORSE COLLAR PADS 


( Wee 





EACH BLADE — 


early Marked . : naiie : a ", 
T th Size end ‘ 4 eet ‘ ' uu ‘ 


] » 
Whaot Will Cut . ) Io ( ( | % . 


EACH BLADE — 
Marked for Front End 


. 


EACH BLADE rad l ite te ‘ For every work horse and mule 


' 
The aoe "v The pad with che rust-proot 


Since | FH ) vey ! t xa red hooks 


’ “) Tall i 5 tr? 
ror | Sie! | | Teapatao 


Painted, Looks ¢ ++ 


vt, Mo Seale TRACTOR SEAT CUSHIONS 


All BLADES - 


Factory Guaranteed 








ky bbe 
N HACKSAW BLADES 
SAW BLADI Ss 
SAW BLADE 
oddit 


ole 


For every tractor and farm 


implement seat 


See your jobber or write us. 
G. W. GRIFFIN COMPANY 
Franklin, New Hampshire ay briefed or 


Sales Representatives displ: ampaign ar work 
John H,. Graham & Co. Inc ng w he makers of lallrite MAKERS OF FAMOUS TA-PAT-CO 


105 Duane Street, New York 8, N. Y accord to Flemin: , ele) meets) me el le ae | 


THE AMERICAN PAD & TEXTILE CO. 
Greenfield, Ohio 
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Fiamilton - 


. because every single one of these famous 
67 Hamilton-Skotch products is an “item promotion” that 
is essential in the daily life of every American 
family, everywhere in this land. No other brand name 
offers such variety, such a blend of the pleasurable 
with the useful. Quite naturally, it follows that to stock 
and feature each of the 67 Hamilton-Skotch 
products is to extend immeasurably 


your opportunity for all-year profits. 


Skotch Koolers «Chests & Jugs ¢Grillse Skotch Ice e Charcoal Lighter 
Insulated Bags e Utility Boxes « Tackle Boxes « Porta-Files 
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AS SPRAYERS. 


_ “Sines 1000" 


“CHOICE for Quality the 
World Over for 70 Years” 


SMITH Ritesize 
SPRAYER 


SMITH 
PESTMASTER GARDEN Duster 


World's lightest 
smoothest and ca 

est working insect! 
side duster, Weighs 
1-1/4 Ibe. Non rust 


Fast seller 


PRICES ALLOW ATTRACTIVE MARK.UP 


D. B. SMITH & CO. 


428 Mein Ht, Utico 2, NY 

"Originators of Sprayers” 

Cenedion Rep. G. tL. Cohoon 
1265 Stenley $1, Mentree! 2, Conede 








I 


ee 
Cone nT 
rie CEME 


RUBBER 


contains 
REAL RUBBER 


Ready to ‘se. 


Cannot warp 
or injure tile. 


! Fast tack, 
slow setting. 


v Tight, perma- 
nent bond 


Available in 
QUARTS, GALLONS, 
5 GALLONS 


ORDER FROM | 
YOUR —— RUBBER Tig 
WHOLESALER: CEMENT 
or direct 


CONSUMERS GLUE CO. 


1888 Railroad Station— 
1957 Hardware Store 


(Con 


’ 


varden tool 


ith end of the i 
highlighted by indirect fluo! 
at night. and | 


ible 





For information on 
CATALOGS & BULLETINS 


See page 44 











PUBLISHER'S STATEMENT 





S15 N HADLEY $I $s’ touls 6. MO 
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SANDVIK 
Swedish Steel 
is Best! 


SANDVIK “FISH & HOOK” 
HACK SAW BLADES 


Sandvik erees s 


Saw 4 Too 


1702 Nevins Road, Fair Lawn, N. J 
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UP Sales and Profits 
in Tinware with 
nationally advertised 


MOULI LINE 


THE MOST PROMOTED 
PRODUCT IN THE 
COUNTRY! 


= KING SIZE 
SALAD MAKER 


SLICES e CHOPS e SHREDS ¢ GRATES 


Non-slip rubber tipped fold-away 
legs .. . won't scratch * save space. 


Individually peckaged in TAIL 
multi-color display carton RETAILS $4.98 


MOULI 


MANUFACTURING CORPORATION 
91 BROADWAY JERSEY ITY 6 N. J 





“SUDDEN DEPTH” 
DRILLS 


drill masonry 
faster and 


easier 
| By 


' finest tool steel 
_ with the famous 
\ CARBOLOY 


New 44° spiral — New wide flute —. New narro 
provide a smooth path for 


IMPROVED, AUTOMATIC 
DUST EJECTIO 


7/1 ind 


an 


Send for Catalog 
THE BEST CRAFTSMEN ALWAYS TAKE pAINE's 
THE PAINE COMPANY, 19 Westgate Road, Addison, Illinois 
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FITLER 


MANILA 


eis § THE PREMIUM 
ROPE 


Sold for Your Convenience In 
OCTAGONAL BOXES 


Fitler Rope is now treated with a new waterproof 
ing known as Fungi-Static which arrests the growth 
of mold, mildew, Fungi and bacteria. It is this 
inner, finer quality at no extra cost that makes 
Fitler a premium rope and the best buy for you 
identified by the Blue and Yellow label 


SOLD BY HARDWARE DEALERS EVERYWHERE 


THE EDWIN H. FITLER CO. 


f 804 


PHILADELPHIA 24 PA 





—— « : 


Al MEW DEPARTMENT 


..-and more sales! 
on = 
t QUICKLY - SIMPLY « MINIMUM SPACE 


~ 


* You can gain an entire new department with 
just one order. The Garcia Corporation pro 
duces a complete line of profitable, dependable, 
quality fishing tackle—tackle with a proven sales 
record tackle that can work for you! 
Garcia, through your jobber, can help you set 
up a profit-making fishing tackle department 
quickly and with a minimum of effort by you 
What's more, you're always backed-up by 
Garcia's famous unconditional guarantee 
liberal fast service policy, continuous high 
impact advertising campaigns and effective 
merchandising aids 

Don't overlook this wonderful opportunity to in 
crease your sales and draw new customers into 
your store. Write today for complete details 
you'll see why it pays to set up a money-making 
Garcia tackle department 


7 am a 
the g- rcia corporation 


‘ REELS - RODS - LINES - LURES - ACCESSORIES - BALANCED KITS 
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INTRODUCTORY OFFER FREB! Rugg Manufacturing Co. 
eS ee ee ee oe Appoints Representative 
line FP! bing : at n ‘ 


STREETEI 


— {LESMEN WANTRD IN ALI 
BUILDERS’ SUPPLIES (HARDWARE) TERRITORIE 














j 


SALE & REPR. FARM MACHINERY Permite Paint Names 
| Hes Grom O58: District Sales Rep 


i. BOM K. Wain BowMAN, manager of Turner Brass Appoints 
APPLIANCES —E. CEN. MISS. | a Permite Paint Divisior nee Southeastern Reps 
the appointment « ’ TURNER BRA Worl 
‘e., C ) nted the Pe 
HARDWARE 


e4 t i 


Business Mart of America 




















ARE YOU CASHING IN ON 


WALLRITE S 


NEW PROFIT-MAKING WINDOW 
DISPLAY CAMPAIGN & CONTEST? 


SEE YOUR JOBBER sl 
REPRESENTATIVE FOR d 
THE MONEY-MAKING DETAILS an ' . 


P.O. BOX 1291 © DALLAS 21, TEXAS 

















ee 


ww 


MARSHALLTOWN TROWEL COMPANY + MARSHALLTOWN, IOWA 
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ALWAYS SELL GENUINE 


_aMOLLY 


Write for Free a EN ~ SCREW ANCHORS molly Corp., Reading, Pa 





) SUPPLEX 
» HOSE 7 ADDED STRENGTH 


a Los RIGIDITY and 
UNIFORMITY 


WRIGHTWELD HARDWARE 
CLOTH. Added strength, rigidity, 
uniformity. Flat wire selvage per 
manently welded to each filler wire 
Hard drawn wire replacing cus 
tomary annealed wire. Heavily gal 











SELF 
PROPELLED . 
vanized after weaving. A major ad 


9 


MODELS vance in the wire cloth industry 


Sizes 2x 2,3%3,4x4 


Swisher Mower & Mach. Co. . ‘ G. F. Wright Steel & Wire Co. 


Wearrens bura Missouri 
p. Meee Worcester, Massachusetts 














OPPORTUNITY for 12" hts simsets nthe Sivden Super =o SHERMAN LABORATORIES, 
mt a oe ini Agri. Div. 
ee ee ee 5031 Grandy 
Representatives er mon've ae locking torcWiite today for ‘all i Detroit 11, Michigan 





Manufacturers’ 














—because they're tops in perform. 
ance ... tops in sales-making 
packaging . . . and tops in quality 
—a tape for every purpose! Evans 
puts dynamic merchandising 
TO PS punch on your counter... . top 
profits in your till. You can't miss 


iN with Evans—the line priced for 
mass appeal, mass sales! 


T yf. —) i ASK YOUR JOBBER NOW! 
taabeh "WG son! Mooring Tapes 
BIBLE GB. tncotest, Ovct: 9 Top 
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” ” 
19” and 21 


CUTTING WIDTHS 


THE CGyclo-mo LINE 


The 21” self-propelled or 18” and 20” push 
type ‘‘Cyclo-Mo" Rotary Power Mowers all 
provide the safest and most effortless cut- 
ling performance on fine lawns or toughest 
weeds. They embody good design and 
rugged construction, are easy handling, 
with plenty of smooth dependable power 
under all grass cutting conditions - plus the 
added advantage of NO-SCALPING and 
free even grass distribution without pilin 
up or windrowing. 


Briggs & Stration 4-cycle 
engines. Rope, Recoil or 
Electric Starters. 


EDGE'N TRIM 


Remarkable new lawn 
and garden maintenance 
(feel. Complete stand-up 
control of all op- 
erations. From 
edger to trimmer 
and back again in 

3 seconds. 


(Complete with Leaf Mulcher 


COOPER rubbed Aisddin's famous lamp and from its magic depths came the inspiration and 
know-how to design and produce the outstanding Rotary Power Mower of all time, incorporat- 
ing more new, practical and wanted features than were ever built into any former Rotary 
Mower, regardless of make or price. 
Conveniently located, exclusive, individual wheel adjustment provides quick-set height con- 
trol ranging from 12” to 3”. No tools needed to change cutting height. 
The 21” model is equipped with choke-o-matic carburetion, which provides starting, stopping 
and speed control from the conveniently located lever at the top of handle. 
Both models equipped with new type, rugged, 14-gauge steel deck, with half ring baffle 
for peak cutting efficiency. Front chute ejection provides maximum cutting efficiency 
and reduces windrowing and clumping to an absolute minimum. Offset wheel design 
eliminates turf scalping on uneven or rolling ground. ‘Two piece handle adjusts to 
height of user and tilts up for easy storage. 
Snap-on leaf mulcher included as standard equipment. Provides an efficient and de- 
sizable thod for reducing leaves to a natural and beneficial mulch. 








You Expect More From Cooper Mowers 
.. «and GET IT. 


BUILT FOR THOSE WHO 


Outstanding design, sturdy construction 
and highest quality, have always charac- 
terized all COOPER Power Mowers. Thou- 
sands upon thousands of 
satistied owners testify to 
their many features for fine 
grass cufting and convenient 
easy operation. 


20” SELF-PROPELLED (ILLUSTRATED) 
18” and 20° PUGH TYPE 


6” AND 2 
Write or wire TODAY for 1958 price ienene. samnarue 


hetuwil » Ai . _— tive litera- 
ture and your FREE copy of “Em- Moderate in cost for such high quality, ‘‘KLIPPER’ 
ployees’ Selling Guide.” reel type mowers are built to give many years of 
ical, dependable and trouble-free service. 
Look us up af Booth 340-341 National The name COOPER “ ‘ a. 

Garden Supply Show, Navy Pier in signifies quality - outstan 
November 10, 11 and 12 engineering design - precision manufacturing - un- 

Chicago Nove: 0, an : a aechas Se actecemenen 








COOPER MANUFACTURING COMPANY sconce 
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Lend lo me Your winds. 


Let them stir 

This laggard heart of mine, 
Give life to this 

My torpid gratitude 

And bear it heavenward 


Permit each rustling leaf, 
Each air-borne spray, 
Each silken murmur 

Of the winnowed grass 
To be my fervent prayer 
Of thanks. 


Lend the lightning to me. 


Allow it, if You will, 

To rend this vaulted soul, 

To shatter every selfish thought, 
And wither with its heat 

Each growing weed 

Of petulance. 


Command its glowing point 

To touch and aggravate to flame 
The smouldering kindling 

Of my gratefulness, 


Let me borrow of the thunder 


Let me steal its strength 
And let its rolling loudness 
Add volume to the smallness 
Of my voice. 


From it, let me draw 

The courage to withstand 

The tempting comforts 

Of my passiveness, 

And wake me to acute awarene 
Of my dependency on You 


A nd of Your rain and snow 
Let me partake. 


Let them cleanse 

This mind, this heart, this soul 
Of the self-imprinted stains 
Which are the telltale marks 
Of gross conceit. 


Permit them to refresh the memori« 
Of countless blessings, 

Of mercies undeserved, 

And rewards unmerited 


Put, for just one day, 

Your elements within my hand 
To magnify and swell 

My small and sour dle in 
“Thanks! 





Thanksgiving, 1957 


i. \JOHN DEERE 


sommeeeme) MOLINE, ILLINOIS 


Copyright, 1957 
John Deere « Moline, Illinois 
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bh ative i tite ' nie ‘ ° mt N I ‘ Accom ‘ mtrolled 
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Postmaster, Send notices by Form 79 to 806 Peachtree St. WN. E Atianta 6 








Line up those Wisconsin Engine 
overhaul jobs VOWS 


7 Farm and orchard power unit have had it 
for 1957. In many cases preventive maintenance 
neglect during the busy operating season has re 
ulted in badly worn or damaged parts that need 
replacement. In any case, every engine needs an 
end-of-the-season checkup and proper preparation 
for over-winter torage 

Your Service Department can make money for 
you during your relatively inactive months by 
making a drwe for engine overhauls right nou 
There are usually a irk ‘ rvice jobs that 
hould be taken care f ich as ignition timing 
tappet gap, carburetor and governor adjustment 
valve and ring job if nec ir cleaning cooling 
fins and fan, air and fuel filters: new spark plug 
draining crankcase 1 a complete engine clean 
ing and processing |! idle months storage Fall 
and Winter Ser / ng Cards and Service 
41d Matsa available FREE on request 

This also offer i pportunit for selling and 
installing new replacement engines in some cases 

to put the equy nt in first-class operating 

condition for next ye bu wason. All Auth 
orized Wisconsin | e Dealer can upply you 
with new «gine nd replacement parte if you 
are not an authorized dealer with a satiafac 
tory profit for bot! f ul 

Make the most of ne overhaul opportunities 

for greater itisfaction to your customers and 

profit for you Lat put ou im touch with our 
nearest Authorized Wisconsin Engine Distributor 
Write for his name 


Improve your service by enrolling 
your service men in a WISCONSIN 
ENGINE service clinic! 


These popular clinics, sponsored jointly by Wiscon 
sin Authorized Distributors and the Wisconsin Motor 
Corporation, will be held in many localities through 
out the United States and Canada during the next 
few months. Learn how to avoid the causes of cost! 
come-back” work and get the latest dope on troubl 
shooting techniques and general servicing. For de 
tails write us or your Wisconsin Engine Distributor 


; 
iaer 


W rida Largest Bu f Heavy-Duty Aj { sled Engine 


MILWAUKEE 46 WISCONSIN 
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INTERNATIONAL HARVESTER 


BALER 


TWINE 


Standard of the World 


Put a solid tie on the twine business in your 
territory with International Harvester baler 
twine. You can recommend and sell it with 
complete confidence . . . it 
highest quality .. . it meets the needs of every 
type of twine buyer. With any International 


is a product of 


Harvester baler twine, spun on newest 
Machaul equipment, you provide your cus 
tomers with low-cost, smooth, efficient baling 
Balers work better with International Har 
vester twine—standard of the world. You get 
more satisfied customers, more repeat sales 


Only International Harvester Company Makes Baler Twine and the 


Machines in Which It Is Used 


HAY 


SOUTHERN 
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Backed by the most extensive R 
and program in the industry! — 


“| 
av 

International Harvester helps you put a solid tie on the twine business for more profits with 

the biggest barrage of advertising and promotion ever concentrated on prospects. 


Farm Papers. Your own prospects will see and read Direct Mail. Millions more prospects will be asked 
IH twine advertising in their favorite state and to buy IH twine in direct mail on other IH products 
national farm magazines. There will be ads in over sent to the farm market. This gives you valuable, 
8,000,000 copies of more than 25 farm publications plus sales support 
... plus many millions of additional twine ads com 
bined with other IH product advertising. Special Sales Aids for you include newspaper ad mats 
to fit into your own advertising program two 
Radio. Your own prospects will be spurred to im- posters, one featuring economy and quality and the 
mediate buying action during their favorite farm other the full line of IH twine effective counter 
radio program. Over 9,000,000 listeners will hear display that stops and sells store traffic colorful 
sales messages several times a week over more than folder to use as an envelope stuffer or handout piece 
100 stations during the twine buying season. This ...and hAard-selling mailing pieces, one for each 
gives you well-timed help to close more sales. brand of IH twine to send to prospects 


Sell the twine that meets every customer's requirements 


McCORMICE Tops in quality . . . full 9,000 CUSTOM Popular priced— 8,000 ft per bale 
ft per bale .. . 325 lb average tensile strength ... knotless, 290 |b average tensile strength 
... knotless ... free running... ties 500 aver ... gives smooth, trouble-free baling 

age 36-inch hay bales at less than a penny 

a tie. 

SHIPPERS All muscle for packing heavy, 
compact bales designed for rough han 
dling and long hauls 110 |b average tensile 


INTERNATIONAL’ Tops in performance 
. same length and strength as McCormick 
. also ties 500 average 36-inch hay bales at : 
a6 strength ... guaranteed 185 ft per |b. 

less than a penny a tie... precision spun for 


smooth, efficient baling. 


LST (LONG SPUN)Extra bonus in length ALL-TY For round bales—24,000 ft 
... 10,000 ft per bale... ties 555 average 36 per carton of 4 ball equivalent to 6 balls 
inch hay bales... average tensile strength, of foreign-made twine 80 lb average ten 
290 Ib. sile strength 


BAT 2455, 


# 
ORDER NOW! Increase your profits by selling the twine recog 


nized as the standard of the world—made by the world’s largest manufacturer of 
agricultural twine. 
See your IH twine distributor or your nearest IH district office. 


INTERNATIONAL HARVESTER 


International Harvester Products pay for themselves in use Farm Tractors and Equipment Twine Commer 


dal Wheel Tractors Motor Trucks Construction Equipment— General Office, Chicago WMinois 
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you get 
faster turnover with 


EYLINE 


the new poultry netting that really stays tight 


Yes, you can see why Keyline sells best. The extra rein/ g wires 
make the big difference between Keyline and ordinary nett Not only 
does it stretch more easily, but it won’t sag or bulge when erected 
The extra reinforcing wires are actually woven into th 

The “‘reverse twist’’ weave adjusts to give a flat, neat 

And it stays tight at the top and bottom, too. 

Yet Keyline costs no more. 


What’s more, your customers will see the story 
of Keyline Poultry Netting advertised in leading 
farm and poultry publications. And you can have 
ad mats and envelope stuffers to help you 
increase your sales. Send in your order today. 


KEYSTONE STEEL & WIRE COMPANY 


PEORIA 7, ILLINOIS 


RED BRAND® Fence . RED BRAND® Barbed Wire . RED TOP® Stee! Posts Gat 
Climbable Fence - Ornamental Fence Bale Ties . Nails . Keycorner Keybe 


F 
— / é 
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Dealers! WIN a FREE 


== 


wer Dealer 
has an Equal Chance to WIN 


Additional Prize Trips to New Orleans and Colorado 


First prize in this wonderfully easy Eclipse contest 
is a carefree, cost-free vacation in Mexico. The 
winning dealer (and his wife!) will revel in the exotic 
charms of Mexico for 7 full days. Second and third 
prizes are similar FREE vacation trips to colorful 
Colorado and historic old New Orleans. And remem- 
ber: store size or sales volume do not affect your 
chances; any Eclipse dealer—in any size town— 
can win a vacation or some other worthwhile prize. 


There’s nothing difficult or costly about having an Eclipse Try-Out Party in 
your town. We provide a complete how-to-do-it manual. You can do it alone, 
or (in larger communities) combine your efforts with other Eclipse dealers. 
The object of the Try-Out Party is simply to get your customers to operate 
Eclipse mowers in person... see for themselves how easy and restful Eclipse 
mowers are to use. 

Nothing sells quite so dramatically as a self-demonstration. You’re bound to 
get real, “live” prospects—actually sell more mowers—make more money. 
And regardless of the size or scope of your ““Try-Out Party’’—when you report 
on the results, you have an equal chance to win a free vacation! 


Plan now to win... mail the coupon or see your Eclipse salesman for details. 


THE ECLIPSE LAWN MOWER CO. 
Div. of Buffalo-Eclipse Corporation 
Y~ 11724-A Railroad St. . Prophetstown, Illinois 


SOUTHERN FARM EQUIPMENT Section for NOVEMBER, 1957 





Vacation in Mlexie Q 


Duplicate prizes to 


sales dents eet ria (along 


tance of retail selling—by giving 
an equal prize to the manager of the 
mower department in the winning 
stores. Here, too, the wives are 


included on the free vacations! Picture-a-minute 


Polaroid 
Cameras 


In another contest there 
will be Polaroid camera 
prizes to winning mower 
sales clerks in ALL 
kx lipse sales districts 
with duplicate prizes to 
their employers! This is 
the nationally famous 
camera that gives 
printed pictures in 60 
seconds from the snap 
of the shutter' 


baal 
SIMPLE RULES 


Have your mower sales clerk(s) fill in a simple 
“quiz sheet” and return to Eclipse 


Hold an Eclipse Try-Out Party before July |, 1958 
that hos been advertised to the publi 


Send a written report on it to Eclipse with photos 
and proof of promotion (tear sheets station 
affidavits, etc.) 


Keep it strictly an Eclipse demons! 
other products of any kind. 


Mail Coupon Today Teeearerserarepeenes — 


Prophetstown, Illinois 
Yes—I| want a chance at that wonderful vacation in Mexico—and the PROFIT 
from more Eclipse sales! Send me full details by return mail 


clerks who sell Eclipse mowers 
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FACTS AND TRENDS 





»* Farm Income 








armers’ cash receipts f arketing n the first & nt! f 19 
, , . > ‘ . . 
tled a t I t re thar the rresponding period last yea! 
I re ed by farmer i rding to the latest report from the hy 
Z we . 
iveraged 5 percent higher, but the volume of marketings was aller 
, . A uw 

v K r¢ t pt Wel pel nt i i laTY-AUs ist last ye iI WNiileé 
rop receipts were dow percent tly due t 2ller cash receipts f1 

-? ny , ) = > > 

l Ca 1 A } 1 
> Farm O ing C 
arm Operating Costs 
LI perating t ire I ng higher than 4 year ag Dut pI ADLY t 
( wh to offset the higher rate of ash receipts from marketing and 
government payment 1 result ind of real importance to farm equi} 
' 
ent dealer the t e rea ed by far perators has bee! 
running at e 19D e al il rate for tl! first half r lS Na 
] a } y . 
L1110n dollar! ‘ i i year earilel 
>» Commodity Highlights 
rop pi pect ide fturt r ga luring wust and the third largest tota 
product f re rd id ited est ites for the feed gral! I 
sly “! r } 

it bar li ind re) ra yn total nearly 1355 million ton 1 t 
i percent re than 195¢ hay crop is expected to be 10 percent large! 
wheat product , ( recent lowe1 the rice crop will be the 

] P . z 

illest ! 1g A tton product forecast at | l: 

} Z f ow *< , . 
below t ir ave! r | bog ndicated average yield pe! 
Lore 146 pounds top] the pre l f I 41¢ } nd LZ ro} I 
flue red toba i f September | l t ited at ne tnirdad Ne! 
tha last eal but a t n pr f iverag garecorda .< ) cent er | 
yey | I rr ent it be 

: P 

> Prices Received Up 
rec ed by far i-August were 4 percent above the lev 
f the beginning of the year and 5 percent above August 195¢ 
paid | farme! have remained stable dur f recent week 

» Farm Labor 
Total farm employment 11 wust ; about percent less than in the corre 
ponding pe! 1 of IYot reflecting reduced acreage and increased mecha 
ition . tal I perat LVer! far Vap are at pe ik level 

> Factory Sales 
Sale { ew ed I t it the fact I eve parked by rising fal Nn 

" . z ‘ 

and re favorable grov litio: are expected to be 5 t percent 
larger dul pward trend expected t sontinue 
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LET YOUR PROFITS GROW 










ALSO in Rope 


industrial 
Diggers --- 








with the growing 


ROPER, the industry's most profitable digger for the 


engineering standard h alle these excl 


profit building guarantes 


@ All GEARS GUARANTEED 10 YEARS 

@ COMPLETE UNIT GUARANTEED 1 YEAR 

@ 24-HOUR FACTORY PARTS SERVICE 

@ All UNITS ASSEMBLE AND “RUN-IN” TESTED 
@ PATENTED BEARING AT DIGGING POINT 

@ PATENTED LOCKING BRACKETS 

@ ABOVE-GROUND SAFETY SHEAR PIN 


HOW Ropey HELPS YOU 


ROPER ha consistent 


re 


I ‘ ” tal 


FREE! ROPER Merchandising Plan. Write, 
« giving the name of your Distributor 





ROPER manufacturing co. 


ZANESVILLE, OHIO 
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pa 

1? year 1s now a complet family of hole digger 

1. FARM POST HOLE DIGGERS 

2. NURSERY & ORCHARD DIGGERS 

3. HIGHWAY GUARD RAIL DIGGERS 

4. PORTABLE UTILITY DIGGERS 

5. INDUSTRIAL POLE HOLE DIGGERS 
All ROPER Equipme nt easure up to the h ghe 
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Roper... 


PROFIT 


un © protect 
your proht margin. ¢? ete tactory assembly of 
ill equipment ! mot 1 mone iver lor you 
nOPER 24-hour factor ‘ e and part poli 
LOmer nd kee i] ror ! 
dled b 
he ‘ rol 


NEWS HIGHLIGHTS 


Lourie, Carlson Assume 
New Posts at Deere & Co. 


Deere & Co. recently announced 
the appointment of Bruce Lourie 
to the newly created position of 
vice-president Special Service 
and of (¢ R. Carlson, Jr to the 


position of vice-president, Marke 


ing Division 





Lourie Carlson 


Lourie joined the Deere organ 
ization in 1928 and ha erved in 
various capacitie He became a 
vice-pre ident of the company in 
1946 and has been in charge of 
its Marketing Division since that 
time. He has served on the execu 
tive committee of the Farm E 
quipment Institute since 1946 and 
was president of that organization 
in 1955 

Carlson joined the company’ 
Minneapol branch house in 1925 
In 1944 he was appointed manage: 
of Deere & Webber Co. in Minne 
apolis and held that position until 
his present appointment. In his new 
position he will become a resident 
of Moline. Carlson has been a di 
rector of Deere & Co ince 1945 


. 


Thompson to Head Ford 
Administrative Dept. 


APPOINTMENT of Fred Thomp 
a manager, administrative § cde 
partment Tractor and Implement 
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Ford Motor Co Bi 


announced by 


Division 


Case Appoints Manager 
for Southwestern Sales 


mingham Mich 
Merritt D Hill general manage! 


Thompson also continues as man C. B. PETERSON, manager of the 

ager, public relations department J. 1. Case branch at Peoria for the 
Thompson joined Ford Moto past six years has been transfe 

Co. in August 1953, following fou to the general iles department at 
ears on the public relation taff Rar ‘ nd ap} nted ile ma 

of Dearborn Motors Corp, He a 

named division publi elation 


iager in July 1955 


* 


M-H-F Names O'Leary 
Service Manager 


THE APPOINTMENT rp. 


Leary as service manager, Massey 
Harris-Ferguson, United State l 
announced by J. Zimmerman, gen 
eral service manage! 

O'Leary joined Hat be 


Inc. in 1950 a ervice manage! 
the Michigan branch and was ap 





pointed service manage of the 
North Central region in 1951. In 
1953 he was promoted to a tant 
ervice manager Ferguson Divi ager of the Southwestern D 
ion, and in 1954 was advanced to by W.C. Dueslk Case vice-pre 
the position of ervice manage! dent and domesti« ale manage 
Ferguson Division, Masse Harri of the agricultural div n 
Ferguson, In¢ Peterson joined the Case u 
zat n in ; t Ra é 
r ner 


Fischer Joins Sunflower 
as General Sales Manager 


ROBERT L. FISCHER assumed hi 
autie a genera ale manage 
Sunflower Industrie Inc., Olathe 
Kansas, October 1. Prior to joini 


the Sunflowe1 taff he had 





ea ‘ pe th f 
i ifact ( pres¢ tat 
i iv Cu i ile 1 
t t He ( ‘ 
Irom the R ‘ | ‘ ( 
D. J. O'Leary Inc., Milwaukee, W: 
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Basep on the value of crops produced, a ton of manure 


is conservatively valued at from $2.50 to $4. This means that 
the manure produced by a herd of 40 beef or dairy animals | 


worth at least $1,600, based on current price 
The disposition of this important resource is, therefore, 


a matter of primary concern to all livestock farmers, because 


wasteful or inefficient handling can easily result in losses that 
are largely avoidable. 

The new Allis-Chalmers No. 110 Front-End Manure 
Spreader was designed with these factors in mind. Here i 


a spreader that sheds and distributes the manure evenly and 
directly 


the front 


uniformly over a wide strip. Spreading action i 


down and to the sides through wide openings at 
end of the machine, and with such velocity that the material 
reaches the ground before it can be diverted by wind. Every 
covered — hit-and-miss thing 


square foot is spreading is a 


of the past. 


is spreader selling time on livestock farms 


7 





Operating Advantages: 


Big 110-b apacity 


Sturdy w 1 box, chemically treated 


to repel a and moisture 


One-lever trol regulates 
volume of pread from 2 to 14 
loads per re 


Three er ed shredder-beaters for 


thoroug! edding and pulverization 


Three |} r eed, turbine type slingers 
for hig! city distribution 
Fully « ed, roller-chain drives 
Unde heavy-dut axle 

y y ; 
roller-be g wheels; 6-ply 


7.50 x 24 tires 
g, front and rear 


Power take-off driven 


Show him when he has time to watch... 


ALLIS - CHALMERS, FARM EO mer 





ALLIS-CHALMERS < 


WAUF {SiN 


Sell him when his mind is on spreaders 











that expands the RED JACKET 
FAMILY of Popular Pumps 
and Water Systems 


@ EASY TO SELL — ideal for 
the new home and replacement 
markets. These lines will 
meet the needs of over 80% 
of your customers. 

e OVERS - both the 

"CJ" and’ * lines are 

convertible — use In either @ HIGH QUALITY , 
shallow or deep well operation, CONSTRUCTION — built of 


he f t terials available, 
@ EASY TO INSTALL — the 4 the finest materials available 
and 12 gal, systems are space @ PRICED TO SELL — to meet 
savers. The 30 and 42 gal, tank all quality competition, 


LOOK AT THIS MOST COMPLETE— MOST SALEABLE 


WATER SYSTEM LINE EVER OFFERED 


systems are designed for 
either vertical or horizontal 
installation 


@ EASY TO SERVICE — all parts 


are readily accessible and 
@aty to replace 







AND DELP we 


BT 
iM 


Ld 
Write for catalog, illustrating 
REO JACKET and describing this new complete 
water RED JACKET Jet Pump line. Ad- 
od ae dress Dept. SH-117. 


products 


RED JACKET MANUFACTURING CO. 


DAVENPORT, IOWA 
"The Choice That's Made Friends’ —SINCE 1878 


SERVICE SHARES 





Patterns are available for practically all 
plows, listers, middlebreakers in No. 1 soft 
center or No. 2 crucible steel of the highest 
quality obtainable. Also, we are now pro- 
ducing a new line of Star Blade-Type Plow 
Shares —in regular and short patterns — * 
made from solid steel, rolled to our own 
Strict specifications, and automatically heat 
treated for maximum strength and wearing 
qualities. You'll want complete details now. 


FULLY GUARANTEED 
AS TO QUALITY, 


_ STAR MANUFACTURING COMPANY 


FIT AND FINISH 


RON & BOLT ¢ 
A, (EST. 1873 


DIVISION OF ILLINOT 


CARPENTERSVILLE, MLINOIS, U.S 











pe DG 
ROTARY MOWER 


“The BIG Mower with . $h 
More Sales Appeal” 90" 


A. \ 94" 


heavy duty Self propelled eer A 
24-inch 


Mac hine ! 
21/2 HP 


Recommended for industrial, 


municipal and institutional use 
Propelled 








where brush, weeds and large 
grass areas must be controlled 
Cuts about 22,000 sq ft 

per hour 


PATHFINDER 





Factory paid advertising 
nm national Farm Paper 
Rotor uses Six replace free e ¢ helps 
ible double edge farm 
sickle blades, rotor reversible for double wear Cutting 
height adjusts from i" to 3 Rotor disengaged for easy 
* - > 
starting 
Front guard folds back for tall, coarse material 


Root also builds complete line of vower and riding 
I I 


mowers, and power saw units with a complete line of 


accessory tools 


ROOT MANUFACTURING CO., INC. 


127 East Eleventh St Baxter Springs. Kansas 
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Based on the continuing improve- 
ment in farm prices received and 
the end of drought in most areas 
of the Southwest predictions now 
are that farm equipment sales will 
pick up during 1958. The soil bank 
remains a problem and there is 
some price resistance, but the out- 
look is bright for retailers 


The Southern 
Farm Equipment Market 


A‘ 1957 NEARS its close, sale 
prospects for future months— 
at both the retail and manufactu! 
ing level are brighter than at 
any time during the past everal 
eal Optimism on the part of fae 
ory Management is pronounced 
and many deale1 though cautiou 
in their expectations, are facing the 
future with considerable hope 

There is a solid basis for pred 
tions of an increase in farm equip 
ment sales. Farm income increased 
in 1956 and continued the upward 
trend in the first eight months of 
1957. Prices received throughout 
the year to date have averaged 
above a year ago. And though 
farm operating costs also are run 
ning higher than a year ago, thi 
has not been enough to offset the 
higher rate of cash receipts from 
marketing In other word net 
farm income is up, and along with 
this significant trend the market 
for farm equipment down South 
also will increase 

Of tremendous importance, of 
course, is the break in the drought 
in the Southwestern areas. This 
will have an important effect upon 
sales, but as Dallas branch man- 


ible 
equipment 

al level 
portant, howe 
more normal gre 
the Soutnwe 
mand for fal 
equipment 
real boost 

Thu there 

afte; montn ol 
tempo of purchase 
and the mechanizat 
farming operation 
Inevitably, there 
newed expansion 


chine! and 


ith} dealer i 


ery hope that 
low ale tne 


will increase 


ion of outhert 


will continue 


ist be a re 


in the market 


for farm equipment down South 


for a the nation 


population con 


tinues to increase there will be a! 


accompanying need 


and fiber. While 


for more tood 


urpluses of the 


moment eem to be the numbe 


one agricultural 


problen the 


problem of the future may be how 


to solve a shortage 


increasing demand 


ing population. More 


brought on b 
of an ¢ xpand 


acres for pro 


duction will be needed, and whik 


much land can be 
not be enough to 


reclaimed it wil 


t the tre 
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“i and 

» the problem 
farming et 
bused on the 
nechanization of 
here are still 
ithern tftarn 
mechanized 


cont 


inte to 
particular! 
of individual 
So long a cn 


vill be a constant 


chine in the 


An increase in farm prices re- 
ceived together with im- 
proved net farm income and 
more favorable crop condi- 
tions point to an expanding 
market for farm machinery 


most important of 
ig a continuing strong 
for farm equipment 
hout the South is the soaring 
oduction. More and more 
have found that 
high wage rate for 
nechanization is the only 
of keeping production cost 
Wage rates for farm labor 
jut three times the pre-war 
anda farmer must turn in 
labor-saving machin 

sed on page 130) 








Squeezed by dwindling farm income, ris- Located on a convenient corner, the Walter May Implement Co. has ample room 
ing business costs, President Walter May for the outside display of equipment. This company carefully promotes used 
pushed advertising and promotional plans equipment sales and manages to make small profit on equipment taken in trade 


In a time of slow sales and soaring busi- 
ness costs this firm has found methods of 


Keeping the Ledger Blac 


ipa WITH & sink-or-swim By Richard Lane 
ternative an long - estal 
lished farm equ pment dealer 
Struggling to keep their head 
a most t 


takin more Nan ftaith 

the indust: future for ore 
ride out th arm equipment 
pression. It taking shrewd bu 
re practice I esourceful de: 
er 

Walter May of Walter May Fa 
Implement Memphi renne 
an Allis-Chalmers deale 
years, is weathering the crisis aft 
refusing to be squeezed out of bu 
ne by dwindling farm incom« 
the one hand and his own ! 
cost of doing busine on the 
hand 

May, first vice-president of 
Mid-South Farm Equipment A 
ciation, is a determined, resour¢ 
ful dealer. He believes he will 
in an especially advantageous po 
ition when the profit pendulum 
wings back a it alway ha count Since 
always will Mid-South 


Dealer eriously questioning the policy They 
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Ow dt 
May uses his attractive corner location for an eye-catching display of re- May finds a radio-telephone in his car a 


conditioned equipment, offered at a bargain price. This method of promoting great convenience in relaying decisions 
used machinery has been highly effective. Display is changed often to office when he is out in territory 


check book to pay on th pot has been pract 
May is convinced that succe of by farme! 
a “cash only” policy depend ipon The plan ha 
dealers in a given area being united credit to a busu 
on the policy, as in the Memphi in this area 
case. Only one dealer in the Mem it before Ma 
phis area balked at adopting the I think it 
policy Nine f the participating ever did 
deale: are in Shelb Count Let May tell 
(Memphis), while the other two The 11. pi 
are in adjoining DeSoto Count ent out lette! 
Mi to all good prom} 
As a resu armers wishit to rs who customa 
Du art \ ulpmen rr to y the 10th of the 
obtain service have had to do busi ome! ve 
ine on the deale1 cash ba 
ll of the 12 deale1 


t} 
re ime pol 


7-Point Program 


Tightened Credit Policies 


Profit Control System 
Promotion of Used Equipment 
Sales on Parts and Accessories 
Incentive Pay Plans 

Direct Mail, Radio Advertising 
Consistent Outside Selling 
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NEW CREO POLICY 
ee 


wat 


FW CREDIT POLICY 


Due To Manufacturer's Policy 


ALL PARTS & SHOP SERVICE 
ON A CASH BASIS! 


Or Satisfactory C: edit Policy Arrangements. 











Regular, monthly special sales of parts and accessories have 
kept parts volume high. Here, Parts Manager Don Frazier 
arranges tractor batteries for special promotion. Note over- 
head sign (reproduced directly above) calling attention to 
the company's new credit policy. The plan has had good results 


tome! thi qd to run fi 
to fall now pay on a month! Da 
The plan is not the complete ‘ li | i n \ ! 
all’ but it sure helps.’ r our ligl i and wv I i for anythin 
Sterling Inman former Mid off. I tell them we a operatin amount. Actuall 
South Farm Equipment Association ist like many othe busin n competition 
president, now ha fewer past dus vhich have a general une for farm dolla May 
accounts and more cash sales than ng on credit with then ome! The farmer! wife ma 
even before the plan was put into How about doing b ne ‘ new car, a new dishwashe! 
operation, Our open account are ow-paying custome! ric range. Most farmer! 
in good shape now.” We haven't gyno! ou | weary of nagging and b 
What about the customer who low-paying customer pite ou household things to keep 
absolutely has to have credit? new credit policy May declare the famil then keep the 
“Where special credit arranges We show them we a! till inte machine! 
ments are necessary, we five credit ested in them by hi: our sale 
for 60 to 90 days on satisfactory man call on them reg rly. How 
terms,’ May explains. “If the credit ever, if we haven't so yur bad 
arrangement is for more than 30 credit risks, we haven't ! \ 
days, we generally have the cu us too much 
tomer sign a note, bearing six pe May believes many 
cent interest. We have found that pending about the 
a customer, as a rule, will honor on machinery th 
a note and is more prompt about 
paying it.” 
In the few cases where feather 
have been ruffled, May had had no 
great difficulty in reasoning with 
customers and explaining the 
policy. Parts and shop manager 
are instructed to inform custom- 
ers they are merely carrying out 
the firm's policy. Where nec 
sary, they refer the customers t 
May for a fuller explanation 
“I point out that we have 


Company's parts department is clean, 

nect, and well-arranged. As result 

of special sales, other promotion, - 

volume and profits on parts has re- | \¢ 
mained at satisfactory levels 





Year Ahead 


* Southern dealers report on their 
business prospects for 1958 


A‘ THE THIRD quarter of 1957 ' ales abo h ime j f ‘ul it Y itlook is good 
closed, sales of new equipment F ; ld ‘ iy | rhe beginning 
for a majority of southern farm look a little better. Sale for 


equipment dealers were equal to Tex: ie wi i September were uy 
Littl change It 


‘ did not in 
itable and 


or heavier in volume than a year 
ago, and the outlook among many i i la tractor! ve I if i pre 
dealers is for continued improve- é i juip! it iney 
ment in the year ahead Sou 4 al outl erefé ‘ om tle change 

This happily-optimistic busin thi area will Arka As good as thi 
ttle bette! 

(ood 

ale outlook 


atmosphere in numerou ection 
of the South was clearly apparent 
in the results of a survey conducted i ing 

recently by SOUTHERN FARM ying new farn lipmet ( for 1958 seems ju 
EQUIPMENT among a large numbe! along with the t poo! 


dealers in the 16 southern and already increased ar i |] Looks better than 1956 
our standpoint 


1 


i i { x pet 


outhwestern state crease | 
rkansa | yu OK I p Better than 1957 


Slightly more than 60°) reported A 


that sales of new equipment ar‘ 1958 is gor prices don't increase 


equal to or ahead of a year ag be a better yea! po 

The average increase reported here ly | bett 

was 26% A it favorable. Many 
Among those dealer about Ol olin | cj ’ rn i have obtained fas 

18% who indicated a decrease in to pay living ex 

ales of new equipment, reported more than a 

declines ranged from 10 to as high 


as 50° with the average being bank and 


o would farm 


of financing 


23" ng and 

Sales of used equipment presen ay 
an even brighter picture About Alaban n y 48% of 
renne I f j Was placed inn 


‘ 


Tenne 


80°7 of the dealers participating u 
the survey state that sales of used vorable 
equipment are eq ial to or ahead of 
year ago. Among those reporting 
i definite increase, the average ris¢ 
For dealers reporting a ae 


aver; 
Following are 
comments on the 
wr 1958 
North Carolina Sale outlook 
good on industrial equipment 
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Using a chart on his office wall, 
L. H. Beaumont, right, explains to 
customer how a turbine pump works. 
In 1956 company's sales of irriga- 
tion equipment amounted to $200,- 
000. Though 1957 has been a year 
of normal rainfall, company expects 
volume to exceed $100,000 


By S. W. Ellis 





ee ip the organization 
wW— 7 advise and help the farmer w 
irrigation problems has resulted | 
extra volume amounting to ; Ad © 
much as $200,000 yearly for M«e 1X- igure VO ume rom 
Donald-Beaumont Equipment Cs 
Newport, Ark 

Jehind profitable ale of n 


talled wells, turbine pumps, an 


aluminum irrigation pipe Is a care 
fully planned sales-and-promotion i 
program operated  intensivel uu 


mong elected prospect tric 
tor owners, L. H. Beaumont, senior 


partner in the firm readily admit 


that much of their succe in sell ° 
ing irrigation equipment is the ul men 
ult of the service they can give 
because Ralph McDonald, J: the 
youthful co-owner, is an expert on 
irrigation 

After graduating from the Un 
versity of Arkansas’ College of 


Engineering, he learned the pa 
ticular needs of the farmers in th 





area 

Commenting on the service the McDonald personally cor vith oO OV hi between 
firm can offer, Beaumont said, ‘To the prospective irrigation | ! armer who u 
uccessfully sell irrigation equip er before the sale ion nets $50 more pe 
ment, a dealer must be able to In this area, 90 » fi n his irrigated land. The 
analyze the farmer's needs and be ers use furrow irrigation é al important, because 
prepared to give the correct ; this is le expensive than ; rink ie farme regarding the 
vice. We don't go out and sell irri ler system. The 10 who do install if irrigation must go on 
gation equipment. We offer the the sprinkler system discover that The wide-scale educati 
farmer the means to make more while the initial cost is more, they gram used continuot 
mone under government acreage have selected a system that give an advert 
control, by raising more per acre, better penetration and a more even month in 
at ke cost, and having more left distribution of water ales efforts b 
at the end of the year because i The average cost n the area road; and close 

talled in a Conservation Se! 

Water alone does not guarantes 100-ft., eight-inch well, which can The three salesmen ars 
a larger crop, he pointed out. With care for 80 acre is $2,600. For cial irrigation equipment 
cotton, the time to irrigate count a 10-inch well, the cost is $3,200 They ell everything 
as does the amount of fertilizer ap and for a 12-inch well, the cost 1 day before the tart for 
plied, and even the kind of cotton $5,000. A 20 h.p. motor used ritory, they attend a ort 
that responds to irrigation. Youn The two partners have record clinic that reminds them th: 


rigation has been put to work.” for a turbine pump in 
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Company believes that successful 
sales of irrigation equipment de- 
pend upon educating the farmer to 
the advantages to be gained. The 
farmer at left has decided to irri- 
gate 80 acres. As a result, com- 
pany records show, he will net $50 
more per acre. Company's well- 
landscaped buliding, below, is a nat- 
ural attraction to farmers 


J. T. Riddell, foreman of irrigation 
checks part of company's $25,000 in- 
ventory of pumps. Shop Foreman Paim- 
er Fortenbery takes a call, below, in 
the radio-equipped service truck 
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The Leading 


FOR THE typical farm equipment de 
a variety of allied lines and product 
uited to the needs of the individual 
has come to be a virtual must if | 
maintained at any reasonable level 

This was forcefully evident in the result 
vey conducted’ recently by SOUTHERN 
EQUIPMENT among a large number of deal 
16 southern and southwestern state 

Virtually all reporting dealers handl 
allied lines and products, It is apparent 
through allied ling have ought 
revenue at a time when 
ment have been down 

The range of items handled | 
dealer stock of such items naturally 


I the needs of the sales area and 
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Allied Lines Most Frequently Handled 


Wagons, trailers Nails and wire products 


Post hole diggers Insecticides 


i ae ; ie ail ae Fertilizer 


Spraying and dusting equipment...... Crop storage units 


Loaders Crop blowers 


Field mowers Fencing 


Elevators Feed mixers 


Blades ... Chemical fertilizing equipment 


Spreaders . Seed 


Backhoes Garden tools 


Hommer mills . Lifts 


Ensilage cutters ................. : Bulldozers 


Power lawn mowers Garden tractors 


Power units (motors) : ‘ Brooms, sweepers 


Power saws . Scarifiers 


Scrapers Asphalt roofing 


Land levelers Terracers 


Irrigation equipment .. : Galvanized roofing 
Cheia ......... : ‘ Land rollers 


Water systems Garden cultivators 


Shop tools ..... Crop dryers 


Dairy equipment 


Trenchers Hoists, winches 


Plastic pipe .... saemnnenesenomananes Aluminum roofing 


Aluminum pipe . Poultry equipment 


Lines Reported as Most Profitable 


Power saws Power units Ensilage cutters 


Field mowers Backhoes Water systems 
Lawn mowers Irrigation equipment Garden tractors 


Loaders Sprayers and dusters Plastic pipe 


Fertilizer Spreaders Seed 


Blades Land levelers 


SOUTHERN FARM EQUIPMENT Section for NOVEMBER, 1957 





Tom W. Moss, Jr., partner in the com- 
pany, examines the routing slip on a 
new hammermill prior to its delivery 
to a customer. This equipment accounts 
for a sizable volume for the company 


N™ icll deline whic 
account lo approximat 
10 of total sale volume, are tai 
ing) up considerable slack in fai 
equipment sales at Moss Equipme 
(o., Buford, Ga 

With farm equipment volur 


down ideline ire responsible 
| 


‘ 


our door! open toda 


W Vo 


equipment alone 
We considered the addition 
ideline two years ago om W 
J pointed out Durin 
this volume came to be 
and 30 of our gro 
ear topped 30 
more than 40 
these ide] 
item 
Moss Equipment 
lines of chain saw 
engines, logging equipment and a 
a ori portable elevator fol 
cleanin poult: house hand 
electric tool home apphance 
(principally freezers and refrigs 
ator power lawn mowe! han 
mermills for making chicken feed 
and fertilizer; and a leading lin 
of outboard motor 
“We diversified for two reasot 
fom Mo Jr. explained k 
we aw that uur county whict 
was principall igricultural, 
becoming more and more urbar 
Metropolitan Atlanta is only 
miles away, and the new four-lans 
uper highway, to be completed 
oon, will put the n” a short 
drive fro 
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Sidelines 


Fill the Gap 


By C. L. Lorentzson 


Tom Moss, Sr., left, discusses with son the sale of loader and backhoe shown 
here rigged up on tractor. This company has discovered a sizable sales po- 
tential for industrial equipment; it is seeking to expand sales to contractors 


deling 
We car! 
ld h.p. te 
t15 hop 
$200.00 
Logging 


tim be 
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Nine principal sideline products pres- 
ently account for 40% of this farm 
equipment dealer's total annual volume 


The company has a large inventory of power 
saws, one of the most important sidelines 


Outboard motors have such a good sales potential that the As the result of sales success with power saws, the com- 
company plans tater to add boats, trailers and boating pany now stocks a broad line of logging supplies. Here, 
accessories to lines of marine items already in stock the senior Moss shows a wedge to a prospective customer 


hyit ($3 25 


(90¢6-$1.00) 
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citak a 
We 

chain I 

($20.00) ‘ } or chain 

av ba $25 00-$30.00 file 


906) a good eller wedce 


} 
I 
$2.50-$3.00) protection helmet 


$5.95): ; Ve as complet« 
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The Rains Came... 


And the farm equipment market in the South- 

west has a brighter outlook. But southwestern 
branch managers emphasize that several successive 
years of favorable weather are needed if indus- 
try sales are to return to more normal levels 


.) pew of farm equipment are up By Boron Creager terviewed headquarts in Dallas 
‘ over 1956 for practically all Texa That would indicate then 
long lines of equipment in the observation apply mainl to 
Southwestern states than one profit crop, must take Texas, but that is not strictly true 

But the market cannot and will ubstantial wealth from the earth Although none of them has a te! 
not recover completely from seven more than once in eight years, be ritory that extends into Oklahoma 
ears of drought previous to 1957 fore they will buy equipment or: most of them have the whole of 
until there are two development anything but a hand-to-mouth Texas and some serve portions ol 
These two developments are tied basi both New Mexico and Louisiana 
together like Siamese twins, and Those are the natural conclu addition. Thus they represent both 
they are ion uggested by interviews with a great potential and the area 

(1) Precipitation of moisture, a group of factory bi mi hardest hit by the long drought 
not concentrated in a couple of age! Their combined territo That drought was broken last 
months of the early pring, but represent what has been one of pring by torrential rain vhict 
more evenly distributed through ‘rreatest ingle markets fe farm produced vast flood damas 
out the growing months, because equipment in the world mid-June rains abated « 

(2) Farmer must have more All of the bi mani in ba Within 





BRANCH MANAGERS SPEAK 


W. S. Barackman E. C. Inglish D. L. Ratliff 
Allis-Chalmers John Deere Massey-Harris 
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Report on the Southwest 
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Paul E. Herschel, left, retiring president of the FEI, turns the gavel over to 
the new president, R. S. Stevenson, president of Allis-Chaimers. New executive 
, looks on 


committee chairman, G. A. Kelly, president of G. A. Kelly Plow Co 


INE FO} thie 


ment industry thi 


ige out distinctl bette, 


li ear, R » Stevenson 
dent Allis-Chalmet 

and chairm: 
of the Farn 
told the 64tl 
titute 


Milwaukee 
e committee 
ent Institute 

f the Ir 

16-18 


convention ¢ 
septembe 
facto! hay 

f th 


one of 


avo 
umber of 
but of course 


Wa the 


ed 
important breaking 
big drouth which had held a 
ge part of the West and 
t init rip for periods uy 


Optimism 

future busine 
phere du 
! aw 


whic 


ry ry ovel 


the general atme 


ing the convention 
Stevenson elevated to the office of 


ident of the FEI for 195i 
with him will be George ! ! I nutactu i 
Kell Plow o., Lon ' Discussed 
lexa \ named 
con 


chairman of the 


mittee 
Other featured Cake! 

Choe matic to say It 

He emphasized th 


too 


program included 
president of the NRFEA; J. Carroll 
Bottum, Purdue University agri farm machine! 
cultural economist; Nolen J. Fuqua The 1947-49 av 


pre lent of The National Associa 


tion of Soil Conservation District 
Homer J. Livingston, presi ase, the last 5 
sures if Labor Stat 


the First National Bank ol 


and 
dent of 
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Sales Outlook Good 


DBA BADD APIODPIOPPOPD®PP AA Ahh 


This Business of Prices 


in his FEI address Allis-Chaimers President R. S. Stevenson had this 
to say about criticism of farm machinery prices 

“The 1947-49 average appears to be a popular period from which 
to compute statistics. Taking 1947-49 as a base, the last government 
Bureau of Labor Statistics’ index shows that wholesale prices of farm 
equipment have risen 32.3 percent. During the same period of time 
up until the middie of this year, my own company's average hourly 
labor costs have increased by 82 percent and a weighted average of 
steel prices, the same types used in farm tractors, has gone up by 
69 percent.’ 


OPEB BBB A BAA AA Lh ll 


Irrigation Equipment 


f 


operation 


Fuqua pointed 
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Manufacturers take a look at the 


Sales Prospects for 58 


AN INDUSTRY ROUNDUP 


ianufacturing level 
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John L. McCaffrey, chair- 
man of the board, Internationa! 
Harvester Co. 


belie 

tabil 
market 
to cr 


ood deal of 

equipment 
ook for this stabilit 
during the balance of thi ear and 
the part of 1958-——R. S. 
Stevenson, president, Allis-Chal- 
mers. 
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1 nr ' ‘ 1 bye } 
il} I ri 1a sf i 
leading item in farm sal H. C. 


Hanson, president, Hanson Equip- 


ment Co. 
Merritt D. Hill 


THE FOUR 


‘ tt 


ent M. B. Ro 


vice-president, J. I. Case Co. 


jtman, executive 


A. A. Thorabrough 


I Merritt D. 


ind more al 
Tractor & 


Hill, general manager, 
Implement Division, Birmingham, 
Mich. a a ee ’ : 

i 7 +) are ‘ 


Ke U il 


George C. Delp, president, New 


Holland Machine Co. 


R. S. Stevenson 


Bruce Lourie 
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You’re ready to sell all 
grassland farmers 


with this complete New Holland line! 





New Hayliner 68 twine-tie, engine-powered 
or P.T.O., cuts feeding costs. Exclusive 
Flow-Action handles hay gently. Also avail- 
able in wire-tie model. 








New Self-propelled baler is the last word 
in modern baling. Easy to handle and 
maneuver, easily controlled right from 
your seat Dependabl leaf saving baling. 


eee se Te MO RE PE 


Model 800 Forage Harvester is the world’s 

fastest chopper—up to 45 tons an hour. Model 611 P.'T.O. Forage 

Engine or P.'T.O., 6- or 8-foot direct cut, Harvester (Model 601 en 

windrow and row crop attachments. \ gine-powered also available 
chops up to 24 tons an hour. 
Direct cut, windrow and row 


crop atta hments av iilable, 








Model 200 ground-driven Model 330 2-wheel (above New 440 Mower Crusher cuts New Mowers fit any trac- 
(above) and Model 221 and Model 335 4-wheel Ma haymaking time in half tor. Match mowing to hay- 
P.T.O. Manure Spreaders nure Spreaders convert to Saves feed value. Mows and ing speed. Model 44 semi- 
have 100-bu. capacity. Low forage box or bunk feeder conditions hay in one fast mounted, 45 fully mounted, 
for loading, roomy, rugged 130-bu. capacity; P.T.O operation 46 trail-type (shown), 
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OPED MEA AEE OEE AE ON 


Dealers everywhere find New Holland’s 
complete grassland line attracts customers 
and builds sales. You too can meet the 
needs of all grassland farmers in your area 
with this complete line. From haying to 
silage-making to materials handling, there 
are New Holland machines to fit the job. 
And you're selling a line of equipment 
that’s famous for quality. A satisfied New 


New Super Hayliner 78, twine- or wire 
tie models, engine-powered or P.T.O., 
feature Flow-Action plus Feeder As 
sist For custom operators larger 
farms. Handles heaviest windrows. 


2-row corn head attach 

ment for “800° Forage 

Harvester cuts field 
travel in half 


Holland customer is your best prospect for 
more sales. 

We’re looking for live-wire dealers who 
can take advantage of the greatest sales 
opportunities that have hit the farm equip- 
ment industry in years. There may be an 
opening in your area. Get in touch with 
us. New Holland Machine Co 
Sperry Rand Corp., New Holland, Penna. 


Division of 


eo <M” nq 
BN 


Model 98, 3-wire-tie, commercial 
haying men. M 18" x bales, 
24" to 48" long tugged hp en 
gine, standard electric starter. Stands 


up under toug! ndition 


Model 775 Crop Drying Wagon 

lets yo id and dry on the 

same W Hla latted floor for 
ed floor for grain, 


Model 706 Crop Dryer with 


forced air and fuel 


drying system for the 


heat 


farm. Dries hay and grains 


First in) 


= NEW HOLLAND 000): (in! meme 


Model 55 Rolabar Rake 


drying windrows at speeds evenly, more 
up to 8 mph. Moves hay 


gently, saves leaves. 


New Fertilizer Distributors, 
rolls up uniform, quick 408 and 410, apply more 
uniformly 
Gauge adjusts for almost 
limitless range of settings 


Wagons in 4- and 5-ton Twine and Wire. Super 9, 9000-ft., 
Automotive » Ibs. tensile strength. Long 
10, 10,000 ft., 290 Ibe 
strength. HKaler wire tempered 


models 


steering keeps wheels un tensile 


der load. Shortest possible 


turns for toughme 
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Large Production 


Ford Offers First Self- 
Propelled Implement 


PHE FIRST self-propelled 
ind 
rd Mot 

nent Divisi 


. 


The Southern Farm 
Equipment Market 


Southern Picture 
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Schultz Shredmaster Has 
Offset — Drawbar 


A NEW SHREDMA 


Rochelle 


Lombard Introduces New 
High Power Chain Saw 


A HIGH POWERED direct 
cnalr aw the Supe 6 } 
duced by the Lombard Gov 
Cor} Ashlance ‘ With 














first in the field, 


~ EMPIRE™ 


PIONEERED TODAY'S 


TILLAGE TOOLS! 


“EMPIRE” products have grown with Ameri- 
ca! Since 1840 our name has been a “buy 
word” with discriminating farmers 
W ISOTHERMAL SALT BATH heat treated “EMPIRE” ground engaging tools 
are unsurpassed in performance — unequalled in stamina. They draw 
light, scour freely and run true extra long under all soil conditions 
Always sell “EMPIRE”, 
the line of ready trade 
acceptance for 117 


THE EMPIRE PLOW COMPANY 


ip plist lillage Ve« ‘ a4 
CLEVELAND 27, OHIO 1840 X 1967) 
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Allis-Chalmers Announces 
New 2-Row Corn Heads 


THE NEW two-row corn heads fo: 
napping and shelling corn have 
been introduced by Allis-Chalmer 
for the Model 66 All-Crop hai 
vester and self-propelled Gleane1 
Jaldwin Model A combine Pro 
duction on these unit will be 
limited to the 1957 season, the con 
pan aid 

The corn heads for both ma 
chines are similar in basic design 
Fach has low sloping snouts for all 
types of corn and adjustable strip 
per-plates over the rolls. These are 
imilar to those on A-C corn hat 
vesters. They are said to save corn 

reducing “butting and tipping 
the roll 

For the Model 66 All-Crop har 

ter, a cross auger and shielded 
type elevator flight pro 
vide positive feeding. Included are 
pecial cylinder bars, steel filler 
ind pecial concave equipment 
The head is raised by a hydrauli 
ram located directly under the 
unit 

After initial installation of the 
corn, head, the change from corn 
to grain, and vice versa, is rela 
tively easy, the company said 

An 1l-bushel bin extension 
which adds that much more ca 
pacity, and nine-inch all-weathe! 
tread tires for increased flotation 
are available for big acreages o1 
ustom work 

For the customer wanting a 
Model 66 for use only in corn, a 
pecial base machine adapted fo! 
corn head installation is available 

Feeding to the cylinder in the 

:leaner Baldwin Model A combine 

imple, positive, and direct due 

the exclusive “down front” 
cylinder location. Angled, wing- 
type rotary feeders over the roll 
peed the crop flow and help pre 
vent plugging 

The heads are removable from 
both machine and supported in 
re-mounting position by conven 
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Offset Orchard Mower Is 
Marketed by Sunflower 
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ERCROME 


Ash your Herschel representative ebou! 
“HERCROME” Knives, Sections and guards 
—the miracle of modern cutting. 


MANUFACTURING CO INCORPORATIO 
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HERSCHEL PARTS 


are available to fit 
ALL MAKES of mowers 


and combines 


the farmers in your territory! 

i display Herschel Parts avail 

able | hit all makes of mower. com 
bine age harvesters and swathers 
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zed as America’s first name in 


} parts for farm machine ty 


your stock now and reorder tor 
requirements make certain you 


sales opportunity! 


DISTRIBUTORS 
R. C. Cropper Co., Macon, Georgia 
Southern Supply Co., Dallas, Texas 
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@ for Industrial Tools 
and Equipment 
@ for Farm Machinery 
@ for Your Own 
in-Plant Use 


RAULI 


Spennetta Is New Director 
of Case Engineering Staff 
P. H. SPENNETI er ch 


| 


Built in 
DEPTH CONTROL 
for positive 


accurate control 


Charles Machine Works 
Offers New Trencher 


THE NEW Mope. LD Ditch-Wit 
rovide 


trencher dé r to pre 
contractor itil 
municipality 

high performan rencher f Mustrated Catalog 


Address Request for Complete 


ervice line ‘ footing DISTRIBUTOR AND DEALER 
nounced by Th ‘ INQUIRY INVITED 
Work Inc 


The Model LL j ompl lyn 
bile with tren his g sp 1 f CROSS MFG. CO. 
eight fpm and road speed uy 


ive sium Santee’ wench wid LEWIS, KANSAS + Phone 86 


ire available from 4° to 16° at 2 P. H. Spennetta 
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1H Produces Corn Picker 
With Extra-High Lift 


A HEAVY-DUTY, two-rov 
ed corn picker! | fa 
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and on-the 
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The new 2-MH picker 
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and sealed for long life and faster haps it will always be 

ervice By equipping the new 2 July and August 

MH with bank lubrication, service 

time can be cut In half, iti aid 
Hydraulically - controlled nap 
ing units ci be raised 24-inche 


the tractor into position without 
lifting or prying. Of the tractor 


Barackman comment 


excellence of crop 
Grande Valley as f: 
ton, Texas. For the 
avoid cover crop and weed ha observed 


clear gull or turn. Handy leve! ing rain all 
and oat and 


of original estimate 


meet changing crop condition the J. I. Case Co 
branch manage! 


The model is equipped with a 
ladder and deck to provide a safe considerable atisfactio 
easy way for the operator to get on 195 liscovered the 
and off the picker, and improved 
hielding completely cove all 
oving parts likely to be reached 
the operator from the tractor 
eat 
The picker can be ordered with drought 
either reversible McCormick rub rhe improvement in 
ber husking rolls, or with the entirely responsible for 
Minnesota”’-type husking roll vhich are 


permit the operator to adjust snap 
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FORGED OF H¢-Scrength STEEL } 


Tractor, Plow and Harrow Clevises — Hay Hooks 4, 
Shackle Chain Hooks — Hitch and Clevis Pins 


ouch 


RON 
EXTRA st exTRA T 


4 TYPES OF BIG ORANGE CLEVISES 
1! Numbers Up to | Body with 1%," Pin 


For Big Orenge Hi-Strength Products 
GRAS NOCES Ask Your Jobber or Write Us 
Available 
for Chain 


tn fe” MIDLAND INDUSTRIES, Inc. &."*>" 
%*, oe ma. ssis”, 


SLIP HOOKS 


or 7/16", Cedar Rapids, Iowa bsis”, 
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SOUTHERN 
FARM INCOME UP 


6") 


Nation's brightest picture 





for equipment makers! 


Southern gain is for the first 9 months 1956 


The 6° 
latest reports available. With the remainder of the country 
°%/, it is evident that Southern 


showing a gain of less than | 
farmers, who have money to spend, are your prime prospects 


for 1957. 


Dixie's continuing all-out drive for mechanized agriculture 
is reflected in farm equipment sales during the 1948-1954 U. S. 
Census Period. Sales were up 25.7°/, in this market compared 
with 15°/, for the rest of the U. S. During that period the 


number of Southern implement dealers grew |6 


Powered implements, mechanized equipment, fencing— 
any product for farm modernization—can be moved in volume 


for you by SOUTHERN FARM EQUIPMENT'S readers. This 


market's economic health assures it. 


REACH MORE DEALERS, SELL MORE! 


SOUTHERN FARM EQUIPMENT is the single South-wide 
business magazine that goes to ALL of the worthwhile imple 
ment dealers in this market. Big city and small — full line 
dealers, distributors, plus the important farm equipment de 
partments of the South's hardware stores. Over 18,000 total 


circulation! 


Devote to the South a share of your advertising in pro 


portion to the potential of the market and you will be more 
than pleased with the increased sales you get from the 


territory. 


Southern Farm Equipment 


Section of Southern Hardware 
One of the W. R. C. Smith Publications 
806 Peachtree St., N.E., Atlanta 8, Ga. 
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<x / 
for the best 
profits yet! 


ALL-NEW LINE 


See your GOULDS 
DISTRIBUTOR 


GOULDS PUMPS 


or write 








W. R. C. Smith Publishing Co. ] New 


Department SH-11 


806 Peachtree S$?., N.E. 
Atlanta 8, Georgia 


Renewal 


Please enter my subscription to SOUTHERN HARDWARE for 3 


years 


Neme 
Firm Position 
P. ©. Box or 

Street and No 

Stete 


Send bill for $2.00 


City 
Enclosed find $2.00 





Oept. $H-1'57 Seneca Falis, N.Y. 
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MODEL 57 “Weed Stopper” 


Best Selling FENCERS 


weeds or ntact 
sance shorts 
amp signal system 
sranteed ghtning protectior 
Nive, any-s stock control 


finish sheltered terminals 


. 

o 

* 

> 

e s{- Tee’ Chopper with circuit breaker 
. 

7 

. 


Models, battery or electric, from $13.95 





ASK FOR HOL-DEM AT YOUR LOCAL 
JOSBER, OR WRITE US FOR HIS NAME 








Hol-Dem Electric Fencer Co. 


1342 Quincy Street NUE 
M nneapolis ij Minn 
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, ALL 
THE WAY 
DOWN 


ROTO-SPEED 7-SIX 


, THE 
LILLISTON 
LINE 


ROTO-SPEED 5-TWO 


you've set a mew sales record. Just like the year 
before. And the year before that. 

All of which reinforces an iron clad creed. Top 
products sold by top dealers can’t miss. 

We know you'll keep up the good work—we'll 


ROTO-SPEED JV 
try to stay right with you. Your confidence 


and your sales ability will always keep om 
sights high. 


Thanks for a record breaking ‘57. Unless we miss 
a conservative guess, 1958 will be even better. 


LILLISTON 
SHAKER-WINDROWER 


if 
LILLISTON 
| IMPLEMENT 
COMPANY 


LILLISTON ALBANY, GEORGIA 
PEANUT COMBINE WACO, TEXAS 
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Offers You More -MUGH MOR 


im SALES 
in PROFITS 







Get Your WARP’S STAND OUT 


where folks can see it. Be sure it's stocked with Warp's 


Top Quality Window Materials and 


Watch Your SALES STAND OUT 


— «+50n" MARK 


Nationally advertised prices 


subject to change 


Only 26€ LIN. FT. 36" WIDE 
Also in 26 and 486 widths 


| Only 24€¢ LIN. FT. 36" WIDE a 


ier | 


’ Also in 28° width 
a) tb ebt |. Ps . : 





\ The Pioneers + 


) World's Largest Producers of Top Quolity 


Only 35¢ LIN. FT. 36" WIDE 


Established 1924 








a OEE eee 





Advertising That's Planned To Reach YOUR tome 
Everywhere they turn this Fall, your customers will 
see strong, compelling advertisements telling them to 
go to their local dealer and get Warp’s Top Quality 
Window Materials. Right at the peak of the selling 
season, they'll see dominating Warp’s ads in their 
own local newspapers, big city newspapers, national 
and state farm papers. Warp’s Radio and Television 
programs will continue the job of pre-selling your 
customers to come in and ask for Warp’s Window 
Materials by name. 


An Extre Full-Time Salesman In W ' pe ng Ste 


Merchants tell us that their Warp’s Dispensing Stand 
gives them a remarkably high sales return per squars 
foot when given a prominent position in their store 
from the beginning to the end of the cold weather 
season. It enables customers to see and compare all 
of Warp’s Top Quality Window Materials and make 
nd 





up their own mind. The stand makes the sale a 
you ring up the money. If you don’t have one of thes« 
silent salesmen, get in touch with your jobber an 


ask him about Warp’s WM-500 Dispenser right awa 


® only 31 LIN. FT. 36" wie 


= 


4 Only 18 SQ. FT. 36” WIDE 


#) Also in 28° and 48° widths chit 
sists iste > oe 
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Window Materials 
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YOU GET MORE IMPULSE SALES 
with HYDE C4ARDOSELLS 


HYDE MFG. CO., SOUTHBRIDGE, MASS. U.S.A 
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" WHY 


mT LAS RAY pet 


‘ 


fp RID-JID KNEE ROOM 
Y IRONING TABLE — ‘ 
Model 10A “GF RID-JID AUTOMATIC 4 
ADJUSTABLE IRONING TABLE © 
RID-JID EMBOSSED 


Model 14A 
STEEL TOP IRONING TABLE 


\ 4 | Model 40 
ALUMINUM feeciss rep : 
\\ EXTENSION -? So's ; 2 ; i 
— aR _ 1eL 
— > 
\ 


AND SINGLE 


w 
LADDERS . | ROLL-OR-TOTE 


- 4 ADJUSTABLE-HEIGHT iy / RID-JID TOTER 
: CHROME LAUNDRY ADJUSTABLE-HEIGHT 


¥ , 
CART—Model 300 LAUNDRY CART 


Model 310 


WOODEN 
STEPLADDERS 


° CUTTING 
ALUMINUM AND PASTRY 


y STEP STOOLS BOARDS 


ALUMINUM 

eivehanenatea COMPLETE NEW 

LINE OF IRONING PAD 
AND COVER SETS! 





WOODEN 
EXTENSION 
AND SINGLE 


DDERS 
tA WOODEN 


CLOTHES 


AS ADVERTISED IN | — 
The 
Progressive 
Farmer 
THE J. R. CLARK COMPANY, Spring Pork, Minnesota 
Cut Your Freight Costs...Buy Mixed Carloads! 


JTHERN HARDWARE $ 





